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Holds at Peak Level 
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October Total May Hit 622,000 








Dealer Parleys in Spotlight 


| Sparks 


- 
if 








State of the Nation’s Economy: 
Up 

: CarLoavINGs—Rail freight total 
' Hl climbed to 881,218 cars in week end- 
; ed Sept. 13, an increase of 30,406, or 
13.6 percent, over like week last year 
j and 18.1 percent above the preced- 
‘iing holiday week this year. 


Stee, — Operations last week 
were scheduled for 102.3 percent 
of theoretical capacity, equal to 
2,125,000 tons of ingots and steel 
for castings, slightly higher than 
previous week. Rate a month ago 
was 99.6 percent and production 
2,069,000 tons. 

Business Famures—Bankruptcies 
throughout the nation totaled 145 
in week ended Sept. 18, contrasted 
to 91 the preceding week and 160 
in the same 1951 period. 


* * + 


Down 


N. Y. Times INpex—For week 
ended Sept. 13, it declined to 175.2 
from 178.7 in prior week. Figure for 
week ended Sept. 15, 1951, was 
167.5. 


Heavy Bunoinc — Contracts 
awarded for week ended Sept. 15 
totaled $260,495,000. This was 17 
percent under the average week 
this year and compared with 
$264,618,000 the preceding week 
and $232,381,000 for like 1951 
period. 

» Auto Propuction—There were 4,- 
/ 129,874 cars and trucks produced in 
j the U. S. and Canada between Jan. 
1 and Sept. 27 of this year, com- 
pared to total of 5,722,115 in the 


Wisconsin Dealer Leaders— 


Shown above are the new officers of the Wisconsin Automotive Trades Assn. Paul 
H. Schmidt, Prairie du Chien, second vice-president; Lovis Milan, Madison, execu- 
tive vice-president; Erwin C. Deising, Milwaukee, president, and Clifford Erickson, 
Frederic, secretary-treasurer. Otto A. Sherry, first vice-president, Appleton, was not 
present when photo was taken. 


same period last year. Cars made a 


in U. S. numbered 3,000,084 in pe- 
riod, versus 4,272,204 last year, and 
trucks totaled 835,671, against 
1,130,147. 


DepaRTMENT Store Sates — Dollar 


} volume in week ended Sept. 13 
| dropped 1 percent, 


date, sales are off 2 percent, Fed- 
; eral Reserve Board reports. 
* 


* * 


General 
Cost or Livinc—Bureau of Labor 
Statistics reports that index hit 
new high between mid-July and 
mid-August, with a rise of 0.2 per- 


compared to|. 
same period last year. For year to|. 


cent in the new consumers’ price| * 


index, bringing it to 191.1 percent]; 


of the 1935-39 average. This was the 
third straight record. 





Top Cars 
New-car registrations for 
seven months, plus 11 states 
for August: 
1952 Pos. 
1—512,617 
2—406,968 


Make 
Chev. 
Ford 
Plym. 
Buick 
Dodge 
Pontiac 
Olds. 


1951 Pos. 


3—279,776 
4—188,259 
5—158,754 
6—158,174 
7—132,452 
8—105,695 
9—102,779 
10— 87,932 
1l— 73,439 
12— 56,567 
13— 51,007 


Brit. Ford 1,795—22 
Allstate 
Total All Makes 
2,510,304 3,275,509 
For further details see page 
20, today’s issue. 








New Mexico's Officers— 

Leaders of the New Mexico Automobile Dealers Assn., relaxing a little after a big 
convention in Gallup, are (from left): Bill Randolph, of Albuquerque, manager; H. L. 
Galles jr., of Albuquerque, newly elected president, and Thomas E. Walkey, of Silver 
City, vice-president. 


At Delaware Convention— 

Foster Talbott (left), NADA treasurer, listens as Dr. Roy K. Marshall, educational di- 
rector of Station WFIL, Philadelphia, addresses the annual banquet of the Delaware 
Automobile Dealers Assn. at Rehoboth Beach. Beyond the speaker ~re John R. Fader, 
convention chairman; H. H. Keller, Delaware motor-vehicle commissioner; J. James 





Asht of the Delaware Safety Cowncil, and Mrs. Fader. 





By Bernie Thomas 

Associate Editor 
OME U. S. plant built the 3,000,- 
000th car of 1952 last week. Ex- 
cept for Chrysler Corp., production 
throughout the industry continued 
to roll along at the highest level 
of the year. 

Trying to crowd as many ve- 
hicles as possible into the last 
days of the current quarter, op- 
erations at Ford, General Motors, 
Kaiser-Frazer and Nash still fea- 
tured Saturday and overtime ac- 
tivity. 

Production today (Sept. 29) and 
tomorrow will make September 
easily the best output month since 
June, 1951. It looks like 559,000 ve- 
hicles for September, made up of 
445,000 cars and 114,000 trucks. 

* ~ . 
EPTEMBER will show the pro- 
duction of more cars and trucks 

than were built during all of July 
and August. However, if Chrysler 
can get into quick volume on its 
1953 line of cars, October output 
may be even more impressive, per- 
haps yielding as many as 490,000 
cars and 132,000 trucks. 

Built in U. S. plants last week, 
according to Automotive News 
estimates, were 105,431 cars and 
29,687 trucks for a total of 135,- 
118 vehicles. The previous week’s 





output was comprised of 109,209 
cars and 29,368 trucks—a total of 
138,577 units, the highest output 
level of the year. 

By itself, last week’s truck pro- 
duction total was a high for 1952. 
However, changeover operations at 
Chrysler Corp. cut at least 6,000 
units from the potential in the car 
category. 

. 
HRYSLER CORP.’S temporarily 
faltering operations forced it to 
watch Ford Motor crawl more than 
(Continued on Page 42, Col. 3) 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


135,118 138,577 
f é 
Last Prev. 


1951 
Week 








Week Week 


For complete production totals 
by makes, see table, page 42. 











By Sam Sampson 
Staff Writer 

HE used-car market has been 
placed in an uncertain condition 
by the return of new cars to dealer 
showrooms, and, as was expected 
by most used-car buyers and deal- 
ers, priees are coming down. 

According to reports received at 
Automotive News last week, the ’52 





Industry Heading 
For Record ’53, 
Washington Feels 


By William Ullman 

Washington Correspondent 
ASHINGTON. — With materials 
controls due to be drastically 
curtailed or dropped altogether by 
the Government next year, official 
sources believe that a record pro- 
duction year is in store for the auto 
industry in 1953. 

Already, NPA Motor Vehicle 
Division officials are saying that 
it is arithmetically possible for 
the industry to turn out about 
1,500,000 cars in the first quarter 
of 1953. 

In view of present production 
controls, such a figure would give 
the industry a good start toward 
surpassing 1950’s standard of 6,665,- 
863 cars. 

Manufacturers recently received 
NPA authorization to produce at 
least 1,250,000 cars and 315,000 
trucks in the first three months of 
next year. 

* * 
LTHOUGH materials have been 

allocated so far for only 1,150,- 
000 cars and 300,000 trucks, supple- 
(Continued on Page 34, Col. 3) 





Used-Car Prices Sliding 


Later Models Off Sharply as Supply 
Of New Cars Continues to Grow 





models were the first to take the 
blow. In almost all areas, auction 
operators report that the price of 
newer models is sliding off sharp- 
ly—in some areas as much as $150 
@ car. 

Many new-car dealers, how- 
ever, are reported to be allowing 
top prices for tradeins, which 
serves to bolster the cost of 
used cars to both wholesalers and 
retailers. Used-car dealers stress 
that profits are dependent on 
buying right, rather than finding 
customers for clean used cars. 
According to Automotive News’ 
index, plunging prices were checked 
last week as the overall average 
price showed a $2 gain. Late re- 
ports from auction operators, how- 
ever, indicate that prices are con- 
tinuing slowly downward, and that 

a growing number of late model 
cars are being offered on the block. 
* 7 ~*~ 
JpARLiIner harbinger of the drop 

in late model prices came from 
Los Angeles, where Jack Layton, 
operator of the Los Angeles Auto 
Auction, reported prices off $150 on 
late models, and $50 on others. At 
the same time, Tim Anspach, at 
Albany, N. Y., reported that newer 
cars were taking a “slight kick- 
back.” : 

Later reports from Ebensburg, 
Pa., Dyer, Ind., and North Plain- 
field, N. J., tell the story of a 
softening market. 

G. W. Bixler, at Ebensburg, said 
that the threat of a coal strike 
(Continued on Page 34, Col. 1) 
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Bayne Sees ‘Free-for-All’ . 
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Sales Race 


Impends, 


Ark. Dealers Told 


HOT SPRINGS, Ark.—The next 
five years may see the biggest cam- 
paign for new-car business in the 
history of the industry, delegates to 
the Arkansas Automobile Dealers 
Assn. convention here were told. 

Joseph E. Bayne, general sales 
manager of Lincoln-Mercury, fore- 
cast a “free-for-all” on the indus- 
try’s horizon. It is prevented now, 
he said, by the Government’s re- 
strictions on production. 

Bayne saw the “current horse- 
power race” as indicative of hard 
future competition when limita- 
tions are removed. He said that 
“manufacturers are already pre- 
paring themselves for a competi- 
tive market by designing new 
models, increasing sales-training 
and promotion activities, and ex- 
panding production facilities.” 

Dealers can prepare for the com- 
ing era of open competition, Bayne 
said, by evaluating their facilities, 
finance and personnel now. He rec- 
ommended the adoption of a “fair- 
play” creed in the conduct of cus- 
tomer and employe relations. 

The convention unanimously ap- 
proved a resolution endorsing a pro- 

amendment to the State Con- 
stitution which would nullify a re- 
cent decision of the Arkansas Su- 
preme Court that collection costs 
and service charges on an install- 
ment loan must be included with 
the interest, and that the total must 
be limited to 10 percent of the pur- 
chase price. 

Violation of this limitation the 
court construes as a violation of the 
State usuary statutes. 

As it applies to Arkansas car 
dealers, the court’s decision bars 
the placement of a service charge 
against a purchaser when the 
vehicle passes to a finance com- 
pany which adds on interest. This 
is because the service charge and 
interest together would exceed 
the 10 percent limit. 

The proposed amendment will go 
before Arkansas voters Nov. 4. 

About 400 dealers registered for 
the convention held at the Arling- 





Price, Organizer 
Of Chrysler Line 


Group, Retires 


DALLAS.— Dick Price, Dallas 
DeSoto-Plymouth dealer, will retire 
from the new-car business Oct. 1, 
he has announced. 

Price also announced that he 
would resign as president and 
member of the 
Chrysler - De- 
Soto - Dodge- 
Plymouth Dealers 
Assn., Inc., and 
that new officers 
would be chosen 
at a meeting of 
the group’s direc- 
tors in Chicago in 
mid-October. 
Price was organ- 
izer and prime 
mover of this 





Dick Price 


group. 

Price has sold the facilities and 
DeSoto-Plymouth dealership oper- 
ational assets to Ranes Motors, 
Inc., headed by George R. Ranes, 
of Terre Haute, Ind. The transfer 
of the Dallas dealership will be 
effective Oct. 1. 

Ranes will be president and prin- 
cipal stockholder in the Ranes 
company operation here and will 
move his family to Dallas at once, 
Price said. 

Price explained that Dick Price 
Motor Co. would continue in ex- 
istence, with future plans to be 
announced later. 

He said he would resign his posi- 
tion as Texas member of the NADA 
board of directors, jt being required 
that members be new-car dealers. 


Milwaukee Plans 
February Show 


MILWAUKEE. — The Milwaukee 
County Automobile Dealers Assn. 
will hold an auto show at the Audi- 
torium Building Feb. 7-13, it is an- 








ton Hotel here. More than 500 deal- 
ers and guests attended the social 
functions Sunday and Monday 
nights at the Belvedere Country 
Club. 

Charles J. Farrington, assistant 
to the president and legislative 
counselor of NADA, in “A Report 
From Washington,” told the dealers 
that it is to their best interests to 
become acquainted with their con- 
gressmen and let the lawmakers 
know the car dealers’ problems. 

Introduced to the gathering as a 
notable guest was Gen. Earl Ricks, 
Buick dealer who is deputy chief of 
the Air National Guard and former 
mayor of Hot Springs. Ricks was 
the pilot of the plane that flew the 
Japanese delegates to the sur- 
render conference that ended the 
Pacific war in 1945. 

M. R. Darlington, managing di- 
rector of the Inter-Industry High- 
way Safety Committee, Washing- 
ton, presented nine Arkansas deal- 
ers with certificates of award for 
their contribution of cars to school- 
driving courses. 

The recipients were S. Ray West, 
Pine Bluff; Neil Sloan, Lake Vil- 
lage; Frank Reeves, Helena; Joe 
James, Clarksville; Ray Harp, 
Booneville; Oliver Dreyer, Texar- 
kana; E. R. Locke, Crossett; V. G. 
Humphrey, Alma, and Kendall 
Moore, Newport. 

W. Prince Cook (Ford) was in 
charge of arrangements, and Mrs. 
Cook directed entertainment of the 
women guests. 


Muntz Gives Up 
President Post 
At Car Firm 


CHICAGO.—Earl W. (Madman) 
Muntz last week announced his res- 
ignation as president of Muntz Car 
Co., explaining that he plans to de- 
vote more of his time to being the 
head of Muntz TV, Inc. 

Succeeding Muntz as head of the 
car firm is Raymond Knox, former- 
ly manager of operations. The auto 
company’s manufacturing opera- 
tions were moved from Evanston, 
Ill, to Chicago several months ago. 

In the absence of Knox, a spokes- 
man for Muntz Car Co. said that 
the firm is in the midst of a change- 
over period and plans to bring out 
models with fiber-glass bodies later 
this year. 





They're Both Oldsmobiles— 


J. G. Schmidiapp (right), head of Schmidiapp Motor Car Co. (Oldsmobile), Cincin- 
nati), stands beside a standard Oldsmobile 88 Holiday coupe which he parked beside 
@ custom sports version of the same model. Pointing to the redesigned, front-hinged 
hood is William lt. Braun, general manager of the dealership. The original model 


was custom-styled for Schmidlapp by a Florida d 
Several inches lower than standard height, the custom car embodies front and rear- 
end styling changes, interior leather trim and other sports-car features. 





and build 





of sports cars. 





—— wage theories of C. E. Wil- 

son, president of General Mo- 
tors, were the objects of two attacks 
last week one charging him with 
trying to promote a business con- 
cept that “takes it for granted that 
free competition is dead and 
buried.” 

The personal indictment came 
from Willford L King, chairman 
of the Committee for Constitu- 
tional Government, an organiza- 
tion which has headquarters in 
New York and is considered to 
reflect the views of business gen- 
erally on national affairs. 

King is of the opinion that GM’s 
wage formula, which gives its 
workers an annual pay hike as a 
“progress-sharing” factor, exclu- 
sive of cost-of-living adjustment, 
may be all right for a firm the size 
of GM, but that it holds serious 
implications as it might affect the 
future labor relations of smaller 
firms. 

* + * 
IMULTANEOUSLY, in New 
York, Fisher, Rudge & Neblett, 

Inc., management consulting firm, 
said that if the “annual improve- 
ment factor” becomes the basis for 
a national wage formula under 
wage controls, it will multiply com- 
pensation problems and augment 
inflation. 

The Wage Stabilization Board 
is considering such a policy, and 
Fred Rudge of the consulting 





firm said that pressure for it 








DETROIT.—Chrysler Corp. was 
expected today to make an early 
announcement on a successor to 
Clarence E. Bleicher, president and 
general manager of the DeSoto di- 
vision, who died Tuesday (Sept. 23) 
in Detroit’s Henry Ford Hospital. 

Mr. Bleicher, 62, whose boy- 
hood desire was to be “one of the 
best mechanics,” had suffered a 
heart attack Sept. 5 after eight 
years at the DeSoto helm. He 
was the only man in DeSoto his- 
tory to combine the titles of pres- 
ident and general manager. 

He entered the automotive field 


* * * 





nounced by Wallace Rank, presi- 
dent. 


C. E. Bleicher 


DeSoto’s Bleicher Dies 


Heart Attack Proves Fatal to First of Firm to Hold 
Dual Role as President, General Manager 








in 1907 as an apprentice mechanic 
with Stoddard Dayton after two 
years at St. Mary’s Institute (now 
the University of Dayton) in Day- 
ton, O. He became a foreman for 
Carroll Engineering Co. in Dayton 
in 1917, and later chief engineer for 
the firm. 

Mr. Bleicher joined Maxwell Mo- 
tor Car Co. in 1923, where his first 
job was procuring dies for the 
Maxwell club sedan and, later, the 
original Chrysler 70 roadster and 
touring cars. A year later he be- 
came Chrysler’s Dayton tool super- 
visor. 

He became assistant master me- 
chanic of Chrysler’s Highland Park 
(Mich.) plant in 1926, and master 
mechanic of the firm’s new body- 
building plant the same year. 

He returned to the Highland 
Park plant as master mechanic 
in 1929, and in 1980 became mas- 
ter mechanic in charge of all 
Chrysler production facilities, as 
a member of K. T. Keller’s staff. 

In 1937 Mr. Bleicher became a 
vice-president and general man- 
ager of DeSoto, and in 1944 was 
stepped up to the presidency while 
retaining the general manager’s job. 

Funeral services were held Fri- 
day at St. Clare de Montefalco 
Catholic Church, Grosse Pointe, 
Mich., and burial was in White 
= h 4 pel Cemetery, Birmingham, 

ch. 


Escalator Formula Called 
Blow to Competition 


“stems primarily from the unions. 
“However, regardless of all argu- 
ments leveled against it,” said 
Rudge, “productivity as a wage 
determinant is here to stay, and 
management should explore the 
consequences and develop. tech- 
niques and information for negotia- 
tion of annual improvement factor 
demands.” 
* * * 
EFERRING to Wilson’s “Prog- 
ress Sharing” plan for indus- 
trial workers, as outlined by Wilson 
. (Continued on Page 40, Col. 3) 


Budget Bureau 
May Help Ease 
OPS Questions 


WASHINGTON. — Simplification 
of the questionnaire sent by OPS 
to 1,435 car dealers in connection 
with the Utah test case on CPR 83 
may be decided this week. 

Easing of the tough interroga- 
tion may come as a result of an 
NADA conference with the Bureau 
of the Budget. 

Should the Budget Bureau agree 
with NADA that the information 
sought by OPS is too burdensome 
for the underlying purpose, it may 
ask the price agency to tone down, 
or simplify, its question sheet. 

NADA Counsel James Moore pre- 
sented the dealer case, and while 
budget officials gave no indication 
of what course they would pursue, 
they said they would give the 
matter “careful consideration.” 

It is known that the bureau is 
opposed to industry surveys that 
are too great a burden on business, 
and it is understood that the 
NADA produced considerable evi- 
dence that the OPS questionnaire 
was heavily loaded with trouble- 
some detail of relative unimpor- 
tance. 

Should the Budget Bureau ask 
OPS for simplification, and the 
latter agency accede to the request, 
the deadline would likely be put off 
beyond Oct. 15—and possibly for- 





Coal Settlement 
Removes Threat 
To Auto Output 


OHN L. LEWIS apparently has 

won his battle to divide and 
conquer in the coal industry, and, 
with his strikeless victory, hag 
lessened the possibility that the 
Taft-Hartley Act might become a 
paramount issue of the current 
presidential campaign. 


New threats to hard-hit steel — 
and auto production went glim- ~ 
mering last week as Lewis an- © 
nounced that northern soft coal 
operators had agreed to a $1.90-a- © 
day pay increase, leaving the ~ 
southern group standing alone. ~ 
The southerners still fought, but © 
it seemed unlikely they could ~ 
hold out successfully beyond the — 
Sept. 30 contract expiration. 
Previously, Lewis and his United ~ 

Mine Workers had won concessions. 
from the hard coal operators, and 
Lewis announced he had no plans | 
to order his miners out of western 
pits. 





* * * 


HRYSLER CORP. mail contained 

an expected letter late in the | 

week. Inside was a three-pronged © 
request from Chrysler local presi- 
dents for modification of the firm’s 
five-year pact with the UAW-CIO, 
identical in every respect with last 
week’s UAW approach to General. 
Motors. Still to hear from the 
union is Ford, thus maintaining the 
1-2-3 approach of 2% years ago 
when the original contracts were 
signed. 

The union is asking: That all 
but 5 cents of cost-of-living 
raises, which now total 26 cents 
an hour, be added to basic wage 
rates; an increase, from 4 to 5 
cents an hour in “annual im- 
provement factor” raises, and an © 
unspecified upward adjustment of | 
pensions. 
A clause in all three contracts 

with the Big Three bars reopening. 
without consent of both sides, until | 
just before expiration. 

* 7 7 


AFT-HARTLEY was still in the 
news, however, as the American | 
Federation of Labor threw out its | 
long tradition of political neutral- 
ity and urged its more than eight 
million members to vote for Gov. 
(Continued on Page 35, Col. 1) 
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- In Recognition 


Chevrolet Educator Named 
To Rhodes Panel 


DETROIT. — T. O. McLaughlin, © 
head of the Chevrolet Dealer Sons’ 
School, has been named on a panel 
to select winners of Rhodes scholar- 
ships to Oxford university in Eng- 
land. 

He is the first automobile man 
to be accorded the honor. The ap- 
pointment is in recognition of the 
school he organized in 1938 and 
which, because of high scholarship 
standing, has been called the “West 
Point of Industry.” 

The panel on which McLaughlin 
serves will appoint four students 
to 1953 scholarships from colleges 
in eight midwestern states. Mc- 
Laughlin attended Oxford on one 
of the Rhodes grants after school- 
ing at Oklahoma and Yale universi- 
ties prior to joining Chevrolet 28 
















































ever, it is believed in some quarters. 


years ago. 











Assn. 





Transport Drivers Cited for Safety— 


This group is beaming happily over the outstanding safe-driving records of a group 
of auto-transport drivers. Ninety drivers for two Pontiac (Mich.) transport firms were 
honored at a banquet for driving a total of 22 million miles in 292 years without an 
accident. The banquet was sponsored jointly by Contract Cartage Co. and Motorcar | 
Transport Co. From left are Walter W. Bryant, field supervisor, Markel Service, Inc.; 
L. W. Patterson, Motorcar general manager; Leon Bigger, Contract 
and Elmer R. Reeves, accident prevention director, t i 
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Fe saaggrcen. who are lined up on 
“ the campaign to get out the 
vcte, are now on the last month of 
this project. I hope all who have 
planned to do so are carrying it out 
completely and not neglecting any 
detail. There is still time for other 
dealers to join the campaign and 
make it widely known that they 
will furnish cars to take people to 
and from the polls on election day. 

Automobile dealers are the larg- 
est and the most numerous of the 
small businessmen remaining on 
Main Street. Small businessmen are 
the background of this nation, po- 
litically, morally and economically. 
Our way of life is in danger, and 
automobile dealers have much to 
contribute not only in their joint 
effort of getting the vote out but to 
privately promote the candidates of 
their choice. 

This conductor is Republican, 
as he s are many of his 

readers. A few who are technical 
Democrats, through inheritance 
or tradition, are in favor of the 
Republican program. This being 
a business column, it is no place 
for partisan politics, but when 
one stands up for the constitu- 
tion as originally set up by our 
forefathers, he transcends parti- 
san politics and is considering 
only the future of the nation and 
the opportunities of the present 
and still-unborn generations, 

For 20 years the present admin- 
istration has exploited class con- 
sciousness and class conflict for 
personal advantage. This is the first 
time it has ever been done in this 
country. No politician heretofore 
stooped to do it. The administra- 
tion also gave monopoly power to 
labor leaders that no one else was 

f allowed to have. As a result just 
one man has the power to tie up 
90 percent of the steel industry. 


Influencing Votes 
ANOTHER has the power to 
paralyze 85 percent of coal pro- 
duction and still another virtually 
exercises 100 percent control over 
automobile production. The present 
administration is pursuing this 
same plan even on a more radical 
basis, all for the purpose of influ- 
encing votes so that the present 
administration will be continued. 
Never was a president posthum- 
ously rebuked by the people so em- 
phatically as Franklin D. Roose- 
velt. He committed an unpardon- 
able sin—accepting a third and 
fourth term against the spirit, the 
essence and the tradition of our 


Ia. Dealers Plan 
District Meetings 


DES MOINES.—The Iowa Auto- 

mobile Dealers Assn. is continuing 
its district meetings throughout the 
state, and dates and places for 
forthcoming sessions have been an- 
nounced. 
P They are: Oct. 2, Hotel Montrose, 
Cedar Rapids; Oct. 8, Hotel Martin, 
Sioux City; Oct. 15, Iowana hotel, 
Creston; Oct. 22, Wahkonsa hotel, 
Fort Dodge; Oct. 30, Blackhawk ho- 
~ Davenport, and Nov. 5, Water- 
00. 





Dealers tell me 


By John 0. Munn 
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republic. The rebuke was the Twen- 
ty-Second Amendment which, with 
the exception of the first 10, was 
approved more promptly by the 
states than any other. Never again 
will a president have the arrogance 
and impudence to campaign for 
more than a second term. 

The present administration and 
its advisors, not only aid and 
abet inflation but fan and foment 
it in several different ways. Re- 
armament and foreign giveaway 
is one facet. Another is the fact 
they have used all the power of the 
President, the stacked Wage Sta- 
bilization Board, the Secretary of 
Labor and the strike weapon of 
the unions to promote the almost 
annual round of wage increases 
that have in turn propagated the 
upward price spirals. 

They are absolutely partisan to- 
ward labor and the farmer. These 
groups joined to the solid core, tend 
to create a voting majority. Others 
are ignored. They call all other 
folks “special interests,” without 
naming them. They reduce the gold 
content of the dollar; they provide 
increased bank credit, both highly 
inflationary. They promote a gov- 
ernment agency, OPS, staffed by 
political appointees, that pretends 
to resist price increases and yells 
to high heaven for continued price 
controls, but allows, after a lag, 
higher prices fo go into effect. 

+ ” 


The Real Underdogs 


Bo why is it that both labor and 
farmers evidently don’t see 
through this transparent strategy— 
strategy that wouldn’t have been 
practiced in the early history of our 
republic? Besides, labor is no long- 
er the underdog. The underdogs 
now are the white-collar people or 
the people who take the risk and 
responsibility of conducting and 
creating enterprises. 

Another deception is that the 
government has something to give 
away. The oniy thing a govern- 
ment can give its citizens is what 
it takes away from them in taxes 
or through inflation. Never were 
taxes so high as in the past year 
and never was inflation so viru- 
lent as in the past 12 years. We 
are on a financial binge. 

This is the last chance to mend 
our ways. If we are to retain world 
leadership, we must lead the way in 
practicing financial prudence, 
monetary stability and national 
solvency. There are words that the 
administration throws around so 
much that they have become mean- 
ingless. Among them are democ- 
racy, reactionary, peace-loving na- 
tion and liberal. This country is a 
republic and not a democracy. The 
word, democracy does not appear 
anywhere in our Constitution or 
Declaration of Independence. 


We Lack Only Peace 


A LIBERAL is a politician who 
promises what he cannot deliv- 
er in order to get votes. Or he is 
really a socialist who expects to 
tax the rich to give it to the poor. 
Reactionary is a word used by a 
Communist to indicate a non-Com- 
munist, So those who oppose leftist 
extremes are called reactionaries. 
Many don’t think that the third 
world war is coming off. It is pri- 
an ethical or moral con- 
flict. Russia is too far behind the 
west in productive power to win 
so she will pick up or lose terri- 
tory that will cost her nothing. 
The administration is fooling the 
people on that score, too. A few 
smart publicity men, who know 
how to offer the right kind of 
propoganda, could handle the 

Russian-Chinese affair in the next 

five years by appealing to those 

peoples over the heads of their 
godless governments. 

The west should offer all people 
plenty, liberty and peace. That is 
all the world really wants. The 
Russians and Chinese have none of 
these things. We lack only peace. 

It is our obligation, I believe, as 
citizens of this country, to paint a 
true picture to all people whom we 
contact or influence. 








Philadelphia Story 
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for Dealers 


More than 1,100 persons jammed into Philadelphia's Bellevue-Stratford hotel to witness presentation of awards to auto exec- 
utives and dealers. The banquet climaxed a week-long celebration of the golden jubilee. PATA officials agreed that the Auto- 
motive Industries Week had done more to focus public attention on the auto industry and the auto dealer than any Quaker City 


activity in recent years. 


sy 





rd 


Throngs View ‘Customized Cars’ at Exhibit— 


The Philadelphia automotive industries show attracted capacity crowds from the 
opening day. It was estimated that some 82,000 persons viewed the special cars 


displayed by dealers. 





S. C. Parley Told Free Era 
Is Near; Title Act Urged 


MYRTLE BEACH, S. C.—Enact- 
ment of a strong state title law and 
a constitutional amendment to pre- 
vent diversion of highway funds 
were urged by resolution at the 
13th annual convention of the 
South Carolina Automobile Dealers 
Assn. here last week. 


The convention drew 600 dealers, 
wives and guests. 

J. C. Doyle, Ford Motor Co. 
sales and advertising manager, 
forecast a selling market, telling 
the dealers that government con- 
trols could be lifted “a lot sooner 
than most people expect.” 

Also on the subject of a selling 
market, J. Saxton Lloyd, president 
of NADA, reminded dealers that 
“the greatest curse of this busi- 
ness today—as always—is the in- 
experienced dealer.” 

New president of the South 
Carolina dealers is J. W. Pickens, 
of Pickens Oldsmobile, Orange- 
burg, succeeding W. C. Hamilton, 

Conway. 

Vice-President E. H. Gaines, 
Spartanburg, and Secretary-Treas- 
urer R. C. Pulliam, Columbia, were 
re-elected. 

New directors are W. E. Hancock 
jr. Columbia; W. Keys Welborn, 
Anderson; J. P. Parrish, George- 
town; A. L. Breeden, Bennettsville; 
A. W. Miller, Florence; W. C. 





NADA Meeting Oct. 1-2 


WASHINGTON. — A meeting of 
NADA’s executive committee has 
been scheduled for Oct. 1 and 2. It 
will be a regular rather than a 
special meeting, Managing Director 
Robert Deo said. 


Plowden jr., New Zion; L. D. 
Schley, Hampton, and A. D. Atta- 
way of Greenville. 

At the request of the Spartan- 
burg Automobile Dealers Assn., 
the state association went on 
record as urging a_ constant 
check on dealer tags and their 


use. 
“It is our belief,” the resolution 
stated, “that there are discrepan- 
~ (Continued on Page 38, Col. 4) 





‘Philadelphia Hails 
Jubilee Success 


82,000 Throng Show; 
Auto Leaders Cited 


By Norman Shigon 
Staff Correspondent 


PHILADELPHIA. — With more 


+| than 50 automobile executives from 


Detroit in attendance, the Philadel- 
phia Automobile Trade Assn.’s 50th 
anniversary banquet climaxed Auto- 
motive Industries Week, hailed as 
the most outstanding affair of its 
type ever held in this area. 

More than 1,100 persons packed 
the grand ballroom of the Bellevue- 
Stratford hotel to witness the cere- 
monies which took place. 

PATA officials were unanimous 
in their opinion that Automotive 
Industries Week had done more 
to focus public attention on the 
automobile industry and the auto- 
mobile dealer than any other ac- 
tivity in recent years. 

The week began Sept. 14 with a 
preview of the automotive indus- 
tries show for the press, and Phila- 
delphia governmental, civic and 
business leaders. More than 800 at- 
tended the private showing. 

On the same day, the Philadel- 
phia Sunday Bulletin published a 
special section devoted entirely to 
the automobile industry, with spe- 
cial emphasis placed on the part 
played in the community by Phila- 
delphia automobile dealers. 

Among the features of the sec- 
tion were a history of the associa- 





(Continued on Page 39, Col. 3) 








On the House . 








, dealers . 
Wemhoft 
ator Nixon expense fund. 


Jim Ayres in Tennessee ... New 





Most auto dealers and factory officials continue tu express the cer- 
tainty that 1953 will see the first full competitive year since 1940; 
some of ’em are a little fearful, others welcome the prospect . .. Some 
people feel the next three years will decide the 
fate of many dealers and factory sales managers 
... But one thing is certain: Both dealers and the 
factories will have to sell as they’ve never sold 
before (and I don’t mean giving cars away). 

Utah association is urging laggard dealers to 
take advantage of the recent OPS revision which 
restores to dealers their full original discounts 

... ATAM is surveying service department op- 

erations to develop facts to be used in campaign 

to obtain increase in customer labor charges for 
. . Two auto dealers—Henry Kerns of 
San Gabriel and Charles Howard jr. of Los 
Angeles—were listed as contributors to the Sen- 


Dave Kelly, who has served the longest period of any NADA direc- 
tor (17 years), was honored last week at a testimonial dinner during 
N. D. dealer convention; George Ziesmer presented NADA plaque... 
Sax Lloyd, NADA president, has been reelected NADA director for 
Florida; ditto for Bob Armacost, NADA’s first v.p., in Missouri and 


between the ages of 18 and 35 (and which one isn’t?) learn to drive 
more readily than men. Any comments? 


York Auto Club finds that women 


—Perre Wemuorr, Editor, 
Automotive News 
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AUTOMOTIVE 


OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
mu and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
the dealers on every used vehicle accepted in partial payment for a new 
A car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
jovernments applied to the building and i ance of high 
4. The elimination of government and bureaucratic controls over this 
industry. § 5. A return to the precepts of independence and the rewards of 
applied energy and ability, which made America and gave more of her 
citizens more of the better things of life than anywhere else in the world. 
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Ever-Lengthening Shadow 





Fiscal Year Ending 
June 30, 1929 
—federal expen- 
ditures were less 
than two-thirds of 
total income pay- 
ments to individ- 
vals in California. 




















ms .) Fiscal Year Ending 
June 30, 1939 
—Federal expen- 
ditures were 
equal to total in- 
come payments to 
all individuals in 
Pacific and Moun- 
tain states, plus 
the two Dakotas 
and 42 percent of 
Nebraska. 














Fiscal Year Ending 
June 30, 1953 
—Estimated fed- 
eral expenditures 
will equal esti- 
mated total in- 
come payments to 
all individuals 
west of Mississip- 
pi River, plus Mis- 
sissippi and 55 
percent of Ala- 
bama. 





~o ighted, 
National LEGEND 
‘ Gap Federal expenditures equal to gry State and local expenditures 
. income payments of states in equal to income payments of 


blackened area, states in or ed crea. 

















Auto 
Forum 


“Persons over 45 years old 











constitute the largest potential 
source of needed additions to 
the labor force.”—John R. Steel- 
man, presidential assistant. 





* . * 


“The wages of economic sin 
are debt and tazes.”—Irvine S. 
Ops, chairman, U. S. Steel. 


* * * 


About the Future 


“The appearance in Korea 
of the television-guided remote 
control ‘drone’ airplane, while 
not a ‘guided missle’ in the 
usual sense of the term, is suf- 
ficient weird and dramatic as 
a hint of the shape of things 
to come.”—New York Herald 
Tribune. 

* aa 

“You don’t get ulcers from 
what you eat, but from what’s 
eating you.”—Dr. ALBERT 


CLIFFE. 
* . 


Business Looks Good 


“It can be expected that trade 
through the fall will have the 
support of rising employment 
and payrolls. Little doubt is ex- 
pressed that a period of in- 
creased industrial activity, prob- 
ably lasting well in 1953, lies 
ahead.—Monthly Letter, Nation- 
al City Bank, New York. 


Typically American 

“I think we will be in a mar- 
ket in which the efficiency of 
management will prove the 
key to success or failure. In 
other words, a normal market 
under any free-enterprise sys- 
tem — a typically American 
market.”—H. M. Goutp, Gen- 
eral manager, of GM’s Motors 
Holding division. 


x * * 


\F WINTER COMES, © 
CAN SPRING BE 
FAR BEHIND? 
























Bi 
NEW JERSEY | 
HAS THE ANSWER! 














Still Subject to Shock 


“All I know is that there is an 





action pending. I cannot say —_— Letterbox 
more at this time. However, I 
feel shocked and upset about 
the whole thing.”— Horace E. 
Dodge, auto heir, upon being in- 
formed that his fourth wife 


planned divorce action. letters but you may 
used, 


x * x 


‘Lost: Racing Trophy... . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to 

sign your name with the assuran 
if you so request. Address Editor, Automotive News, Detroit 


7] 


unsign 
ce that it will not be 
26, Mich. 











Travel Plans 

“The only thing I’m certain 
of is that I shall not go be- 
hind the Iron Curtain.”— 
Farouk, ex-king of Egypt. 

+ * a 
Relief? 

“This newest OPS hallucina- 
tion (relief to manufacturers) 
emphasizes once again that the 
only way to make price con- 
trols work is to abolish them 
completely.” — President Lau- 
renee F. Lee, U. S. Chamber of 


Where’s the Cup? 

I am seeking information on the 
whereabouts of a trophy awarded 
for winning a cross country race 
(Atlanta to New York) some years 
ago. I believe the race was held in 
1909. It was won by D. K. McColl, 
driving a 1908 Cadillac. 

He was my great uncle and died 
early this year. I have been told by 
people remembering the race that 
the trophy is on display some- 
where, perhaps New York or De- 
troit. The automobile that he used 
remained here in Bennettsville un- 


Commerce. til a few years ago. 
> 2 ® I would greatly appreciate any in- 
formation that you or any of your 
What? readers might have about this cup. 


—Rickey L. Furman, Box 446, Ben- 
nettsville, S. C. 
7 


M,M &M 

I would like to know where I 
can get a copy of T. F. MacManus’ 
book, “Men, Money and Motors,” by 
whom it is published and the selling 
price.—RaLeH Weser, Weber Motors 
(Chrysler-Plymouth), Meadville, Pa. 

Eprror’s Note: The book was 
published in 1930, by Harper & 
Brothers, New York City, and 


James Petritzo said this: 

“Strikes don’t seem to get us 
anywhere anymore. We’ve got 
to use our brains more.” 


+ * 


* * ® 


Contortionist 


“Anyone who says he is 
against injunctions and for sei- 
zure as a remedy in national 
emergencies is talking out of 
both sides of his mouth.”— 
Dwight D. Eisenhower. 








10 Years Ago... 


The Big Story 


It has been further announced that it will probably be Dec. 1 before 
the nationwide gasoline rationing program and the 35-mile-per-hour 
speed limit goes into effect. William M. Jeffers was appointed rubber 
czar ... OPA reported that only about 210,000 cars are left in the 
pool to be distributed between now _and next February. At the 
beginning of the rationing program, 402,077 cars were placed in the 
pool . . . The War Labor Board granted GM employes a four-cent- 
an-hour wage increase, which is expected to cost the corporation 
about $375,000 a week. The WLB panel had recommended a hike of 
five cents an hour. 





—From the files of Automotive News. 




















sells for $3. Contact your local 
bookstore, or write the publisher. 
* 


At Crossroads 


Your series of articles on “An 
Engineer’s Conception of the Car of 
Tomorrow” is highly interesting. 
The article dealing with small, 
lightweight cars and rear engines 
is particularly deserving of careful 
reading and consideration, not only 
by engineers but also by everyone 
connected with the automotive in- 
dustry, from manufacturers to deal- 
ers. 

Let’s face the facts. The auto in- 
dustry is up against two vital prob- 
lems and is rapidly approaching an 
impasse with respect to both. 

One problem is traffic conges- 
tion. Even now it is claimed that 
if all New York state autos were 
to take to the roads at the same 
time they would completely fill 
all the roads with vehicles packed 
bumper to bumper. 

The auto industry foresees 
strangulation of business and is 
preaching that the only way out is 
put over an ambitious program of 
highway expansion at public ex- 
pense. How long can the automobile 
consumer be expected to shoulder 
the additional expense of building 
new highways at a cost of from one 
million to 10 million dollars a mile 
in order to make room for the two- 
ton elephantine vehicles which oc- 
cupy the space of 27 pedestrians 
but average to transport only two 
persons? 

If furniture manufacturers turned 
out nothing but banquet-size dining 
tables, 8-foot-long sofas and sprawl- 
ing, oversized chairs—if piano man- 
ufacturers produced nothing but 
huge grand pianos—and if these 
manufacturers then called on the 
public to build and remodel homes 
accordingly, would they be likely 
to get away with it? Of course not, 

(Continued on Page 31, Col. 1) 











— 


AUTOMOTIVE NEWS, SEPTEMBER 29, 1952 5 








MAGIC NAME TO 
A MILLION OWNERS— -_ ogg 


— MOENET / 
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a And a Magic Selling Feature 
for Every Oldsmobile Dealer! 






















SUPER 





Oldsmobile is rocketing high in the public eye! And 
the big reason for this popularity is the famous 
“Rocket” Engine. Yes, more than a_ million 
“Rocket” Oldsmobiles are now on the road . . . far 
more than any other true high-compression engine. 
This is powerful proof of the leadership Oldsmobile 
has taken in engines—powerful proof of the 
*Rocket’s” outstanding value. Dealers everywhere 
know what the “Rocket’s” name and the “Rocket’s” 
fame mean to them. They know that the “Rocket” 
Engine is one of the finest selling features in 
automotive history. They know that it’s smart 
to “Ride the Rocket” . . . smart to be with Olds! 


NS 


i) | 





s end 


Above: Oldsmobile Super 88°’ Holiday Coupé. 
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DIVISION OF GENERAL MOTORS CORPORATION += LANSING, MICH. 
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3,250,000 Cars on Road Seen by 1961... 





Canada Dealers Told 
Auto Future Is bright 


MONTREAL.—E. C. Row, presi- 
dent of Chrysler Corp. of Canada, 
Ltd., forecasts a bright future for 
Canada’s automobile industry and 
predicts that the 2,000,000 cars on 
the road today will increase to 3,- 
250,000 by 1961 and will more than 
double within the next 20 years. 

Row, who spoke to some 1,000 

members of the Federation of 

Automobile Dealers Assn. here at 
the group’s annual convention, 
said that, while there now is only 
one car for every 6.7 persons in 
Canada, there will be a car for 
every 4.3 persons by 1971. 

Basing his prediction on a study 
of the future of Canada’s economy 

? undertaken re- 
cently by three 
of the country’s 
outstanding econ- 
omists, Row told 


the dealers: “All 
of you no doubt 
have read in 


United States and 
Canadian periodi- 
cals predictions of 
great things for 
Canada. Cana- 
dians have every 
flattered by such 





right to feel 
praise. 
“However, fancy words and other 
men’s opinions are not always the 
best for establishing future plans.” 
Row pointed out that the current 


study “provides many _ excellent 





Cumming Elected 
New President by 
S.D. Dealer Group 


SIOUX FALLS, S. D.—W. E. 
Cumming, of this city, was elected 
president of the South Dakota Au- 
tomobile Dealers Assn. during its 
annual convention here Sept. 21-23. 
He succeeded Leo J. Schirber, of 
Mobridge. 

Four leaders of the industry were 
speakers at the business meetings, 
which attracted 200 Prairie State 
dealers. 

James C. Moore, of Washington, 
general counsel of the NADA, 
spoke on “The Washington Pic- 
ture.” Jack Weed, of AUTOMOTIVE 
News, gave an address titled “The 
Bail Is Getting Weaker.” 

David P. Whelchel, of Nashville, 
vice - president and general man- 
ager of the Tennessee Automobile 
Dealers Assn., spoke on the theme 
of “If you don’t like the way 
things are going, why don’t you do 
something about it?” 

Speaker at the closing banquet 
Sept. 22 was G. Sidney Houston, 
Minneapolis, manager of invest- 
ment reserve for 75 banks affili- 
ated with the First Bank Stock 
Corp., who gave a business analysis. 

A social highlight was the golf 
tournament conducted by Dick 
Tufty. 

Other new officers elected were 
C. J. Hogan, Rapid City; vice-presi- 
dent to succeed Cumming. Henry 
Billion, Sioux Falls, was reelected 
treasurer as was D. B. Broderick, 
also of Sioux Falls, to the secre- 
tary-manager’s post. 

New directors for the coming 
year include Robert Ripple, Aber- 
deen; William Verschoor, Huron; 
Jim O’Connor, Vermillion; Volney 
Warner, Woonsocket; Don Liffen- 
gren, Pierre; Leon Miller, Winner; 
and Harry Wait, Deadwood. 

Mrs. Paul McKean and Mrs. Ray 
Quinn, wives of two Sioux Falls 
dealers, were in charge of the 
social hour for delegates’ wives. 





Detroit Economic Club 


To Hear Id. Governor 


DETROIT.—The Economic Club 
of Detroit will hear Gov. Len Jor- 
dan of Idaho speak on “Do We 
Need More Federal Power Authori- 
ties?” at its meeting today (Sept. 
29). Jordan is owner-manager of 
Jordan Motor Co., Inc., Grangeville 
(Id.) Ford dealership. 

Speaker at the club’s meeting 
next Monday will be G. Keith Funs- 
ton, president of the New York 
Stock Exchange, whose topic is, 
“Can't the Stock Exchange Resign 
as ‘Whipping Boy?’” 





estimates of Canada’s economic fu- 
ture, particularly that of the auto- 
motive industry.” The study gives 
yearly estimates up to 1971 on all 
major economic factors. 

It is estimated that Canada’s 
population will be up to 17,000,000 
by 1961 and reach 19,000,000 in 
1971. Row declared that the number 
of Canadians employed will go from 
the 5,300,000 figure in 1951 to 6,000,- 
000 in 1961 and 7,000,000 in 1971. 

The automotive industry, Row 

asserted, is interested in the num- 
ber of households, “for it is gen- 
erally believed that automobiles 
are just as essential as food, 
clothing and shelter to the ma- 
jority of Canadians.” 

The economists in their report 
predict that the present 3,500,000 
households in the country will grow 
to 4,300,000 within the next 10 years, 
and to over 5,000,000 by 1971. 

A. J. Cameron, of Moose Jaw, 
Saskachewan, was elected president 
of the association to succeed Dan 
McLean, of Vancouver. 

Other speakers at the meeting 
included Douglas C. Abbott, min- 
ister of finance; Red Motley, presi- 
dent of Parade Publication, Inc.; 
Adrien Gagnon, president of the 
Quebec Provincial Automobile 
Dealers Assn.; Frederick G. Gardi- 
ner, Q. C., of Toronto, who spoke 
on union organization and the auto- 
mobile dealer, and James L. Cooke, 
of Toronto, who spoke on “The 
British Car in the Canadian Mar- 
ket.” 

The convention discussed high- 
way safety, automobile congestion 
in cities, importation of American 
automobiles, freight rates and taxes. 

The association reported that 

total assets of dealers in Canada 
in the fiscal year ended Sept. 30 
amounted to $86,643.18. Statement 
of revenue for the same period 
shows an income of $47,700 for 
fees. 

Expenditures for the period were 
listed as $20,102.35 for salaries; 
$7,486.85, car and traveling ex- 
penses; $3,192, journal, and $9,755.23, 
public relations campaign. Total 
expenditures aggregated $63,027.73, 
and excess of expenditures over 
revenue, $9,088.30. 





Ford Denies Report 


Of Stock Sale Plan 


DETROIT. — Ford Motor Co. 
last week emphatically denied a 
report appearing in the Wall 
Street Journal that the company 
was considering the sale of its 
common stock to the public. 

The newspaper had quoted 
Paul G. Hoffman, chairman of 
the Ford Foundation, as indi- 
cating that such a plan was con- 
templated. 

“No plan for public sale of 
Ford Motor Co. stock is cur- 
rently under consideration,” the 
company said. 








Used-Car Bulletin from Detroit .. . 





Sept. 24 


(Prices declining — particularly on 
late model stuff. Sold 54 cars out of 
107 offerings.) 
BUICK—’50 Special 2-dr., 

Super 4-dr., $980; conv., 
Special 4-dr., $700. 

CADI C — '51 (62) 4-dr., $3,210*, 
$3,300*. 

CHEVROLET—’51 conv., $1,625*; SL 
Deluxe 2-dr., $1,550*; 4-dr., $1,530*, 
$1,475. °50 SL Deluxe club coupe, 
$1,305*. '49 SL Deluxe 2-dr., $1,050; 
conv., $1,020. '46 SM 4-dr., $455. 

CHRYSLER — ’50 Windsor 2-dr., $1,- 
540*. °47 Windsor conv., $665. 

DeSOTO—'47 Custom 4-dr., $730*. 

DODGE—’'50 Coronet club coupe, §$1,- 


$1,300. 
$1,000* 


"49 
"48 


310. 

FORD—’52 Custom (8) 2-dr., $2,000*, 
$1,980. °51 Custom (6) 2-dr., $1,350. 
’50 Deluxe (8) 2-dr., $1,225. °49 De- 
luxe (8) business coupe, $700; Cus- 
tom (8) 4-dr., $890. °47 SD (6) club 


coupe, $480. 

HUDSON — '51 Commodore (8) 4-dr., 
$1,150. 

KAISER—’51 Henry J (6) 2-dr., $750; 
4-dr., $1,350*. ‘48 4-dr., $410. ‘47 
4-dr., $290. 

MERCURY — '52 club coupe, $2,350*. 
’51 4-dr., $1,930*. ‘50 4-dr., $1,205. 
’49 4-dr., $1,060. 


NASH—’50 Rambler conv., $1,110. 

OLDSMOBILE—’52 (98) 4-dr., $2,815*. 
-dr., $2,000*. °50 

. °49 (98) 4-dr., 


(88) 2-dr., $1,560* 
$1,150*. "47 (66) 2-dr., $675. ‘46 
(76) 2-dr., $450. 


PLYMOUTH — ’50 Deluxe 4-dr., 
’49 SD eonv., $900. 

PONTIAC—’52 Catalina, $2,475*. ’51 
Catalina, $2,195*; Chieftain (8) 4-dr., 
$1,840*. °50 Chieftain (8) 2-dr., $1.- 
250. ‘48 SL (8) 2-dr., $780. ’'47 
Chieftain (8) 2-dr., $515. °41 4-dr., 

5 


$215. 

STUDEBAKER — ’50 Champion 4-dr. 
(taxi), $640. °49 Commander 4-dr., 
$880. 


$910. 





Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 





*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 36, 37. 


Sept, 17 


(Plenty of clean cars offered. Sold 
76 units out of 114 offerings.) 


BUICK — ’51 RM 4-dr., $2,100*, ‘50 
Special 4-dr., $1,375. ‘49 RM 4-dr., 
$1,300; 2-dr., $1,215*, $1,170. ‘47 
Special 2-dr., $400. 


CADILLAC—'50 (62) 4-dr., $2,800*. 

CHEVROLET — '52 Bel-Air, $2,285°*, 
$2,175; Special 2-dr., $1,295. ‘50 SL 
Deluxe 2-dr., $1,285*, $1,080, $1,180. 
’48 FL Special 4-dr., $700. ‘46 SM 


2-dr., 2 at $485. 

CHRYSLER — '51 Windsor 4-dr., $1,- 
910*. ‘50 Imperial 4-dr., $1,675*. 
DeSOTO—’51 Sportsman, $1,935*. ’'50 
Deluxe 4-dr., $1,330*%. ‘49 Custom 

4-dr., $1,210. 
DODGE — '52 Diplomat, $2,290*. ‘51 
Coronet 4-dr., $1,610°. ‘50 Coronet 


4-dr., $1,420*. ’48 Custom 4-dr., $800. 
’46 Custom 4-dr., $475. 

FORD—’'52 Victoria, $2,260*; Custom 
(8) 2-dr., $2,130*, $2,020. ‘50 Cus- 
tom (8) 4-dr., $1,255; 2-dr., $1,115. 
‘49 Deluxe (6) 2-dr., $835; club 
coupe, $800, $855; 4-dr., $625. °'48 
8D (8) conv., $665; 4-dr., $715. 

HUDSON — '50 Commodore (8) 4-dr., 
$1,150. °49 Super (6) 4-dr., $840. 

KAISER—’51 4-dr., $1,255*; Henry J 
(6) 2-dr., $865. °48 4-dr., $450. °'47 


4-dr., $355. 

MERCURY—’50 2-dr., $1,340, $1,395; 
4-dr., $1,320. °49 club coupe, $1,025; 
2-dr., $970 


NASH—’51 Statesman 2-dr., $1,225. '50 
Rambler conv., $930. 

OLDSMOBILE—’52 (98) Holiday, §$2,- 
840*; Super (88) Holiday, $2,660*; 

, $2,620*. °51 (88) 2-dr., $1,- 
"50 (88) 2-dr., $1,400*, §$1,- 

. °49 (76) 4-dr., $1,035, $1,120. 
’48 (78) 2-dr., $600. 

PONTIAC—’52 Catalina, $2,625*. ‘51 
SL (8) 4-dr., $1,775. °49 Chieftain 
(8) 2-dr., $1,245. '48 SL (6) club 
Ht $845. °46 Torpedo (6) 2-dr., 
425. 











Jobber Groups Clarify 


Views on Car 


CHICAGO. — Automotive jobber 
organizations are emphasizing that 
they look upon the auto dealer 
more as a customer than a com- 
petitor. 

This attitude was pointed up by 
a battle of letters over respective 
stands on competition from the 
Motor & Equipment Wholesalers 
Assn. and the jobber section of 
the National Standard Parts Assn. 

The message from NSPA pointed 
out: 

“Even the youngest neophyte in 
automotive wholesaling knows 
that the independent automotive 
wholesaler cannot exist without 
doing a substantial part of his 
volume with vehicle dealers . . .” 

MEWA carefully points out in its 
resolution that the competition is 
with the car and truck manufac- 
turers, and that it views the dealer 
as a customer. Its_ resolution, 
adopted at the December, 1951 con- 
vention, reads: 

“Whereas, the automotive whole- 
saler is unable to successfully com- 
pete with the car and truck manu- 
facturer in the sale of many repair 
and replacement parts and acces- 
sories to car dealers, independent 
repair shops and other classes of 
trade; 

“Therefore, be it resolved that the 








Miniature Chevrolets Reach Korean Tots— 


hil 





Eleven shiny new aut , the 


d of 1,000 others scheduled to arrive in 


Pusan soon, have been distributed to needy children at the Pusan press center in 
Korea. The cars, gifts of Detroit Chevrolet dealers, are miniatures which are used by 
dealers to demonstrate their products. In addition to making toys for the children, 
the cars serve as coin banks. Above, Capt. Bev M. Beeson, of Lansing, watches the 
expressions of joy of three Korean children as he shows them ao group of the cors. 





Dealer 


officers of this association be di- 
rected to and they shall take all 
appropriate steps possible, includ- 
ing the making of appropriate 
recommendations to the manufac- 
turer suppliers, such as will ef- 
fectively enable automotive whole- 
salers to compete fairly and freely 
with car and truck manufacturers, 
and, at the same time, maintain 
adequate margins of profit.” 

The dispute between the two 
groups was revealed after NSPA, 
in a message signed by its presi- 
dent, Fred S. Roberts, accused “an- 
other national automotive whole- 
salers’ association” of using an 
NSPA resolution (later amended) 
“in an attempt to convince NSPA 
members that their association is 
manufacturer-dominated and does 
not believe that wholesalers should 
be in a position to sell vehicle 
dealers.” 

To this, Roberts said: “The 
most eloquent answer I can give 
to such prattle is ‘nuts.’” 

The original NSPA resolution 
spoke of competition between car 
dealers and independent wholesal- 
ers. The amended resolution re- 
ferred to “the competitive situation 
between vehicle manufacturers and 
dealers and the independent whole- 
salers.” 

NSPA claimed that it gave the 
idea for the resolution on com- 
petition to “the other wholesaler 
group,” which then adopted a 
resolution of its own. 

MEWA’S general manager, B. W. 
Ruark, took the other association 
to be MEWA, and replied with an 
open letter asserting that the only 
NSPA resolution it knew of was 
one referring to competition with 
ear dealers, while its own resolu- 
tion was an entirely different thing, 
referring to competition between 
wholesalers and car and truck fac- 
tories. 


OPS Spot Check Hits 
25 Dealers in N. Y. 


NEW YORK. — Twenty OPS 
investigators made a spot check 
of car dealers in seven New 
York City and metropolitan area 
counties last week and uncov- 
ered about 25 major infractions 
that will be further investigated 
and prosecuted, it was reported 
by the Automobile Merchants 
Assn. of New York. The most 
common of minor violations in- 
vestigators found was the failure 
of dealers to put the ceiling 
price, as well as the selling price, 
on a used-car invoice. 











Studebaker Aide 
Sees End of Auto 
Output Lids in 53 


Davis Tells N. D. Group 
Market Is Assured; 
Dealers Elect Overvold 


FARGO, N. D.—Paul R. Davis, 
sales manager of Studebaker, pre- 
dicts that restrictions on automo- 
bile production will be lifted in 
1953. 

Speaking to delegates of the 
Automobile Dealers Assn. of 
North Dakota at the group’s an- 
nual convention here last week, 
Davis declared that, barring all- 
out war, the market for new cars 
in this country is assured, 
“especially when the national de- 
fense spending reaches its peak.” 

He reminded the dealers that the 
industry is about ready for the 
“big push” after having had to go 
along at a snail’s pace. 

“It won’t be as easy as it has 
been in recent years,” he said, “but 
the dealer profit opportunities for 
the remaining months of 1952, and 
for the years beyond, are so good 
that it’s time to get really excited 
about them. 

“The difference between today 
and tomorrow is that today is 
pretty much of an accomplished 
fact, tomorrow holds unknown and 
boundless opportunity.” 


Reviewing automobile registra- 
tions in this country, Davis 
pointed out that the number has 
risen to 52,000,000 today, com- 
pared with 35,000,000 in 1941, an 
increase of 49 percent. 

He said: “Since 1940. the national 
population has increased 2,000,000 
yearly and at this rate will reach 
175,000,000 by 1960, compared with 
155,000,000 right now and 132,000,- 
000 in 1940.” 

Davis emphasized 
figures show “how important it is 
that everyone connected with the 
automobile industry do everything 
possible to help promote a better 
and more extensive highway sys- 
tem throughout the entire country.” 

He told the dealers that North 
Dakota has one of the _ highest 
ratios of motor vehicles to popula- 
tion in the country—exceeded only 
by Montana and Wyoming in the 
percentage of farms owning motor 
trucks. He noted that nearly 90 
percent of all North Dakota farms 
own passenger cars and that only 
four states have a higher ratio of 
farm ownership. 

Davis countered complaints of 
some automobile buyers who 
complain about prices, declaring 
that the “American car is still 
the best buy —the most product 
for the money in the entire 
world.” 

He pointed out that at the price 
of wheat in September, 1941, it 
would have cost a North Dakota 
farmer 890 bushels of the product 

(See PARLEY, Page 10, Col. 5) 








Nash for Neva— 


Shortly after winning the title of “Miss 
America" in Atlantic City, N. J., Neva 
Jane Langley was presented the keys to 
a 1952 Nash Ambassador by H. C. Dos:, 
vice-president in charge of Nash sales. 
The Macon (Ga.) beauty was crowned 
queen after competing with 52 state and 
territorial contestants. Nash is a sponsor 
of the Miss America Pageant scholorship 
fund. 


that the- 
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5 The demand for automobile beauty is the 
highest in motordom’s history. You can turn this 
demand into the most profitable fall season operation 


your Service Department has ever experienced. 


HERE’S HOW: 


” “40 RETURNED VACATIONISTS TO SELL MORE USED CARS 

| suggest, “Remove foreign, beauty- ' with a quicker turnover and higher 
killing deposits from your car finish. prices, plus the added profits from 
Restore sparkle! Porcelainize now!” Porcelainize itself... 


Porcelainize every car now! 


TO CAR OWNERS WITHOUT 


A GARAGE... recommend, “For Su “PHONE or MAIL to every owner 
superb, all-weather, all-climate paint , of a 1952, 1951 or 1950 car an invi- 
protection. “Porcelainize now!” tation, “Porcelainize now!” 


Put these simple, easy “rules” into immediate operation. At the end 
of each current month, your Report Card will be filled with “A-plus.” 


PO} RE FL Al N I/F. the Ul Mindard for c line pearance 


UNCHALLENGED IN MERIT e UNMATCHED IN POLICY ¢ UNEQUALLED IN PROGRAM 


FREEMAN & FREEMAN, Inc., Denver 3, Colorado 
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Not So Smart 


Kettering Says Engineers 


Overestimate Selves 


CHICAGO.—Charles F. Kettering, 
General Motors research and in- 
ventive consultant, injected a sober- 
ing thought into his address at the 
Centennial of Engineering sessions 
here. 

“We have overestimated what we 
know and underestimated what we 
don’t know,” Kettering told the en- 
gineers. 

And, he said, despite great strides 
which engineering has made, hu- 
man knowledge is stil] just begin- 
ning. A great turning point in 
thought is imminent, Kettering de- 
clared, and engineers have been 
given the means of finding cut 
more than they know about the 
technology of the world. 


American Brass Exhibit 

NEW YORK.— American Brass 
Co. will take part in the National 
Metal Show with braze welding and 
inert-gas-shielded arc welding dem- 
onstrations, which will be conduct- 
ed by Joseph Imperati and R. F. 
Pulver, company welding engineers. 
The show is scheduled for Oct. 20- 
24 at Convention hall, Philadelphia. 
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Crankshafts the Pushbutton Way— 


Auto crankshafts are turned out practically automatically in a continuous press 
forging process at the new Dodge forge plant. The above machine twists the forgings 
to place the crankpin bearing in proper alignment. The plant produces forgings from 
two to three times faster than former methods. 





Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 








FOB FACTORY 
Future Cars 


‘Dog House’ 








Eprror’s Norte: 
conception of the car of tomorrow. 


Will Lack 


in Front 





This is another article in a series on an engineer’s 


{igo is a strong possibility that some American-built 


cars of the future will hav 


e either individual suspension 


in the rear or the de Dion-type axle. One possibility here is 
that the transmission could then be mounted in the rear as 
is now done in some of the Italian-built cars. This will Te- 


move the “dog house” from? 
the front compartment pro- 
viding for the first time in 
recent years a comfortable ride for 
three persons in the front seat. 
Several automotive firms are 
known to be working energetically 
on this project. 

There is undoubtedly consider- 
able room for improvement in 
the roadability of American-built 
motor cars. This aspect of U. S. 
car design is getting the atten- 
tion it deserves. 

One of the shortcomings of our 








YALE RUBBER MANUFACTURING CO. 


Announces Completion of 


NEW HEADQUARTERS FOR INDUSTRIAL 
RUBBER PRODUCTS 


@ Our new $1 {000,000 home is ready to work for you. Its expanded 85,000 square-foot 


bi. A. 


tion facilities. The single-story, one-building layout allows time- 





work area d 


saving continuous ‘operation. Generous glass areas assure better lighting, ventilation, 
working conditions . . 


- aids to superior production. 











Our new “assembly-line” production 
system, designed to meet your de- 
velopment, designing, engineering 
and manufacturing needs, assures 
the best possible component rubber 
parts for your final assemblies. Our expe- 
rienced engineers, designers and mold and 
die makers, working in the industry's most 
modern shops, can ably serve you. If it’s 
quality custom rubber products you need, 
our expanded facilities offer limitless spe- 
cialized techniques. Tell us your problems 
concerning precision rubber parts . . . We 
will give you the Right answers. 


@ MOLDED RUBBER 

@ EXTRUDED RUBBER 
@ CALENDERED RUBBER 
@ PUNCHED RUBBER 


@ BONDED RUBBER 


Adhesion of Rubber to 
Metal a Specialty 

































| 
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present cars, according to critical 
design engineers, is that the wheels 
don’t stay on the pavement. In 
making a fast stop, for example, 
many drivers have noted a ten- 
dency of the wheels to bounce up 
and down. In part, this is due to 
the fact that the rear semi-ellyptic 
springs load up and then unload 
when hard contact with the road 
or pavement is lost. This happens 
frequently on gravel roads. 

The springs wrap up, due to 
brake torque, As soon as a soft spot 
in the road is encountered, the 
spring unwinds. The same thing 
may happen on rough brick or con- 
crete pavement. 

* e o 


Individual Suspension 

de DION rear suspension with 

brakes located at the differ- 
ential, it is argued, will eliminate 
spring wrapup. Considerable think- 
ing has been done in automotive 
circles about individual suspensions 
on all four wheels. However, up to 
the present time, most of these 
designs have been too costly, it is 
reliably reported. 

Particularly in the larger cars 
weighing up to 4,000 pounds, the 
braking systems of today are in- 
sufficient for optimum safety on 
the highway. One of the principle 
objections to today’s brakes is fad- 
ing, which results, from expansion 
of the drums due to heat. Much 
work is being done today on disc 
brakes and several types of air- 
cooled brakes. Disc brakes are ex- 
pensive to build. Another problem 
is to dissipate internal heat. Fading 
is not a problem with disc brakes. 

Brake cooling systems will un- 
doubtedly be applied to U, S&S. 
motor cars in the future but 
whatever systems are devised will 
have to be built at low cost. This 
is the most formidable stumbling 
block standing in the way of 
better brakes for our cars, say 
brake engineers. 

The problem is essentially one of 
getting enough air to our wide 
rimmed wheels carrying big tires. 
One of the brakes designed to com- 
bat this condition acts like a 
blower to dissipate heat quickly 
from the drum. This is a costly 
way of doing the job. A better and 
cheaper method will undoubtedly 
be found in the not-too-distant 


future. 
. + o 


Electronic Eye Developed 
For Automatic Inspection 

COLUMBUS, O.—A new electro- 
nic eye for automatic inspection 

and detection of surface flaws has 
been developed by Batelle institute 
scientists for Magnaflux Corp., Chi- 
cago. 

The device should be particularly 
useful on automotive, aviation, rail- 
way and ordnance production ‘lines, 
they say, where 100 percent in- 
spection of critical parts is vital 
to performance and safety. 

It consists of a photoelectric 
scanner, intended to replace hu- 
man inspection and reduce pro- 
duction costs by eliminating fur- 
ther fabrication costs on defec- 
tive items. 

The scanner may be used in two 
types of nondestructive testing 
where automatic processing and 
handling equipment are already 
available. These are known as the 
“fluorescent magnetic particle” and 
“fluorescent penetrant” methods. 

In both cases, a fluorescent ma- 
terial, applied to the test object, 
is attracted to the flaw. Electronic 
devices can be used to mark the 
flaw or have the defective part 
ejected from the line, Battelle re- 
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ust imagine—no Airfoan!" 
















Eaves the costliest cars of yesterday offered no Why it pays to feature AIRFOAM 


better comfort than the horse-drawn coaches of a iil ih latin ts thins nai aes en 6k a 
down. 

Superb Comfort — Molds itself to the body, pro- 
vides firm, uniformly restful support. 


century ago. But today cars in every price range 
feature the road-smoothing, body-cradling 
comfort of AIRFOAM Super-Cushioning by Goodyear. 
If your line is AIRFOAM cushioned, make the most 





Protects Upholstery— Wear on fabrics is greatly 
reduced. 


Stays Cool in Summer — AirFOam is self- 
ventilating; stays cool in stickiest weather. 


a ! 
of it— because AIRFOAM makes sales! Bigger Resale Value— After years of use, cushion- 


ing still looks new, enhancing resale value of car. 


National Advertising — Full-color ads in five 
leading national magazines and a big TV show — 
the Paul Whiteman Revue —are pre-selling your 
customers on AIRFOAM. 


WRITE FOR FREE Airtoam SALES KIT! 
Includes AIRFOAM identification ribbons, retail sales 
booklet and an actual sample of AiRFOAM. Send 
inquiries to: The Goodyear Tire & Rubber Company, 
Inc., Akron 16, Ohio 


= (lyoan 


SUPER- CUSHIONING BY 


GOODFSYEAR 


FOAM 
THE GREATEST NAME IN;RUBBER 


BREA ig EO Be 


Airfuam—T. M. The Goodyear Tire & Rubber Company, Akron. Ohio 
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MG Displayed in Washington (Pa.) Bank— 


This British MG was displayed recently in the lobby of the Citizens National bank 
in Washington, Pa., by Robert Provins, head of the Horseless Carriage Repair Agency 


at 57 W. Strawberry Ave. 





Dealer Sues Highway Dept., 


Contractor for $25,000 

Al Deitle Buick Sales Co. of 
Ravenna, O., has sued the state 
highway department and a high- 
way contractor for $25,000 in al- 


leged damages caused when the 
grade on the highway in front of 
the company’s property was 
changed. 

The dealership says the grade 
was raised two feet and its drive- 
way was narrowed. 


New Rules Discussed with OPS... 





WASHINGTON.—Recent changes 
in the price regulation for contract 
motor carriers, and data supporting 
price control suspension, were dis- 
cussed here last week when the in- 
dustry’s advisory committee met 
with OPS officials. 


The committee, it said, represent- 


Fort Lauderdale Assn. 


Elects Slaton President 


FORT LAUDERDALE, Fla. — 
George R. Slaton, of Slaton Chev- 
rolet Co., has been elected president 
of the newly organized Fort Lau- 
derdale Automobile Dealers Assn. 

J. B. Crouch, of Jake Crouch 
Buick Co., was named vice-presi- 
dent, and E. J. Lovern, of Powell 
Motor Co. (Ford), secretary-treas- 
urer. Directors are George W. King, 
of King Motor Co. (Oldsmobile), 
and F. B. Sawyer, of Sawyer Mo- 








tors (DeSoto). 


Motor Carriers Seek 
Price Lid Removal 


ed contract haulers doing a $160,- 
|000,000 annual business. Their 
charges, it reported, are held down 
on one hand by competition among 
themselves, common carriers and 


|of other transportation services 
and rental equipment to shippers. 


Committeemen pointed out that 
the Interstate Commerce Commis- 
sion governs minimum rates for 
contract carriers in recognition of 
historically lower rates of contract 
carriers than common _ carriers. 
Their pricing difficulties arise in 
part from the time required to ne- 
gotiate higher rates, based on in- 
creased labor costs, they told OPS. 

OPS told committeemen the 
|agency had received a formal peti- 
|tion for suspension of price con- 
\trols, filed by the industry. The 
!agency explained recent revision of 
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‘the regulation, to conform it mcre 
| closely with industry cost practic’s, 
| such as handling of truck deprec.a- 


tion, and to ease procedure for ep- 
proval of adjustment applications 
in OPS field offices. 

Members of the industry comm t- 
tee are: 

R. A. Brown, Des Moines; Jack 
Cooper, Kansas City; Samuel F 
Derby, East Walpole, Mass.; R. E 
Dieckbrader, Cincinnati; C. B. 
Fischbach, Akron; Harry L. Grubbs 
ate Washington; J. A. Hoffman, 
Brooklyn; Walter A. Junge, An- 
tioch, Calif.; J. Albert Kramer 


private truck transportation, and | Philadelphia; J. B. Montgomery jr. 
on the other hand, by availability | 
| William J. O'Neill, Cleveland; Mil- 


Denver; A. P. Nelson, Chicago; 
ton D. Ratner, Chicago; E. G. Rice, 
Detroit; Allan Torhorst, Burlington, 
Wis.; C. J. Williams, Milwaukee, 
and William L. Wise jr., Fort 
Worth, Tex. 
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Foiling Soil 
1,000-Mile Oil Changes 
Urged by Firm 

NEW YORK.—A bit of advice on 
how frequent motor oil should be 
changed is given in a pamphlet 
published by Tide Water Associ- 
ated Oil Co. 

Entitled “When Should I Change 
My Oil?” the pamphlet explains 
that the answer is different for 
each type of service to which a 
car is subjected. But for best car 
performance, the company sug- 
gests, oil should be changed every 
1,000 miles under normal driving 
conditions — which it defines as 
“some highway travel together 
with short-run operation.” 


After 1,000 miles of normal oper- 
ation, the pamphlet says, a car 
engine has built up an “impressive 
backlog” of oil contamination and 
impurities such as dust, dirt, soot, 
varnish and metal particles. Oil 
filters are only partly effective, the 
pamphlet states. 

The company recommends that 
under unfavorable conditions— 
where the vehicle operates a high 
percentage of the time in short- 
distance, stop-and-go driving with 
much engine idling, and when used 
on unpaved or dusty roads—the oil 
should be changed every 500 miles. 

Under highly favorable condi- 
tions, the pamphlet says, the oil 
can be changed at 2,000-mile inter- 
vals. Favorable conditions are de- 
fined in the pamphlet as “essen- 
tially open-highway driving” under 
relatively dust-free conditions. 


Parley 


(Continued from Page 6) 
for a Studebaker four-door Cham- 
pion. 

“The same Champion—and a far 
better car than the 1941 model— 
could be bought today for only 731 
bushels of wheat,” he declared. 

Clifford H. Overvold, of Overvold 
Motors, Inc., Fargo, was elected 
president of the association. I. E. 
Stenso, of Grafton, was named 
vice-president, and Andy Nomland, 
of Grand Forks, Director for dis- 
trict No. 1. 

Directors reelected were F. R. 
Frederickson, Devils Lake; Paul 
Ingwalson, Crosby; John Ward, 
Bismarck, and Lee Agnew, Wah- 
peton. Holdover directors are 
Percy Hancock, Minot; M. K. 

Dallas, Hettinger, and Clifford 
Hunstad, Carrington. 

James C. Moore, general counsel 
of NADA discussed operations of 
the national association, particu- 
larly with regard to legislation and 
OPS regulations. He said the asso- 
ciation, comprising 35,000 members, 
is the strongest trade organization 
in the world. 

Paul M. Millians, vice-president 
of the Commercial Credit Corp., of 
Baltimore, cautioned dealers that 
“selling cars, not production, will 
be the problem.” He said the dealer 
must get back to a high level of 
salesmanship and back up his 
product with continuous advertis- 
ing and promotion. 

Some 300 persons paid tribute to 
David G. Kelly, of Grand Forks, at 
the convention banquet. Kelly 
served for 17 years as representz- 
tive of the North Dakota group cn 
NADA’s board of directors. He was 
succeeded by William C. Davis, of 
Bismarck. 

Kelly was presented with an a:- 
mospheric clock by Carl F. Ande:- 
son, of Devils Lake, past president 
of the state association, and a 
plaque by George Siesmer, past 
president of NADA. 
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Fowler Assays Gains 
Toward Defense Goals 





By William Ullman 


Washington 


Correspondent 


oe os the other day about what this country started 


out to do in September, 
the Defense Production Act, 


Office of Defense Mobilization, listed 


objectives. Of them, he said: 

The first objective was— 
and still is—the rapid buildup 
of military production and 
construction to equip our forces in 
Korea and other key points abroad, 
as well as at home, and to help our 
allies equip their forces to resist 
Communist aggression. 

The second objective was—and 
still is—the creation of an adequate 
military mobilization base which 
would enable us to swing from a 
minimal level of defense production 
into all-out production, without any 


1950, when Congress enacted 
Henry Fowler, director of the 
the program’s four 
o—--—-— _- — — - 
should be faced with total war. 
The third objec- 
tive was — and 
still is—the build- 
up of our produc- 
tion facilities 
which are neces- 
sary for our lim- 
ited mobilization 
program, and 
which total war 
would require in 
far greater di- 
mensions. 
The Defense 





William Uliman 
Production Act declared that the 





task undertaken required not only 
the diversion of materials from ci- 
vilian use to defense purposes, but 
the expansion of production facili- 
ties beyond the levels needed to 
meet the civilian demand. 

It was felt that this expansion 
would make it possible for us to 
superimpose a sizable military pro- 
duction on a civilian economy, 
which in 1950 was strained to the 
| utmost just to produce goods and 
| services which we Americans were 
| buying at record levels. 

* * + 





Civil Economy Strong 


is—that we are to maintain a 


omy while attaining the defense ob- 
jectives. 

Where do we stand two years 
later in our progress toward achiev- 
ing these four objectives of the pro- 
gram? asked the mobilization chief. 

The last of the objectives, he 
said, has been substantially 
achieved: The preservation of a 
sound and prosperous civilian 
economy despite substantial di- 
versions of materials to military 
and defense. 

Due to the expansion of basic 
resources important to defense, the 
early shortages are being overcome, 





Fowler indicated, while a_ well- 





| 
| 
| 
| 
| 
| 


| Above, C. M. Ritchey, Minneapolis zone 





HE last objective was—and still Rimrock Motors Opens in Billings— 


manager for Packard, congratulates Gordon 


sound and prosperous civilian econ- | Patterson, Billings, Mont., and extends to him the Packard Golden Anniversary fron- 
chise that appointed Rimrock Motors the new Packard dealership for the Billings area. 


| Standing beside General Manager Patterson is Lawson Davies, newly-appointed district 
manager for the Montana-Wyoming territory. Rimrock Motors will serve 10 Montano 


| counties, succeeding the O'Rourke Motor Car Co. : 





| ordered system of distribution con- 
tinues to give military and atomic 
energy programs their full require- 
ments and a civilian economy an 
equitable distribution of the re- 
mainder. 


Small Plants Ignored? 


[gee greta his position as head 
of the Small Defense Plants Ad- 
ministration, Telford Taylor told 








hamstringing bottlenecks, if we 


In cars with hydraulic valve lifters, too, test experts agree... 


"Purelube improves 







































Pure Oil's complete car dealer 
line, headed by Purelube, the 
sure motor oil, includes high-qual- 
ity oils for house branding, ap- 
proved automatic transmission 
oils, gear and chassis lubricants 


and TBA, 


Oil 


engine performance!” 


Says Charles E. Bosse, Hauser Nash, 


La Grange, Illinois 


office today. 


Mr. Bosse is one of the 170 service experts who made the 
“hidden name” test. He drove his 1947 Cadillac over 1,000 
miles without knowing the oil in his crankcase was Purelube, 
the sure motor oil. 
Mr. Bosse is also one of the 148 experts (87%) who reported 
Purelube improved engine performance in one or more ways! He 
writes: 
"I'm especially critical of oil. Not just because taking care of 
cars is my business, but because | drive a car with hydraulic 
valve lifters. After 3 or 4 miles of city driving with your test 
oil, | noticed much smoother and quieter engine operation. Dur- 
ing the test | increased gas mileage and used less oil. | need an 
oil change now but prefer not to change until | can get more of 
your test oil.” 


Note Mr. Bosse’s reference to hydraulic valve lifters. 
His report confirms laboratory and road tests that 
prove Purelube is outstanding in the whole combina- 
tion of qualities needed to keep any engine clean... 
efficient . . . longer lasting. Purelube quiets hydraulic 
valve lifters! Frees them up! In all qualities, includ- 
ing detergency, Purelube meets and exceeds “‘heavy- 
duty oil’’ requirements of passenger cars. 


Satisfy your customers and build profitable repeat 
business. Use Purelube in your service department 
and recommend Purelube when you sell a car. 


Remember, car dealers who stock Pure Oil products 
get free service ...sales... and advertising helps un- 
der Pure Oil’s business-building Plan for Car Dealers. 


See your Pure Oil salesman or call your local Pure 


The Pure Oil Company—General Offices: 35 E. 
Wacker Dr. 


relube 


THE SURE HEAVY-DUTY OIL FOR PASSENGER CARS 








President Truman that Secretary 
of Defense Robert Lovett “had 
shown a lack of enthusiasm for 
placing of military orders with 
small companies.” 

Taylor said Congress may, in 
final analysis, have to give SDPA 
direct authority to channel a “fair 
share” of military work to small 
manufacturers. 

Taylor’s comments were made in 
a special report requested by the 
president. In it, the retiring SDPA 
chief said that smaller firms are 
getting less than 60 percent of the 
contracts they can handle. 

In view of the “cool, not to say 
uncourtly, attitude” prevailing at 
the Pentagon, Taylor asserted, the 
prospects for improvement “are not 
bright.” 





* + * 


| Ching Quits U. S. Service 

" Hyinnnies CHING will leave the gov- 

ernment tomorrow (Sept. 30) 
with White House praise for “calm 

| wisdom and unflagging patience” 

| as director of the Federal Media- 
tion Service since 1947. 

| The 76-year-old Ching’s resig- 

| nation was accepted Sept. 15 by 

| President Truman, who appointed 

| David L. Cole, 50-year-old lawyer 

| from New Jersey to succeed him. 

Ching gave up a position as in- 

|dustrial relations supervisor for U. 

|S. Rubber to enter government 
service five years ago. His towering 
size, along with his ever-present 
pipe and an amiable disposition. 
made him a familiar and beloved 
figure in numerous _ labor-dispute 
negotiations. 

* * * 


| ‘Destroy It but Save It’ 

| FERRY KLUTTZ, editor of The 
|\¥ Federal Diary, tells this Penta- 
gon story: 

One of the Armv’s technical serv- 
ices recently asked permission from 
“higher authoritv” to destroy a 
mountain of old files dating back 
to 1940, 1941 and 1942. 

The request was granted, but on 
|this condition: “That copies be 
|made of everything to be de- 
| stroyed.” 





* = z 


| Sawyer’s Market Study 
HARLES SAWYER, secretary of 
commerce, is scheduled to visit 
seven Pacific Coast and midwest 
cities next month to obtain first- 
jhand from business groups infor- 
|mation which can be incorporated 
in the post-defense markets study, 
which the Denartment of Com- 
merce is planning to publish soon 
Cities to be visited are San Fran- 
cisco, Los Angeles, Salt Lake Citv. 
Colorado Springs, Denver, Okla- 
homa City and Lincoln, Neb. 





New Aluminum Works 


Is Dedicated in West 


WENATCHEE, Wash. — The na- 
tion’s newest aluminum-producing 
unit, on the Columbia river 13 miles 
south of Wenatchee, has been offi- 
cially dedicated. It is the $45.000.- 
000 smelting works of Aluminum 
Co. of America. 

More than 2,000 visitors attended 
the ceremony at the new plant, in 
the heart of Washington’s fruit- 
growing country. 

Gov. A. B. Langlie of Washing- 
ton, Alcoa President I. W. Wilson 
and Samuel W. Anderson, denuty 
administrator for the Defense Pre- 
duction Administration, took part 
in the dedication of the largest sir- 
gie industrial development in Wasl:- 
ington history. It can produce 179 
railiion pounds of aluminum ar-: 
nually, company officials said. 
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everybody 
knows 
a great car sells 


and 


. 3 


Chrysler Corporation's No.lcar! 
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Why is The Progressive Farmer the No. 1 farm maga- 3 
‘ceeds clean ad | FARM MAGAZINES January-August | 
Why does The Progressive Farmer rank third in adver- TOTAL ADVERTISING LINAGE 1952 Issues 
tising linage among all leading urban and rural monthly | * t I 
| 
magazines of more than a million circulation? ; I. The Progressive Farmer 497,035 | 
| 
Why is The Progressive Farmer so far out in front of : 2. Country Gentlemon ............ 453,692 ; 
all of these magazines in linage gains —UP 83,374 lines | 3. Successful Farming ee en ae eee 329,170 ! | 
in January-August, 1952, over January-August, 1951? | 4. Farm Jounal ............... 311,141 | | 
What plus values does The Progressive Farmer possess | 5. Capper’ s Farmer..... . 288,516 ! 

* 4 9 | 
re ee ae ee EE | 6, Farm & Ranch with Southern Agriculturist' 191,581 | | 
Answered simply, The Progressive Farmer towers above all other 
media as the dominant sales influence in the rural South—the fastest- | 
prowing big market available to advertisers today. THE TEN LEADING URBAN AND RURAL Janvary-August | 

The annual cash income of farm families of the 16 Southern states ; MONTHLY MAGAZINES IN ADVERTISING LINAGE 1952 Issues ; 
+ is UP $6 BILLION as compared to 10 years ago . . . and their ready | 1 
cash in bank deposits and government bonds amounts to more than 1. Better Homes & Gardens le A i a 630,945 
$614 BILLION. The South has consistently out-gained the nation | 2. Seventeen..... ; 552, 257 ! 
.in consumer buying...in farm electrification ...in owner-operated 
per in farm-owned tractors, trucks and passenger cars. ; 3. The Progressive Seeinn' 491, 035 | 
| 
In the rural South, The Progressive Farmer has 1,206,000 | 4. Ladies’ Home Journal .........:. . 478,627 
subscriber-families with an average annual income of $5,118.00 | 
per family.* This is well above the average income of subscribers ; 3. Country Gentleman OR Ab, SO oR Adie eth RA 453,692 | 
te mass circulation urban magazines. | 6. Good Housekeeping... .......... 402,089 | 
nie sie yard that they — obtain rome cover- RO I | 
age of the rural South without using The Progressive Farmer. | 
| 8. Woman’s Home Cempeion te RD | 
; | 
oy ay ae oe | 9. Successful Farming: ........... . 329,170 | ‘ 
| ! 10. Farm Joundd................ SU,I4 | 
... The Progressive Farmer has a larger audience of regular readers than | 
| the combined audience of Life, The Saturday Evening Post, Look, | tAverage of all editions. Source: Printers’ Ink ‘ 
| Collier’s, Time and Newsweek.* Of more than a million circulation. ‘ 
/ ee a ee 
| | ..The Progressive Farmer has a larger audience of regular readers than * 
: the combined audience of Ladies’ Home Journal, McCall’s, Better ‘4 
™ Homes & Gardens, Woman’s Home Companion, Good Housekeeping, Published for many years in five separate editions localized to the . 
Household and American Home.* farm and farm-home interests of the five distinct agricultural regions 
... The Progressive Farmer has a larger audience of regular readers than of the South, bees Feagemive Warmer otees acvertianss a 
7 ; readership... powerful reader influence... high average subscriber 
the combined audience of Country Gentleman, Farm Journal, Cap- income... vigorous healthy circulation growth...and far greater 
per’s Farmer and Successful Farming.* “ Pe y - oem g 
merchandising value than any other magazine. 
: pen regressive Purmer tute the next Sean form magusine by To sell the fastest-growing big market, place more of your adver- 
30% in number of regular readers, and by 125% in readers who name Slaten ins tics Maina aeaiibals Ai: teintindiins.. ie Winaeeniinn Wadena 
it their favorite magazine.* ge a ee ae . ’ 
*1952 Report of Crossley Continuing Study of the Rural South. 
The South Subscrib 
e South Subscribes to | 
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— LATE William Crapo Du- 
rant, original organizer of Gen- 
eral Motors, liked to inspire his 
dealers with the prediction that 
“the saturation point in automobile 
production will never be reached 
until everyone has one and none 
ever wears out.” 
That statement, 
by Fred Vesper, then Buick dis- 
tributor in St. Louis, not only in- 


spired the idea which resulted in| 
the formation of the first wide- | 


repeated to me | 
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spread dealer organization for the 
Rambler car... gave me the vision 
to place the first new car advertis- 
ing in the farm papers but 
sparked the idea which made the 
Jordan car the most successful in 
its time. 

Now ... if someone appropri- 
ated a million dollars to market 
any product and asked me to 
handle the job, I know perfectly 
well what I would do. First... I 
would dominate the newspaper 
which reached the largest num- 
ber of dealers in my field... 
that, for distribution. Second, I 
would dominate, as completely as 
I could afford, the national pub- 
lication which most fully com- 
manded public confidence. That, 
for public opinion. (Dominating, 
remember, has little to do with 
the size of space... it’s copy 
that counts.) 

So much for public opinion .. . 
Third, I would (minus surveys... 
|et cetera) make my pitch toward 


the small town market the 
farm market .. . the most easily 
identifiable .. . and the most pros- 


perous market in the world today. 


It began when the banker in the 
little town of Piper City, Ill., bought 


"YOU GET THIS 
S455 CASCO 
POP-OUT UNIT 


a 





1 No. L33C 





4 No. L22C CASCO. LIGHTER ELEMENTS 


an 
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Halls Motor Co. 
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OUTMEDN OUTDOOR 


Unique Ad Plugs Service Dept.— 


Halls Motor Co., Oldsmobile dealership in Los Angeles, employs this unique person- 


ing on the car at right is Bob Venerable, tuneup mechanic. A different service slogan 
is painted on the board every three months. The board is located at a heavily traveled 


intersection. 


a Rambler. He really didn’t need 
one, except for pleasure, but the 
prosperous farmer did. We got out 
a four-page folder with the title 
“It Happened in Piper City,” and 
blanketed the small towns of Amer- 


ica with that and its successors. 
The small town bankers loosened 
up on the prosperous depositors... 
stopped apologizing for owning a 
car, and invested money in the 
dealer’s business. That was the 


LIST PRICE EACH 





2 No. 131¢ VIS-O-LITE ILLUMINATED LIGHTERS... $2.85 
4 No. 133C POP-OUT UNITS. 


$1.55 





$1.05 














No. L22C 









MERCHANDISER 


THIS FREE pispLay... 


puts you in the Lighter Business in the 
right way ... Keeps you there Profitably 
with Automatic Sales, yet doesn’t cost 
you a cent! 


ORDER Deal 1-520 From YOUR 


DISTRIBUTOR TODAY! 





up te 500% 


Stabile! 






DEPENDABLE PRODUCTS OVER A QUARTER CENTURY 


see ONLY *10.73 









- YOUR TOTAL SELLING PRICE.....17.65 
YOUR TOTAL COST... 









-/{ Merchandising 
i Cards Quicken 
y “Impulse 


R Takes only 

I 6 inches square 

of counter 
space 
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start of the Rambler dealer orgen- 
ization. 
* > . 


Dealers in Forefront 
T WASN’T long before .. . with 
the help of the banker : 
the dealer was making money. ()n 
the front cover of the leading trade 
paper we told that story ... noth- 
ing about offset crankshafts and 
straight line drives . . . Of course 
. the dealer organization grew 
Today ... 68 percent of all deal- 
erships in the automobile industry 
are located in so-called rural com- 
munities of 10,000 population and 
under and are more consistent pro- 
ducers of sales, year in and year 
out, than their big city counter- 
parts. They are the “backbone” of 


|the industry because they sell more 
'cars and make better friends than 
alized outdoor board to advertise its service facilities. At the piano is Jack Vidmar, | 
leading Halls salesman, while in the center is Bob Williams, service salesman. Work. | 


the “city slicker.” Fifty-three per- 
cent of all franchised dealers are 
located in towns under 5,000 popu- 
lation; 15 percent are in the 5,000- 
10,000 class; 15 percent in the 25,- 
000-50,000 class and only 4 percent 
in the larger city-size breakdowns. 

In the last 20 years America’s 
farm families have progressed 
farther and faster than any seg- 
ment of the population. Last year 
farm cash receipts reached an all 
time high of $33 billion and with 
a large backlog of savings . . 
good prices for his crops and an 
assured market for what he pro- 
duces, the farmer and his family 
is considered the “hottest” of all 
U. S. markets. 

I can’t help being reminded of 
the day when George Herbert, then 
representing 12 of the Standard 
Farm papers in Chicago, invited all 
the publishers to hear me tell why 


|we were going to advertise new 


cars in the farm papers. They had 
often wondered why the manufac- 
turers never used their papers ex- 
cept to advertise second-hand cars. 
I recall the amazement which ap- 
peared on the face of young Henry 
Agard Wallace (then about 18) 
when he heard me explain that un- 
less they improved the quality of 
the stock they used and went mod- 
ern in handling type and engrav- 
ings ... the first thing they knew 
Cyrus Curtis would start a farm 
paper that would “wake them all 
up.” We all know how well they 
met the challenge. 
* SJ * 


Patterson Responds 


— little dynamo, Graham Pat- 
terson (who proudly signs ev- 
ery -advertisement of the Farm 
Journal is surely running true to 
form neck and neck, so to 
speak ... with a little edge to boot 
on Cyrus Curtis) according to the 
last advertising income tabulations. 
He was the Chicago representative 
of Christian Herald long before he 
began to visualize the pot of gold 
at the end of the rural rainbow. 

Another young man, Sidney 
Repplier, scion of a family name, 
distinguished in literature and 
advertising, is the editor of that 

factual publication Rural Mar- 
keting, which is issued monthly by 
Country Gentleman, which set the 
Style and the pace for the modern 

farm papers of today. 

If every budding genius of adver- 
tising would note its contents he 
wouldn't feel apologetic, even if he 
did have to write an ad for any- 
thing besides the New Yorker. He 
would be proud that he really was 
born on a farm near Red Oak, Ia. 





Akron Firm Formed 
Incorporation papers have been 
issued to Kenmore Motors, Inc., 
Akron. Paul H. Taylor, Natalie 
Lampman and Katherine Wood- 


| ward are the incorporators. 





WE 


WHOLESALE 
USED CARS 


12240 JOS. CAMPAU 
DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 
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fhe laos 


andwagon 79 


— oa 


° get on the B 


ae 
,. and SELL THESE FAMOUS 
e [°porled cars 


VALUABLE 
DEALERSHIPS 


IN ILLINOIS » MICHIGAN 
| INDIANA+ WISCONSIN 
OHIO - IOWA + NEBRASKA 


(EASTERN HALF) 


| STILL AVAILABLE 


' | The enthusiastic response to our recent an- 
| | nouncement that dealerships were still avail- 
able in the Midwest naturally has made us Sl ciliates M oe He R qT % 
very happy. It is evidence of the fast-spreading of sports car drivers. Over- 
recognition by progressive dealers of the im- head valve 1,250 c.c. engine 
portance of imported cars in the American COE OF f-Lh- 

: : . Twin S.U. semi-down- * 
automobile market and of the profit-making seed aati aimler 
possibilities of the fine British sports cars and tachi. 
family cars which we distribute . . . Although Over 30 miles per 
* the number of dealers “getting on the band- gallon of gas. 


, | wagon” is growing rapidly, there are still ROLLS -ROYCFE* 
« | choice “seats” available. To find out if the 
BENTLEY 


franchise in your community is still open 
*K 
ASTON-MARTIN 


WRITE, WIRE, 
*Dealerships also available in Missouri. 


















OR TELEPHONE NOW! Pf 


WISCONSIN, 
** Dealerships also available in North Dakota, South Dakota, 


ae HUNOIS 
Kansas, Minnesota, Missouri, Kentucky and Tennessee. 


415 EAST ERIE STREET, CHICAGO II, ILLINOIS 


* |TELEPHONE: Michigan 2-5436 Y 
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FROM REPORTS ON “ADVERTISED-IN-LIFE’ PROMOTION 
OF THE DETROIT OLDSMOBILE DEALERS ASSOCIATION 














p ADVERTISED iN sale iN ADV LERTISE 


Waae 


‘ 
5 
£ 


ADVERTISED 


LIFE = 


* 


ADVERTISED i% Siw 


LIF 








If your business 
is with people 
you’ve got business 


with Wa: 


New-Car Sales—Of all persons in all U. S. households buying 
new cars within a one-year period — 


Gasoline Sales—Of all Americans in the U. S. who purchased 
gasoline within a one-week period — 


Tire Sales—Of all males in the U. S. who purchased automobile 
tires within a six-month period — 


75% read LIFE™ 
60% read LIFE” 
65% read LIFE* 
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““ERESH AND UNUSUAL IDEA NOTE, MR. FRYXELL: Good description of LIFE. By being 
iti ... the interest it created made the effort very worthwhile.” consistently “fresh and unusual,” LIFE has won the world’s 
—C. H. FrYXELL, president, Detroit Oldsmobile Dealers largest magazine audience. In the course of 13 issues, LIFE’s 
Association (shown here, right, with D. A. McINTyRE, « audience grows from the 24 million who read one issue to more 
president, Superior Oldsmobile, Inc). than 62 million different people—more than half the nation.* 


























““MOST EFFECTIVE PROMOTION WE HAVE EVER HAD 
.. . the natural way to capitalize on our LIFE advertising. LIFE is 
doing a consistently good job in helping automobile dealers get the 
greatest possible value from their national advertising.” 
—Ep Gace, Gage & Drummy, Inc. 


NOTE, MR. GAGE: As you’ve seen for yourself, LIFE delivers a 
local-level audience with real buying ability. In city after city, more 
than half the people read LIFE—and LIFE’s 13-issue audience in- 
cludes more than 3 out of every 5 households in America’s middle- 
and-upper income groups.* 








““CHANGED THE USUAL APPEARANCE OF OUR 


SHOWROOMNM ... created new attention. I heartily recommend 
the activity.” 





—H. R. Marsu, president, H. R. Marsh & Son, Inc. 
NOTE, MR. MARSH: Every dealer has the problem of keeping a 


showroom looking newsworthy. Many dealers across the country have 
found, as you did, that an ‘‘ Advertised-in-LIFE”’ promotion is one of 
the most effective ways of solving this problem. 





‘CREATED NEW PUBLIC INTEREST IN OUR 


BUSINESS . . . we feel, after displaying the posters in our show- 
room for over two weeks, that they have done a lot of good.” 
—S. Runp, S. Rund Motor Sales, Inc. 


NOTE, MR. RUND: You, and every other promotion-minded auto- 
mobile dealer, know the importance of being associated with a famous 
name. With LIFE, you’re not only associated with one of the most 
famous names in American publishing—but also with the names and 
faces of people, great and small, who are the week’s newsmakers. 


First in circulation 

First in readership 
First in advertising revenue 
First with new-car buyers 


* From A Study of the Accumulative Audi- 
ence of LIFE, (1950) its supplement The 
LIFE Market, and A Study of the House- 
hold Accumulative Audience of LIFF, 
(1952) by Alfred Politz Research, Inc. 
A LIFE reader is a person who has read 
one or more of 13 issues. A LIFE “‘house- 
hold” is one in which one or more adults 

have read one or more of 13 issues, 





9 Rockefeller Plaza, New York 20, N. Y. 
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Lawsuits Affecting Dealers .. . 


wise, he may be liable in heavy | 
damages. 
For example, in State v. Rennick, 





Court Decisions 


By Leo T. Parker 

Attorney at Law 
ACCORDING to a late higher 
ae court decision, you cannot avoid 
liability for injuries caused by a 
motor vehicle driver you pay and 
control. This 
have a contract apparently to the 
contrary. 

For example, in Law v. Hol- 
land, 96 N. E. (2d) 286, it was 
shown that an automobile dealer 
named Bois owned an automobile 
which he leased to the Holland 
Co. Bois signed a contract to 
furnish gasoline, oil and tires. He 
selected and furnished the driver. 
The lease contract contained a 

clause which provided that Bois 
“Agrees to indemnify lessee (Hol- 


| of such driver(s).” 
is so although you} 





New Passenger Car Registrations, 


86 Atl. (2d) 143, the testimony 
showed facts as follows: An auto- 
mobile owner named Rennick lived 
: |in the state of New York and had 
land Co.) against (1) any loss re-| his automobile properly registered 
sulting from the injury or death of | jn New York. 

such driver(s) and (2) any loss or| 4 stepson of Rennick was driv- 
damage resulting from the negli-| jing his automobile in the state 
gence, incompetence or dishonesty | of New Jersey when he had a 

serious accident. 

In subsequent litigation, the high- 
|er court held Rennick liable in 
not Holland Co.,| heavy damages because, although 
|he had a valid New York license, 
|the stepson was violating a New 
| Jersey state law at the time the 
accident happened, and he was 
| driving the car by permission and 
| authority of Rennick. 

| * . ” 


During a trip a stranger named 
Law was injured. The higher court 
held that Bois, 
must pay damages to Law. 

* * * 


State Laws Differ 
RRESPECTIVE of the fact an 
automobile dealer fully and al- 

ways complies with laws of the 

state in which he lives, he must 
also conform with laws of states in 
which he permits his automobile to 
be driven by other drivers. Other- 





Expenses Deductible 
"aise saggy- re speaking, an auto- | 








‘m@ 














“After this, Hoskins, remember 
that an auto salesman is neither 


a Republican nor a Democrat! 


He’s a diplomat!” 


federal income tax return cannot | 
deduct from his gross income the 


tomobile stored 


in his residential 
garage when such automobile ‘s 
used to transport the taxpayer o 
and from his office and home. 

However, according to a lat 
higher court decision, the law i. 
different if the car is stored i: 
a public garage. 

For example, in Golden, 18 B. 
A. 230, it was shown a taxpayer 
stored his automobile in a public 
garage not far from his place of 
business. 

The higher court approved deduc- 
tions in his federal income tax re- 
turns of all expenses of operating 
the automobile, including the wages 
paid a chauffeur to transport the 
taxpayer to and from his home and 
office, saying that this case is dis- 


r 


|tinguished from other cases be- 


cause the automobile was stored 
in a public garage and not in the 


mobile dealer when filing his! cost of maintaining a business au- garage at the taxpayer's residence. 
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The following advertised delivered prices PLYMOUTH—Concord — 2-dr. sed., $1,- 
os = — yA =. ee ° 768.39; bus. cpe., $5.00. 50; Serves, 3. 
ges! y ories under authority 177.81; Savoy Suburban, $2,301.88. am- 
of the Office of Price Stabilization. These ( Tt ( i p N ( bridge—4-dr. sed., $1,837.34; cl. cpe., $1,- 
Prices include federal excise taxes and urren el in rices on ew ars 799.18. Cranbrook—4-dr. sed., $1,928.50; 
factory handling charges, plus dealer de- cl. cpe.. $1,897.86; Belvedere, $2,231.21; 
livery and handling charges. They do NOT | Windsor Deluxe—4-dr. sed., $2,746.60; | 2-dr. sed., $1,640.59; bus. cpe., $1.536.33; | LINCOLN—Cosmopolitan—4-dr. sed., $3,- | conv.. $2,343.83. 
include transportation charges, state and | Newport, $3,106.85; conv., $3,230.09. Sara-j| stat. wag.. $2,018.40. Mainline 8—4-dr. | 517; cl. ecpe., $3,621.50. Capri—4-dr. sed.. PONTIAC—Chieftain 6—4-dr. sed., $2,- 
local taxes or optional equipment. toga—4-dr. sed., $3,240.09 (8-pass., $4,- | sed., $1.766.09; 2-dr. sed., $1,716.20; bus. | $3,660.50; spt. cpe., $3,865.50; conv., $4,- | 014.64; 2-dr. sed., $1.956.36: stat. wag.. 


ALLSTATE — Four—2-dr. sed., $1,395. 
Six—2-dr. sed., $1,657. (Sold only by Sears 
stores. ) 

AUSTIN—Somerset — 4-dr. sed., $1,795; 
stat. wag., $1,895; conv., $1,945; A-40 
sports conv., $2,295; A-90 sports sed., $3,- 
395. (Delivered at U. S. ports.) 

BUICK—Special — 4-dr. sed., $2,208.76 
(Deluxe, $2.255.32); 2-dr. Deluxe sed., 
$2,196.88; cl. cpe., $2,114.65; Riviera, $2,- 
295.43; conv., $2,634.17. Super—4-dr. sed., 
$2.563.17; Riviera, $2,477.56; conv., $2,- 
868.59; stat. wag., $3,295.73. Roadmaster 
—4-dr. sed., $3,200.36; Riviera, $3,306.05; 
conv., $3,452.56; stat. wag., $3,976.73. 
(Dynaflow standard on Roadmaster, op- 
tional at $192.50 on Special and Super. GM 
power steering optional at $198.90 on 
Super and Roadmaster. ) 

CADILLAC—Series 62-—4-dr. sed., $3,- 
666.26; cl. cpe., $3,571.33; Coup de Ville, 
$3,994.57; conv., $4,143.72. Series 60 Spe- 
celal—4-dr. sed., $4,304.88. Series 75—8- 
pass. sed., $5,407.54; lim., $5,620.93. 


(Hydra-Matic standard on Series 62 and 60. | $3,203.04; stat. wag., $3,397.11. 


optional at $198.36 on Series 75. GM power 
steering optional at $198.43 on all models.) 

CHEVROLET—Styleline Special — 4-dr. 
sed., $1,670.43; 2-dr. sed., $1,613.62; cl. 
cpe., $1,620.26; bus. cpe., $1,529.55. Style- 
line Deluxe — 4-dr. sed., $1,761.21; 2-dr. 





| 


| 


sed., $1,707.32; cl. cpe., $1,726.26; Bel-Air, | 


$2.006.05; conv., $2,128; stat. wag., $2,- 
297.12. Fileetline Deluxe—2-dr. sed., $1,- 
707.32. (Powerglide optional at $178.35 on 
Deluxe models. ) 

CHRYSLER—Windsor — 4-dr. sed., $2,- 
517.98 (8-pass., $3,361.71); cl. cpe., $2,- 
495.06; Town & Country wag., $3,220.16. 


at $256.51 with Fluid-Matic on Windsor. 


rial, optional at $198.90 on other special- | 517.49. Corsair Deluxe Six—2-dr.  sed., 
transmission models.) | $1,663.66. 
DeSOTO—Deluxe—4-dr. sed., $2,352.52; 7 : 
6 Ga as Oakes, ak, ,HUDSON—Pacemaker Six — 4-dr. sed., 
carry-all sed., $2,591.85. Custom—4-dr. $3,310.87; 3-dr. sed.,_ $2,206.13; cl. epe.. 
sed., $2,572.43: cl ‘cpe $2,551.23: Sports- $2,310.87; bus. cpe., $2,115.72. Wasp Six— 
Kel $2 910 07: ‘g. apn oa $3 382.14: 4-dr. sed., $2,465.84; 2-dr. sed., $2,413.28; 
’ shat $0 pecs rs w5e-14; lel. ecpe., $2,465.84; Hollywood, $2,811.58; 
suburban, $3,753.57; conv., $3,015.99; stat. ° 75 a 
wag.. $3.209.39. Fire Dome S—4-dr. sed conv., $3,047.50. Commodore Six — 4-dr. 
2759.79: cl cpe., $2,738.14: Eoacteman, | sed., $2,673.59; cl. cpe., $2,646.69; Holly- 
$3,097.83: 8-pass Pg $3 ae omigg | wood, $2,999.86; conv., $3,246.77. Hornet 
4 mere : ** ~ . (Tip-Toe Six and Commodore Eight—4-dr. sed., $2,- 
P | 768.86; cl. cpe., $2,741.99; Hollywood, §$3,- 


epe., $1,612.53; stat. wag., $2,094.07. Cus- | 
tomline 8—4-dr. sed., $1,857.85; 2-dr. sed., 
$1,808.95; cl. cpe., $1,818.50; country sed., 


196.60); cl. cpe., $3,212.12; Town & Coun- 
try wag., $3,950.21. New Yorker—4-dr. 
sed., $3,555.21; Newport, $3,994.14; conv. 





} 
$4,117.61. Imperial—4-dr. sed., $3,864.49; | $2,264.74. Crestline 8—Victoria, $2,119.73; 
cl. cpe., $3,851.25; Newport, $4,249.17. |conv.. $2,229.42; stat. wag.. $2,401.24. 
Crown Imperial—S-pass. sed., $6,921.52: | (Ford-O-Matic optional at $184 on all 
lim., $7,044.49. (Fluid-Matic optional at | models.) 
$131.81 on Windsor, standard on other > > | 
series. Fluid Torque standard on Crown FORD OF BRITAIN— Prefect 4-dr. sed.. 

$1,344; Anglia 2-dr. sed., $1,183; Consul 
Imperial, optional at $166.51 on other |4 4, seq $1,693: Zephyr six 4-dr. sed 
eights, at 124.70 on Windsor Deluxe and , “ “ , phy toons 


| $1,890. (Delivered at U. S. ports.) 


Power steering standard on Crown Impe-| HENRY J—Corsair Four—2-dr. sed., $1,- 





Shift with Fluid Drive standard on Cus- 


tom, optional at $131.97 on Deluxe and 095.15; conv.. $3,342.05. (Hydra-Matie op- 


tional at $175.71 on all models.) 








Fire Dome 8. Tip-Toe Shift with Fluid : 
Torque Drive optional at $256.67 on Fire || JAGUAR—XK-120—Super Sports, $4,039; 
Dome 8. Power steering optional at $198.90 | hardtop, $4,065. Mark VII—4-dr., $4,170. 
on all models. ) (Delivered at U. S. ports.) 
DODGE—Wayfarer—2-dr. sed., $2,051.03; KAISER—Deluxe—4-dr. sed., $2,537.35; 
bus. cpe., $1,903.18. Meadowbrook—4-dr. | 2-dr. sed., $2,483.55; bus. cpe., $2,295.56; 
sed., $2,181.03. Coronet—4-dr. sed., $2,- | 4-dr. Traveler, $2,643.11; 2-dr. Traveler, 
273.58; cl. cpe., $2,257.48; Diplomat, $2,- | $2,590.21. Manhattan—4-dr. sed., $2,653.66; 
619.58; conv., $2,715.29; 8-pass. sed., $3,- | 2-dr. sed., $2,600.80; cl. cpe., $2,621.94; 
081; stat. wag., $2,925.10. (Gyro-Matic | 4-dr. Traveler, $2,759.40; 2-dr. Traveler, 
optional at $102.61 on all models.) $2,706.54. (Hydra-Matie optional at $178.55 
FORD—Mainline on all models.) 


6—4-dr. sed., $1,689.47; 


025. (Hydra-Matic standard on all models.) 

MERCURY—Custom—4-dr. sed., $2,248. - 
50; 2-dr. sed., $2,191; spt. cpe., $2,313; 6- 
pass. stat. wag., $2.775 (8-pass., $2,823.50). 
Monterey—4-dr. sed., $2,330; spt. cpe.. $2,- 
449; conv., $2,605.50. (Mere-O-Matic op- 
tional at $189.81 on all models.) 

MORRIS and MG—Minor — 4-dr. sed., 
$1,595; 2-dr. sed., $1,445; conv., $1,475. 
MG-TD cony.—standard, $2,115; Mark II 
Deluxe, $2,360. 

NASH—Rambler Super—suburban, 
002.60. Rambler Custom—Country 
sed., $2,094.35; conv., stat. wag., $2,- 
118.90. Statesman Super—4-dr. sed., $2,- 
178.35; 2-dr. sed., $2,143.55. Statesman 
Custom—4-dr. sed., $2,331.70; 2-dr. sed., 
$2,309.50. Ambassador Super—4-dr. sed., 
$2,557.20; 2-dr. sed., $2,520.75. Ambassa- 
dor Custom—4-dr. sed., $2,716.45; 2-dr. 
sed., $2,695. (Hydra-Matic optional at 
$178.85 on Statesman and Ambassador. ) 

OLDSMOBILE—Deluxe 88 — 4-dr. sed.. 
$2,327.09; 2-dr. sed., $2,261.62. Super 88 
—4-dr. sed., $2,461.71; 2-dr. sed., $2,- 
395.25; cl. cpe., $2,344.92; Holiday, 2,- 
673.39; conv., $2,852.59. Classic 98—4-dr. 
sed., $2,785.82; Holiday, $3,021.75; conv.., 
$3,228.84. (Hydra-Matic optional at $178.35 
and GM power steering at $198.90 on all 
models. ) 

PACKARD—200—4-dr. sed., $2,548; 2-dr. 
sed., $2,494. 200 Deluxe—4-dr. sed., $2,- 
695; 2-dr. sed., $2,641. 250—Mayfair, $3,- 
318; conv., $3,476. 300—4-dr. sed., $3,116. 
Patrician 400—4-dr. sed., $2,797. (Ultra- 


$2,- 
club | 





matic standard on Patrician 400, optional 
at $189 on other models.) 


$2,615.09. Chieftain 8—4-dr. sed., $2,089.62: 
2-dr. sed., $2,031.45; stat. wag., $2,772.46. 
Chieftain 6 Deluxe—4-dr. sed., $2,118.53: 
2-dr. sed., $2,060.28; conv., $2,444.21; Cat- 
alina, $2,304.30 (super deluxe, $2,370.43); 
stat. wag., $2.689. Chieftain 8 Deluxe—4- 
dr. sed., $2,193.51; 2-dr. sed., $2,136.32; 
conv., $2,517.66; Catalina, $2,379.99 (super 
deluxe, $2,446); stat. wag.. $2,772.46. (Hy- 
dra-Matic optional at $178.35 on all models. ) 

ROOTES—Hilliman Minx—4-dr. sed., $1.- 
533; conv., $1,840; stat. wag., $1,938. 
Hillman Minx Deluxe—4-dr. sed., $1,645; 
conv., $1,890. Humber — Hawk sed., §$2.- 
295; Super Snipe sed., $3.369; Pullman & 


Imp. lim., $5,110. Sunbeam-Talbot—sed.. 
$2,685; conv., $2,911. Rover 75—sed., $2,- 
697. (Delivered at U. S. ports.) 


STUDEBAKER—Champion Custom — 4- 
dr. sed., $1,768.70; 2-dr. sed., $1,734.90; 
cl. epe., $1,762.99. Champion Deluxe—4-dr 
sed., $1,861.70; 2-dr. sed., $1,827.91; cl. 
cpe., $1,856. Champion Regal—4-dr. sed.. 
$1,946.48; 2-dr. sed., $1,912.70; cl. cpe.. 
$1,940.78; Starliner, $2,220.35; conv., $2.- 
272.84. Commander Regal—4-dr. sed., $2. 
120.82; 2-dr. $2,085.60; cl. 
$2,114.86. 3 
$2,207.62; sed., $2,172.41; cl. 
$2,201.67; Starliner, $2,487.52; conv., $2 
547.92. Land Cruiser—4-dr. sed., $2,364.91 
(Automatic optional at $231.24 on Cham- 
pion and $243.08 on Commander and Lani 
Cruiser. ) 

WILLYS-OV ERLAND—Aero—Lark 2-c~. 
sed., $1,740.67; Wing 2-dr. sed., $1,989.3:'; 
Ace 2-dr. sed., $2,074.34; Eagle, $2,155.04 
Four—stat. wag., $1,862.22 (four-whee! 
drive, $2,304.03). Six—-stat. wag., $1,948.75. 
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AUTOMOTIVE NEWS 


Reports from Various Avous ae 





Auto Market Page 


Pittsburgh 

The new-car sales situation in a 
eavily trafficked non-mill location 

Pittsburgh was described by one 
ealer as “not healthy.” New-car 
‘arcity publicity, he said, doesn’t 
care prospects into purchasing. 
They buy where they can get the 
iggest allowance for their tradein, 
ie said. 

This dealer complained of high 
new-car prices, remarking that 
cars in the past weren’t often 
equipped with expensive extras, 
whereas now they frequently car- 
ry radios and $70 heaters, which 
are heavily discounted at tradein 
time. 

Around a mill area, conversely, a 
dealer of the same make of car re- 
ported a “pretty good” market in 
September. Deals here on tradeins 
were “long,” but that was to be 

expected.__ (Leon M. Leffingwell.) 
ca * 


* 
Denver 


Car and truck sales in Denver 
continue to show a decrease over 


the same period of last year. Scarc- | 


ity of new cars and trucks along 
with government regulations is 
given as a reason for the decline 
in sales. 

A report of new cars and trucks 
just issued shows that during the 
first seven months of this year 
6,082 new cars were purchased from 
Denver dealers, as compared with 
9,499 during the same months of 
last year. A total of 817 new trucks 
was sold, as against 1,629 during 
the first seven months of 1951. 

During July 856 new cars were 
purchased by Denver motorists, 
while during the same month of 
1951 the number was 1,247. In 
the same month new-truck sales 
amounted to 167 as against 264 
in July of last year. 

Sales of new cars by makes were: 
Chevrolet, 158; Ford, 138; Plym- 
outh, 103; Dodge, 72; Buick, 56; 
Mercury, 44; Oldsmobile, 44; Nash, 
33; Pontiac, 32; Chrysler, 28; Hud- 
son, 25; Cadillac, 24; DeSoto, 20; 
Studebaker, 19; Packard, 14; Wil- 
lys, 13; Kaiser, 11; Lincoln, 7; 
Jaguar, 7; Henry J, 3; Hillman, 3, 
and Crosley, 2. 

New-truck sales by makes were: 
Chevrolet, 51; International, 41: 
Ford, 36; GMC, 10; Dodge, 8; Stude- 
baker, 8; White, 4; Fruehauf, 3; 
Divco, 2; Mack, 2; Reo, 1, and 
Crosley, 1.—(Ira R. Alexander.) 


* * x 


Vancouver, B. C. 


Demand for trucks and heavy 
cars has slackened off in the sec- 
ond-hand market in Vancouver, B. 
C., according to officials of the B. 
C. Dealers Auction. 

Harold Everett, chief auction- 
eer at the weekly dealers’ sale, 
says that the provincial govern- 
ment has held up road and con- 
struction contracts, virtually kill- 
ing the demand for heavy trucks. 

In addition, dealers now seem un- 
willing to tie up their money in big 
cars when they can buy three or 
four smaller cars which will sell 
quickly. Consequently, bids at the 
auction for cars in the heavy class 
are slow and low.—(F. H. Fuller- 


ton.) 
* * * 


Cleveland 

There’s been a slight upturn in 
sales of new cars, but the overall 
tone remains sluggish as sales for 
the seven-day period ended Sept. 13 
totaled only 818. 

According to the Federal Reserve 
Bank, this was the highest figure 


in.at least six weeks. Sales of 2,054 | 


used automobiles showed a “fair re- 
covery” 
week slump of 1,671. 

In trucks, new units were 63, 
down from the previous week, while 
used-truck sales were up to 134. 

Reporting for August, the 
Cleveland Automobile Dealers 
Assn. recorded new-car sales at 
3.015, far below the 5,460 of a 
year ago. Here is the breakdown 
of sales by make: 


Alvis, 1; Austin, 1; Buick, 177; 
Cadillac, 112; Chevrolet, 573; Chrys- 
ler, 139; Crosley, 1; DeSoto, 59; 


Dodge, 263; Ford, 543; Henry J, 25; 
Hillman, 1; Hudson, 78; Jaguar, 3; 
Kaiser, 42. 

Also, Lincoln, 36; Mercury, 


143; 


| motorists 


from the previous holiday- | 


MG, 10; Morris, 3; Nash, 
mobile, 118; Packard, 47; Plymouth, 
268; Pontiac, 177; Siata, 1; Stude- 
baker, 68; Singer, 1; Willys, 45; 
Volkswagen, 1, and Rolls-Royce, 1. 

In truck sales, August turnover 
was 275, as against 540 for the 
month a year ago. The breakdown: 


78; Olds- 


Autocar, 1; Chevrolet, 54; Divco, 
1; Dodge, 45; Ford, 73; GMC, 5; 
International, 34; Nash, 1; Reo, 2; 
Mack, 4; Studebaker, 10; White, 20, 
and Willys, 25.—(Sanford Markey.) 

* 7 * 
Montreal 
The demand for used cars in 


Montreal is slackening, and many 
are starting to apply 
their old units as a downpayment 


|on next year’s models. 


While prices on the used jobs 
are beginning to soften, many 
dealers report that they are still 
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paying fair prices for tradeins 

in good condition. 

Prices have been steady through- 
out the summer on cars not more 
than three years old, and even now 
reductions for cash purchases are 
kept within $50 to $100. As the ad- 
vent of 1953 models draws closer, it 
is expected that prices of 1952 cars A 


will be sliced, possibly by as much |} , . 
as $200 “If you’d work on cars for our 
Some dealers don't expect customers, Wally, as hard as you 


work on me for a raise, 


consider it.” 


I might 


much of a drop even in the older 
used cars, as there is always a 
backlog of customers who have 
not had a car and wish to start 
with a moderate expenditure. | 
Dealers are still short on 1952) 
cars. They have some for sale but | 
not in great variety, and often are | 
unable to satisfy a customer. 
Increased purchases this summer | 
of small British cars is noted, and | ty 


the latest imports are in demand. 
(Roy Carmichael.) 
Cincinnati 


New-car sales in Hamilton coun- 
(Cincinnati) declined substan- 


most Montreal dealers agree that! | tially for the second consecutive | 


7 


IL keeps 





21 


month in August. The month’s fig- 
ure of 1,119 units was barely more 
than half the totals for May or 
June, the two top months this year. 

Used-car volume, which had held 
up well despite small declines since 
the year’s high of 4,598 units in 
May, fell off sharply during Au- 
gust to 3,359 units, lowest since 
February. The total for the first 
eight months of the year, however, 
still is nearly 4,000 units above last 
year’s pace. 

A monthly low for new-truck 
sales was set in August, when 
only 158 commercial vehicles were 
registered. The monthly average 
so far this year has been 242 
units. 
registrations by make 
| for August were: Chevrolet, 232; 
Ford, 179; Buick, 90; Plymouth, 81; 
| Oldsmobile, 77; Pontiac, 77; Mer- 
cury, 76; Dodge, 58; Nash, 54; 
| Chrysler, 38: Cadillac, 35; DeSoto, 
| 31; Hudson, 30; Studebaker, 15; 
| Packard, 13; Kaiser, 9; Lincoln, 9; 
Willys, 5; Henry J, 5; MG Midget, 
2; Jaguar, 2, and Crosley, 1.— 


| New-car 


(Emery Bacon.) 
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crankcase and gas tank. 


powerful thrust of his car. 


Whether he has a new car or used car. 
‘s advice a driver can hear in the 
hum of his motor... feel in the smooth, 


Profit-minded dealers and repair shops 
know the best advice they can give a 
customer is to suggest Marvel in the 


FOR MORE PROFITS — 
PUSH MARVEL MYSTERY Ol 
AND THE MARVEL INVERSE OILER 


Marvel in the crankcase lays a strong, heat-resistant film of olf on all moving parts 
protects bearings and vital upper cylinder regions. The car runs for many more 
engine miles per dollar. 

Install a Marvel Inverse Oiler for direct lubrication to the heart of the engine. Feeds 
in direct proportion to horsepower curve through inverse ratio to manifold vocuum. 
No other oiler works on this principle! Fully adjustable. Easy to install. Fully guaranteed. 


Your jobber can supply you, or write: 
EMEROL MANUFACTURING CO., INC. 
















"JOIN US ON STAGE A.S.I. SHOW BOOTH S613; $615; $617" 
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ONE OF FORD'S UNIQUE SERVICE FLEET 


To hold classes right at Ford Dealerships, Ford Service Instructors arrive in one of these 
“rolling schoolhouses:’ With latest tools and equipment, including a rack which allows “roll- 
out” loading of even the largest Ford Truck engine. Thus the service instructors bring the 
latest Ford methods to even the remotest Ford Dealers to help their mechanics do a better job. 


43 


ss g : a yi “ a I= 
og aie devenrtshmallion equipment and tools to service jobs ranging MECHANICS ARE TRAINED in Ford Dealerships 


by a Ford technician. Whenever 
from Fordomatic Transmissions to largest Ford Truck engines. Each unit also carries training is requested, the district service department sends a service instructor to 


slide films and projector, service charts, and necessary service training pamphlets, the dealership in a Ranch Wagon, stocked with the latest tools and equipment. 
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33 ROLLING 
CHOOLHOUSES 


New fleet of Ford Ranch Wagons 
brings up-to-the-minute Ford care 
to remotest sections of U.S.A. 


Thirty-three new Ford Ranch Wagons, each fully equipped to train 
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Ford Dealers’ mechanics in every type of Ford care, now blanket the 
entire country. These “schools on wheels” are another big plus in 
traditionally finer Ford service . . . supplementing the 33 permanent 
schools maintained by Ford. A force of 70 Service Instructors operates 


this ideal service program. 


The rolling Schoolhouses bring the factory classroom right into dealers’ 
service departments. Mechanics are trained, methods are demonstrated 
on the spot. Result is Ford Dealers’ mechanics are always “in the know,” 
their methods are the very latest . . . to match up-to-date Track Tested 
Ford Parts. Added up, these Ford advantages spell better service for 
Ford owners . . . resulting in greater service volume and more repeat 


business for Ford Dealers. 


FORD Division of FORD MOTOR COMPANY 








Another reason why 


it's GREAT to be a 


FORD 
DEALER! 


RE’S HOW DEALERS BENEFIT: The mechanics of dealers who take advantage 
his training are schooled in the latest Ford methods and taught to use the most 
o-date tools. This means better service to owners .. . better profits to dealers, 














I An enlace mraactieat 


Carburetor Firm to Build 
Plant Near St. Louis 


ST. LOUIS.—Carter Carburetor 
Co. will build an assembly plant 
on a 34-acre tract in Olivette, St. 
Louis county, at a cost of $750,000 
to $800,000, with an overall expen- 
diture of $2,000,000, it has been an- 
nounced. 

Executives of the company, a 
subsidiary of American Car & 
Foundry Co., declined to disclose 
production plans, but it is reported 
that the new plant will make de- 
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fense parts in addition to automo- 
bile parts. 


Jones Buys Lot 

Future expansion property for 
E. B. Jones Motor Co. (Dodge- 
Plymouth) has been acquired at the 
southwest corner of Natural Bridge 
and Geraldine avenues, St. Louis. 
The corner parcel is separated by 
one building from Jones’ head- 
quarters, 5220 Natural Bridge Ave. 
It reported the purchase considera- 
tion was approximately $37,500. 


THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION’S LEADING CARS 
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Model 94 includes Eco Tireflator and 
Air Hose Reel with copper connect- 
ing tube. Model 95, remote Tireflator 
unit also available for converting 
any existing air reel into a precision 
inflating device. Other ECO Tire- 
flators include wall and post mount- 
ing Model 97, and Pedestal Model 
98. ECO ISLANDERS contain air and 
water reels along with ECO TIRE- 
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Highways & Safety ... 





Good Roads Movement 
Gaining Momentum 


By Ed Janicki 
Staff Writer 


I IGHWAY and safety experts of- | 


fer a grim picture of the fu- 


ture. They say that unless highway | 


improvements are carried out in 
every nook and corner of the coun- 
try—especially in urban areas 
traffic may be brought virtually to 
a standstill. 


However complex the _ present 
|road situation may be, though, 
| steps are being 


taken all over the 
|} country to point 
the way to a solu- 
| tion. This was one 
| of the purposes 
| that sparked the 
| forming recently 
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|of the National AUTOMOTIVE 


Good Roads Assn., 
which is striving cD 


to cut the acci- 
dent potential and traffic conges- 
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Car Manufacturers repeatedly stress the great 
importance of maintaining accurate tire pressures — 

it is up to dealers to supply this service with 

every lube job — you owe it to your customers, 

Yet surveys consistently show the inadequacy of 
ordinary hand and hose-end gages used in many shops. 


Eco Tireflators put absolutely accurate, dependable, 
automatic tire inflation in your shop. Remote control 
Tireflators offer overhead reel convenience for the 
lube room or any indoor department. And all 

Eco models meet Grade A testing specifications 

of the American Standards Asociation. 


Remember, the first step in proper wheel alignment 
is ‘Balanced Inflation" — and only Eco can give 
identical pressure in all tires, automatically, 

in a few seconds. 
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Woop COMPANY 


BENNETT PUMP DIVISION 
Muskegon, Michigan 


Foreign Sales Office: 
John Wood International Corporation, 29 Broadway, N.Y., N.Y. 


tion 20 percent with appeals to the 
public to push for better highways. 

The group has offered evidence 
that local travel requirements often 
were overlooked when state and 
|national route projects were in the 
planning stage. This situation was 
attributed to apathy by some com- 
munities and lack of facilities by 
others to make their wants known. 

More than $15,000,000 a year could 
be saved in costs of accidents and 
delays by concentration on elimina- 
tion of “bottlenecks” and “danger 
|}spots” in the New York highway 
system, according to L. Judson 
Morhouse, executive director of the 
New York Good Roads Assn. 

* * 7 


Concerted Action Urged 
UDSON has urged that all com- 
munities in the state present 

their highway problems at once in 

a concrete manner for public con- 


sideration rather than through 
“loose” criticisms and “scattered” 
complaints. 


Edward Konkel, executive di- 
rector of the Wisconsin Good 
Roads Assn., offered figures on 
the possible highway toll in the 
next eight years unless communi- 
ties take action in speeding up 
good road construction, declaring 
that “the fundamental remedy 
approach is at community levels.” 
He estimated that there would 

be 75,000,000 motor vehicles in serv- 
ice in 1960 and, on the basis of the 
progressive yearly increase neces- 
sary to reach that total, predicted 
for the interim 410,000 fatalities, 
1,500,000 persons permanently in- 
jured and 15,600,000 injured tempo- 
rarily, with an accumulated cost of 
$22,500,000,000. 

Konkel predicted that widespread 
lack of parking facilities would 
reach “hopelessness” if a remedy 
was not forthcoming in a _ short 
time. 

An outstanding purpose of the 
National Good Roads Assn. will be 
to bring the universal demand for 
highway improvements to a local- 
state status where routes are pri- 
marily financed and built. 

* 


PAR Picks Up Strength 


HHE Good Roads association is 

but one group of several which 
in the past few months have taken 
concrete steps toward the construc- 
tion of better roads and reduction 
of the traffic toll. 

National support for Project— 
Adequate Roads (PAR) is in- 
creasing daily, and steps are be- 
ing taken in the states to organ- 
ize action committees to attain 
PAR objectives. 

PAR committees already have 


3 Films Offered 
On Safe Driving 








Three additional films on driver | 


safety now are in production under 
sponsorship of the National Assn. 
|'of Automotive Mutual Insurance 
Companies, Richard O. Bennett, as- 
sociation safety consultant, has an- 
| nounced. 

| The films cover driver courtesy, 
driving safely at night and pro- 
cedures in an emergency. 

Prints may be borrowed from 
|member companies of the associa- 
|tion—with inquiries addressed to 
|20 N. Wacker Dr., Chicago 6—or 
jrented from the National Safety 
| Council, 425 N. Michigan Ave., Chi- 
cago. 





Ned Dearborn to Sound 
Safety Parley Keynote 

Ned H. Dearborn, president of 
the National Safety Council, will 
give the keynote address at the 
40th annual national safety con- 
gress and exposition in Chicago 
Oct. 20-24. 

Other speakers at the confer- 
ence, which is expected to draw 
safety leaders from all over the 
world, will be Secretary of Com- 
merce Charles Sawyer; Judge 
Luther W. Youngdahl, former 
governor of Minnesota, and 
Jesse W. Randall, president of 
Travelers Insurance Co. 

More than 600 speakers and 
| other participants will appear at 

200 separate sessions. 








been established in 15 


states, an 
the Idaho committee has begun i 


initial projects, the analyzing « 
the state’s highway problems ji 
advance of January legislature. 
Besides motor clubs and truck 
and bus associations, PAR’s 40 pa:- 
ticipating organizations include th: 
U. S. Chamber of Commerce, N:z- 
tional Grange and other nation: 
| groups. 
| When steel and other materials in 
short supply again are available in 
ample quantities, a real road-buila- 
ing program may be expected 
throughout the country. Funds in 
most states are already availabic 
|}and increasing steadily through 
record tax collections on the sale of 
| gasoline. 
* * * 


H & § Shorts 


Potter county (Amarillo), Tex., 
j};now has an advisory board to 
screen prospective teen-age drivers 
Board members sit around a table 
with the young applicant, ask ques- 
tions and observe the reactions of 
the youth. Reports are then made 
to the county judge, who decides 
whether the youth is eligible to 
drive. 
. . * 

Ontario has started on a $35,- 
000,000 superhighway program. 
George Doucett, highway minis- 
ter, said the first part of the pro- 
gram will be elimination of seven 
traffic bottlenecks, with the big- 
gest a controlled-access road by- 
passing London and Woodstock. 
The second part will be comple- 
tion of the Toronto bypass across 
the north end of the city. 

+ * * 

Motor vehicles in Connecticut, the 
nation’s third smallest state, will 
cover some 7,000,000 miles this year 
to record the heaviest travel year 
| in the state’s history, it is estimated 
by the safety commission. Travel 
in the state for the first six months 
of the year was 5 percent over the 
comparable 1951 period. 


Dealer Supplies 21 Cars 
To Schools in 5 Years 


R. T. Curnutt, president of Cur- 
nutt Motor Co. (Chevrolet-Oldsmo- 
bile-Cadillac), Maryville, Mo., has 
established something of a record 
in his area in furnishing driver- 
trainer cars to schools. 

He has furnished 21 cars in five 
years, and last year gave one car 
to each of six schools. 


New 1952 
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TURNS CARS 
INSIDE OR OUTSIDE 
Can Be Financed if Desired 


BRUNNER’S, Inc. 


358 East Center St. 
Manchester, Coan. 
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$38,000,000 WO 
$50,000 IN CLAIMS 











TRANSACTIONS INSURED. 








During the first 6 months of 1952, the Fidelity Insurance 
Company of Tennessee: 


@ Insured $38,000,000 worth of Transactions. 
@ Settled $50,000 worth of Claims. 
@ Settled all claims within 48 hours. 


At any of the Fidelity Insured Auctions listed on this page, 
you'll get top prices and you can take the high bid with com- 
plete assurance. You are fully protected against loss even if 


the check comes back. 























customers, and more satisfied customers. 





Auction Owners: As any of these Fidelity Insured Auctions can tell 
you, Fidelity Automobile Auction Insurance means more cars, more 


write, wire, or call 204 Stahlman Building, Nashville, Tennessee. 


For complete details, 





























AUCTION NAME 


Aptco Auto Auction 


Concord Auction 


Red Farmer's Auto Auction 


General Auto Auction 


Doc Greiner's Auto Auction 


Maney Motor Co., Auto Auction 


Maney Motor Co., Auto Auction 


South Bend Auto Auction 


Southern Auto Sales 
E. M. Stafford Auction 


Smith’s Auto Auction 
Columbus Auto Auction 


Chattanooga Auto Auction 
Leitch Motor Sales 


Tinnin Auto Auction 
Cofield’s Auction 


Ebensburg Auto Auction Co. 
Baize & Flippo Auction Co. 


Dixie Auto Auction Sale 
West Kentucky Auto Auction 
Slaton Auto Auction 

Tri-City Auto Auction 

East Texas Auto Auction 
Dan Atkins Auto Auction 
Dixie Auto Auction 


Bel Air Auction 


General Auto Auction 





FIDELITY INSURED 
AUTOMOBILE AUCTIONS 


ADDRESS 


124 Sproat Street 
Detroit, Michigan 


29 Sudbury Road, 
Concord, Mass. 


1010 South State Street 
Jackson, Miss. 


3400 Washington Blvd. 
Houston 7, Texas 


1 Main Street 
Toledo, Ohio 


Jordan Lane 
Huntsville, Ala. 


Dixie Lee Junctions 
Knoxville, Tenn. 


1202 Blaine Avenue 
South Bend 16, Ind. 


Warehouse Point, Connecticut 


2615 Wilkinson Blvd. 
Charlotte, N. C. 


4 Lane Highway 
Marietta, Ga. 


Cusseta Road 
Columbus, Ga. 


Fort Oglethorpe, Ga. 


1450 East Main 
Owosso, Mich. 


Buckwalter Stadium 
Meridian, Miss. 


Hiway 241 
Boaz, Ala. 


Ebensburg, Penn. 


North Locust Street 
Lawrenceburg, Tenn. 


217 Gadsden Road 
Birmingham, Ala. 


Chestnut & N. 12th 
Murray, Ky. 


U. S. Highway 11 
Cleveland, Tenn. 


4216 23rd Ave. 
Moline, Ill. 


Dallas Highway 
Tyler, Texas 


Fair Grounds 
Attalla, Ala. 


694 Dozier Ave. 
Atlanta, Ga. 


Bel Air, Maryland 


Victoria, Texas 









AUCTION 
DATE 


Wed. 
Mon. 
& Fri. 
Wed. 
Mon. 
Thurs. 
Fri. 
Tues. 


Wed. 


Wed. 
Wed. 
Tues. 
& Fri. 
Thurs. 


Wed. 
Thurs. 


Tues. 
Mon. 


Thurs. 


Tues. 
Mon. 
Mon. 
Wed. 
Tues. 
Thurs. 
Thurs. 
Tues. 
& Fri. 


Thurs. 


Thurs- 


FIDELITY INSURANCE COMPANY 


OF TENNESSEE 


Xl 








AUTOMOTIVE NEWS, SEPTEMBER 








roducts 











CONTINENTAL SPOKE WHEEL—Regency 
Products Co., 27936 Groesbeck Hwy., Rose- 
ville, Mich., announces that it is marketing 
an adaptation of the continental spoke 
sport wheel. The entire spoke design of 
the wheel is concentrated on a full wheel 
hub cap and can be used on new and 
used cars with 15-inch wheels, states the 
company. 

* * * 


McGill Catalog Out 


A new 40-page catalog has been 
released by McGill Mfg. Co., Inc., 





| Valparaiso, Ind. One section de- 


4 | scribes Levolier switches and sock- 


| ets, including several new models. 
| Another covers McGill portable 


|lamp guards, wall and receptacle | 


| guards, lamp changers and accesso- 
| Ties, including the new 5500-G se- 
ries grounded lamp guard for use 
with three-wire grounded electri- 
| cal systems. 
. 
Remington Rand Describes 


|'Punch-Card Accounting 

Remington Rand Inc., New York, 
has just released a booklet (TM809) 
describing its newest punched card 
accounting machine. 

The booklet details operations by 
which the machine bridges the gap 
between problem and solution in 
complex accounting problems. 

The calculating punch, the firm 
says, allows a planned series of | 
operations, composed of individual 
| steps, to assure flexibility of oper- 
}ation. The machine’s storage unit 
|can retain values needed for one or 








THE WORLDS MOST TRIED 
AND TRUSTED 


AIR BRAKES 


THE BENDIX-WESTINGHOUSE 
COMPRESSOR—heart of the air 
brake system — performance 
proven over more miles on more 


installations than any other com- 


pressor available! 


Westinghouse—the world’s most tried and trusted air brakes. 


| Non-Caustic Parts Cleaner 


first 


choice for the 


'a series of calculations. Address is 
315 Fourth Ave., New York 10. 


+ * * 





CAR CLEANER—U. S. Washmobile, Bev- 
erly Hills, Calif., hos introduced a vacuum 
for auto floors and upholstery. The ‘‘air- 
operated" vacuum is light in weight with 
an aluminum concave grip, and works | 
into difficult-to-reach spots with ease, the | 
firm states. ‘ r | 


Petroleum Solvents Reveals 


Petroleum Solvents Corp., 331 
Madison Ave., New York 17, has 
announced the availability of a new 
parts cleaner called Petisol 202, said 
to be absolutely harmless to the 
user. 

Petisol 202 is fast acting, effec- 








bi 


the logical choice 


the most routine. That’s why, no matter what type trucks or 
buses you manufacture, you'll give your customers the most 


in safety, as well as savings by specifying Bendix- 


BENDIX-WESTINGHOUSE 


AUTOMOTIVE AIR BRAKE COMPANY 
BERKELEY, CALIF. 


ELYRIA, OHIO 


| parts. 
| caustics, the company said. 


20, 1082 


tive and easy to use, the company 
stated. It will remove gums, grease, 
varnish, carbon and other deposits 
from carburetors and all metal 
The material contains no 


TWIN HOIST—This heavy-duty twin 
hydraulic hoist is designed to handle 
loads from 10 to 31 tons. The hoist is 


one of 15 recently announced by St. 
Paul Hydraulic Hoist, 2207 University Ave., 
S. E., Minneapolis, Minn. Included in the 
new line are three new models of dump 
bodies with many more features, says St. 
Paul. 


gest 


for your trucks and buses 


Why not take a tip for your brake specifications from the men who operate the 
rugged off-the-road giants. They'll tell you it takes stopping power and per- 
formance-plus to provide perfect braking control for nearly 70 tons of solid 
rock and steel, defying gravity up grade and down under the very toughest of 
operating conditions. Ask them what brakes they choose for this tremendous task 
and time after time you'll get the same answer—Bendix-Westinghouse. That's 
because these mighty brakes, built by the industry’s most experienced manufacturer, 
pay off with the safest, surest, most dependable braking action and 
longest service life in the business. And these are factors that mean reliable, 


economical performance on any trucking or transit job—from the roughest to 













GENERATOR TEST STAND —Two new 
models of the standard generator and 
regulator test stand have been announced 
by Kent Fullerton, president of King Elec- 
tric Co., Cleveland. The firm says that the 
new models are modifications of the 
GT-15, containing many improved features, 
and are designed to meet generator and 
regulator testing requirements in the car, 
truck and farm equipment fields. The out- 
standing innovation is said to be the elim- 
ination of conventional testing leads. Test 
stand connectors to the generator and 





regulator are the same as on any ordinary 
vehicle installation. 
* 





LOCKS REAR DOORS—Semcoe Research, 
212 W. Florence Ave., Inglewood, Calif., 
| Offers these rear-door locks which, i! 
| stated, can be installed in one minute, 
| with no tools required. Another feature, 
|it adds, is that the ignition key unlocks 
the door lock. Locking is accomplished by 
| Pressing a button. 





* 


Lubond Called Air-Dry 


A new air-dry lubricant, which 
may be sprayed or brushed on, is 
announced by Electrofilm Corp., 
|7116 Laurel Canyon Blvd., North 
Hollywood, Calif. The product, Lu- 


bond, is recommended for hinge 
|pins, hydraulic cylinders, gears, 
|}threads, water valves, tracks, 


| springs, floats, bolts and nuts, and 
| actuator screws. 





IN SELLING BOTH MEN AND 


WOMEN, the Courier - Express 
has a proven record for results 
which foretells the effectiveness 
of your sales message in reaching 
those Western New York families 
with the most money to spend. 
| COLOR for ADDED POWER 
Full ROP color daily and Sunday 
gives your message still greater 
impact in this powerful paper. 


BUFFALO 
COURIER-EXPRESS 


Western New York's 
Only Morning and Sunday Newspaper 
REPRESENTATIVES: 
| SCOLARO, MEEKER & SCOTT 
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ople pay more attention to automotive 
advertising in The Saturday Evening Fost 


Thank your lucky stars for your factory’s ads in 
the Post! Most of the top prospects right in your 
territory are regular Post readers. And when they 


see your sales story (and your car) in this maga- 





zine, they pay attention, they feel confidence and 
they’re likely to act. Which means: They go to 
your showroom for a closer look or a demonstra- 


tion, where you can close the sale! 





The Saturday Evening Post carries more automotive 


advertising to more 


The Saturd 





PO: 


people than any other magazine. 


ay Evening 


ai4 bb 


of America 








27 





28 








Affecting Factories and Dealers . . . 





Auto Advertising 


By George Deery 
Associate Editor 

The third in a series of educa- 
tional comic booklets, designed to 
arouse more widespread interest 
and participation in political af- 
fairs, is now being distributed as 
part of the Bemis Bro. Bag Co. 
get-out-the-vote campaign. As in 
the case of preceeding booklets, 
this is being widely promoted 
through publicity and direct mail. 

“Kerry Drake in ‘The Case of 
the Sleeping City’” helps give 
people a better understanding of 
their individual vote and what it 
can mean to community growth, 
good government and prosperity. 
It uses the comic book technique 
to dramatize the relationship be- 
tween civic responsibility and 
the ballot. All booklets in the 
series are tested for effectiveness 
in Bemis plants before being 
recommended to others. 

Earlier booklets in this series, 
which are still being extensively 
promoted, are “The Man Who 





—— 


Have YOU tried EASY 
GLITTER 


Wouldn't Quit,” which spells out 
every man’s personal responsibility 
for good government, and “Your 
Vote Is Vital,” showing the factors 
that help a citizen become an in- 
telligent voter. 

This get-out-the-vote program is 
based on encouraging other em- 
|ployers and organizations to dis- 
| tribute these educational, picturized 
| booklets among their own members. 
|The booklets, then, will help these 
| people to vote effectively by show- 
ling them how their votes, intelli- 
|gently cast, can build a_ better 
| America, Bemis points out. 

* * * 


Cowles Advisory Group 
| With the setting-up of a plans 
|and operations committee, com- 
| prised of 16 employes from various 
|departments of the company, 
| Cowles Magazines has instituted its 
own version of the “multiple man- 
agement” plan of operation which 
|heretofore has been adopted pri- 
|marily by manufacturing firms. 
The multiple management idea 










..the miracle 












% the 


xes in 
We the effort 


: 1 
time with VE 
and twice the 
glittering results: 


4 










Case 
of 24 cans 


$26.40 





Retails at 


$2.00 per 






HERE'S WHY: Easy Glitter contains an exclusive 
chemical agent that penetrates and hardens the car 


finish to a brilliant lasting 


luster. Easy Glitter cleans 


by friction instead of abrasion. Easy Glitter cleans, 


waxes, polishes and protects in 
one jiffy operation. It’s extra 


easy -- extra quick! 
es 


If there is no EASY GLITTER 
representative in your city, 
orders will be promptly filled 


direct from the factory. 
o 





Plenty of colorful 
display material and 
envelope inserts to 
stimulate your prof- 
itable retail sales! 


EASY GLITTER WAX 



















CO. 





West Palm Beach, Florida 
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| was first developed in 1932 by 
| Charles McCormick, President of 

McCormick & Co., Baltimore, and 
he has described it as “a demo- 
cratic form of government for busi- 
ness.” 
| Multiple management is based on 
the premise that participation is| 
one of the fundamental desires of 
|} human beings, and because of this 
|desire employes are happier and} 
more productive when they are 
active participants in the overall 
running of a business—instead of 
just names on payroll records. | 

In effect, “multiple management” 
at the top executive level has been | 
in operation at Cowles Magazines | 
for the past year and a half, and| 
the establishment of the new com-| 
mittee is a direct outgrowth of that | 
operation, the firm states. 

In February, 1951, Mike Cowles} 
set up a committee on operating | 
policies and procedures, composed | 
of a group of top-level executives, | 
to study and improve all phases of | 
the company’s operation. 

Members of this group are: Tom 
O’Connor, Manager of the Look 
make-up and scheduling depart- | 
ment, chairman; Marvin wae | 
more, vice-president and general | 
manager of Cowles Magazines; | 
Vernon C. Myers, Publisher of 
Look; Jack Reiss, publisher of | 
Quick; S. O. Shapiro, circulation | 
vice-president for Cowles Maga- | 
zines; Merle Armitage, art director | 
of Cowles Magazines; George Ben- 
neyan, promotion director of the 
Cowles organization, and John 
Harding, secretary eand_ general 
counsel. 





* * cd 


Two New Faces at RR 


Fay R. Tondu, of New York, and 
Wendell P. Parker, of Royal Oak, | 
Mich., have joined the Detroit copy | 
staff of Ross Roy, Inc., ad agency. | 

Tondu came to Ross Roy from 
Women’s Wear Daily, where he 
was ad promotion manager. He | 
formerly was with Philco Interna- | 
tional, Long Island City, N. Y. 
Parker was formerly chief of pub- | 
lic relations at the Detroit Tank | 


Arsenal. Previously he was with 
the Ordnance Tank - Automotive 
Center. 


* * * 


Fisk Promotes Mason 


Ben B. Mason, director of public | 
relations and personnel research at 
Fisk Tire, Chicopee Falls, Mass., | 
has been promoted to assistant to) 
the director of public relations of | 
the Tire division, according to P. J. | 
McGovern of the Tire division of | 
| United States Rubber. He will be} 
|succeeded by James 





E. Duras, | 

| formerly personnel research assist- | 

|}ant at the company’s Detroit plant. | 
* * * 


Agency for Louisiana Assn. 


The ad account of Louisiana 
| Automobile Dealers Assn., with 
headquarters in the Industries 
building, New Orleans, is being 
handled by A. M. Simcock Adver- 
tising, 920 Gravier St. there. 
* 


« x 


| 
| 
| 


Pigskin Expert 
| Bernard London has joined the 
|Kudner Agency TV department as | 
|Kudner’s producer of the General | 
Motors “Television Game of the | 
Week.” The series of 11 weekly | 
games is being televised over the 
NBC-TV network. | 
London previously was sports and | 
special events director at CBS and | 
producer-director of WXEL, in 
Cleveland, wnere he handled cover- 
age of the Cleveland Indian base- | 
ball games and the Cleveland 
Brown football games. At CBS, he 
produced telecasts of the Brooklyn 
Dodger baseball games and sports 
events at Madison Square Garden. 
* * * 


Succeeds Ayres 


Appointment of Sheldon Moyer 
as director of public relations on 
the Dodge car account for Grant 
Advertising has been announced by 
Will C. Grant, agency president. 
Moyer succeeds William Ayres, who | 
has resigned because of illness. 

Moyer, a former Detroit and 
lansing newspaperman, has been 
active in the last seven years as a 
public relations representative and 
magazine editor for the Automo- 
bile Club of Michigan and Good- 
year Tire & Rubber. 


* * * 


For New Departure 


Charles D. McCall, general sales | 
manager of GM’s New Departure 
Division, announces the start of the 
company’s new “Great Ball” cam- 
paign of advertising in fall issues 
of national magazines and trade! 








scheduled for pages are Saturda, 








|Evening Post, Time, Busine 
oe Heitak Week, U. 8. News and World R. - 
pari Bs port, Fortune and Newsweek. A 


Factory campaign on New Departure safety 
brakes for bicycles will appear in 
American Girl, Boys’ Life and trace 
journals. 

The New Departure account 6s 
handled by D. P. Brother & Co 


* * * 


Brewster with Fellows 

Harry G. Brewster, formeriy 
|with the New York Journal of 
| Commerce, has joined the staff of 
| Waldo E. Fellows, publishers’ rep- 
resentative, Detroit. He will work 
|on Sunset magazine and the other 
| publications handled by this organ- 
ization. 

* * * 


La Sala Now V.P. 


Anthony La Sala has been elected 
a vice-president and assistant to 
the general manager of Geyer, 
Newell & Ganger, President B. B. 
Geyer has announced. La Sala has 
journals. Advertisements are built} been associated with the agency 
around the illustration theme of a| pa “77 19 years as powcr 
: _|an raffic manager and accoun 
huge, gleaming noel ball, sugges- executive. He was previously traf- 
tive _of friction-free precision in fic manager at Erwin Wasey & Co. 
bearings and the new symbol of the! He is a former president of the 
New Departure organization. Production Men’s Club of New 
Among numerous magazines 


"Ruoch-Out’ ribs 

Autom 

Maintenance 
Equipment 


New Departure's Ad— 


This is a reproduction of the ad which 
New Departure division of General Motors 
will run in national publications. 

* * + 











SEAT GRINDER 


K403 REFACER 
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R55 RESEATER 

POWER DRIVE RESEATER 







Fore RRM Tose 


NO. 22a STANDARD 
Valve Seat Rings 


42; 








INSERT 
RINGS 


HORIZONTAL 
ROD ALIGNER 


See Your Authorized K. O. Lee Distributor 
Or Write Factory For Complete Literature 
K. 0. LEE COMPANY, ABERDEEN, SOUTH DAKOTA 


WET VALVE REFACERS «+ VALVE SEAT GRINDER SETS ¢ VALVE SEAT INSERTS 
RESEATER SETS * ROD ALIGNERS © STUD WRENCHES ¢ DRILLS « SANDERS 
POLISHERS « HAND GRINDER SETS + REAMER DRIVES « A. C. WELDERS 

















DEALER SAYS ‘'COMMERCIAL 
CREDIT STICKS BY ME 100!’"— 
Mr. Frank Hardin, President of 
Hardin Motor Co., Inc., West Palm 
Beach, Fla., reports: “lve been 
using CoMMERCIAL CREDIT PLAN 
for 28 years and they have always 
taken good care of my _ needs, 
particularly during the war years. 
This plan is the means of selling 
our cars . . . otherwise people 
would not be financially able to 
buy. I especially like the whole- 
sale plan.” 





YEAR AFTER YEAR 


NEWS, SEPTEMBER 29, 1952 


AUTOMOTIVE 








29 





















Li" your Sf ¢ . 
De Soro « PLYMOUTH 


thrv-wyh ws on the 
COMME ROE CRE DTT COMTIONT UT ters 


BUDGET PLAN 








Commercial Credit financing is 
complete, competent, dependable 





WRITE, WIRE OR PHONE your nearest 
COMMERCIAL CREDIT office for details on 


this complete financing package 





COMMERCIAL CREDIT CORPORATION 


A subsidiary of Commercial Credit Company, Baltimore . . . Capital and Surplus 
over $125,000,000...offices in principal cities of the United States and Canada. 





CAR REPAIR PLAN BRINGS PROFITABLE BUSINESS— 
This plan, available to franchised Commerctat Creprr dealers only, 
helps offset decreased factory deliveries by bringing in bigger repair 
jobs and more of them . . . and allowing the customer to pay over a 
period of many months. Dealers profit from CommerciaL Crepit’s 





Car Insurance, too, for our policy is to recommend for repair work 
the dealer from whom the car was purchased. 


+, 


COMPLETE COMMERCIAL CREDIT PACKAGE HELPS DEALERS 
Mr. James A. Foley, President of Waldo Garage, Inc., Brookline, 
Mass., says he particularly likes CommerciaL Crepit’s efficient 
service, attention to the individual borrower and fast execution 
of notes. “I also find that most business houses favor the 
CoMMERCIAL Crepit PLAN. It was really a very happy connection 
for me.” 


oe 








FLASH-A-CALL 
Service Control 


offers you 


100% to 200% Absorption 


We will personally discuss 
with you the problems of 
your shop, the corrective 
measures that must be 
taken. Train your entire 
shop personnel, guarantee 
to increase your customer 


paid labor sales or you owe 
us nothing. As manufac- 
turers, we offer you direct, 
equipment designed for 
this purpose alone, having 
the highest known standard 
of quality, in two complete 
packages, for the large 
dealer or smaller service 
department. Our program 
meets and goes beyond the 
requirements of all major 
factories. Write us today 
and we will arrange an ap- 
pointment with a man that 
will not waste your time. 


FLASH-A-CALL 
SERVICE CONTROL SYSTEM 


1112 South Wabash Avenue, 
Dept. AN-22, Chicago 5, Ill. 











fg welt 


Ohio’s Largest 
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Dealer 





Doings 








The Chevrolet dealerships at Kel- 
so and Longview, Wash., have been 
purchased by Ralph R. Masterson 
from the estate of the late Dan 
Calahan. Ralph Masterson jr. and 
Jack Kish, will be associated with 
the new firm. 


* ‘ * 


Wilks Appoints Lashner 


William Lashner has been ap- 


pointed service manager for John | 


Wilks Chevrolet, Encinitas, Calif. 


* * . 


Portland ADA Purchases 


| Potential Headquarters 


The Automobile Dealers Assn. 
of Portland, Ore., has acquired a 
full block frontage on Southwest 
Harrison St., between 10th and 
llth avenues, as a potential site 
for a headquarters, Currently it 
is housed in the Woodlark build- 
ing. 

President Lee Cosart (Dodge) 
of the association says no definite 
plans are ready for the property, 
but the association may establish 
its offices there. Price for the two 


| and 





50 by 100-foot lots, with a five- 
unit apartment building on one, 
was between $25,000 and $30,000. 


ad * * 


Buick Deal Buys Site 
Wilkie Buick Corp., Philadelphia, 
has purchased the premises at 
1736-48 N. Broad St., a portion of 
the site it now occupies, from the 
American Bowling Club, Inc. The 
acquisition completes the 
bling by Wilkie of property with a 
Broad St. frontage of 337 feet, a 
depth of 273 feet to Carlisle St., 
extending to 
avenue. Price was $550,000. 

. 4 * 


N. C. Studebaker Dealers 


Form State Association 


A state charter has been 
granted to the North Carolina 
Studebaker Dealers Assn., a non- 
stock corporation with head- 
quarters in Rocky Mount. Princi- 
pals in the chartering were H. M. 
Salisbury jr., Rocky Mount; W. 
W. Merriman jr., Raleigh, and 
John Wiggins jr., Wilson. 
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Hull-Dobbs Gives Car to Safety Dept.— 






Ford dealers of Cincinnati will provide the police safety department with a new 


Montgomery | Ford on a rotating basis each year. Hull-Dobbs Co. provided the car for this year. 


Attending the presentation ceremonies were (from left): K. F. Stoepel and R. T. Ke'ly, 


Cincinnati Ford soles district; Capt. Guy 


York, highway safety bureau; Mayor Cari 


Rich and J. W. Prichard, vice-president of Hull-Dobbs. 


Oregon L-M Outlet Moves 
| The Dalles Motor Sales, Inc., new 
| Lincoln-Mercury outlet in The Dal- 
les, Ore., opened recently in new 
|quarters at 110 E. Third St., ad- 
|joining Eddins Motor Co. (Ford). 
| John Mountain associated with Ed- 
'dins five years, is manager of the 


‘new firm. Mercury sales and serv- 


|ice formerly were conducted in the 
Eddins Co. building. 


Western Parts Club Meets 
Nov. 6-8 in Portland 


Oregon auto dealers and their 
parts and service managers are 
receiving invitations to attend the 
fall convention of the western 
parts and service managers club 
at Portland, Nov. 6-8, announces 
Claude Mooney, secretary of the 
northwest group and president of 
the Portland parts and service 
managers club. Outstanding in- 
dustry speakers will appear on 
the program, Mooney says. 

* ” * 


Foster Olds-Cadillac 


| An Oklahoma City trio, L. O. Mc- 
Colgin, John A. Johnson and A. 
Maxcy, have incorporated Foster 
| Oldsmobile-Cadillac Co., Oklahoma 
| City, with a capital stock of $50,000, 
and Foster Realty Co., with a capi- 
tal stock of $25,000. 


* * * 


Service Manager Picked 
Ernest W. Doering has been pro- 
moted from assistant service man- 
|}ager to service manager of Duval 
| Motor Co., Jacksonville, Fla., ac- 
re to company President W. 
A. McRae. Newly-hired assistant 
service manager is James H. Miller. 
* * a 


Dailey Cops Golf Honors 


At Erie Dealer Outing 


| Members of the Erie Automo- 
bile Dealers Assn. held their an- 
nual: picnic at the Lake Shore 
golf club. 

Carl Longnecker was in charge 
of prize awards. Charles Dailey 
won top honors in the golf tour- 
nament. A number of “old-tim- 
ers” were on hand, including John 
Burton Arbuckle, Charles Loesel, 
George Acker and Alex Stirling. 


* * * 


Taylor Toasted by Press 


Classified advertising managers of 
five Los Angeles newspapers pre- 
sented a gold wrist watch to Frank 
Taylor, president of University Mo- 
tors (Studebaker) and Taylor Au- 
tomobile Co., used cars, on his birth- 
day. Taylor credits consistent ad- 
vertising in classified columns with 
being a “major factor” in building 
his business for 31 years in the Los 
Angeles area. 

* 


Eye-Catcher 


Soaring Rocket Picks Up 
Oldsmobile Motif 


An eye-catching feature of the 
new Corder Motors (Oldsmobile) 
building in Vancouver, Wash., is 
the soaring, stratosphere-bound 
rocket which serves as its Main St 
sign. Flashing neon lights give an 
impression of movement, and at 
night, when the dark blue back- 
ground blends into the sky, the il- 
lusion is heightened. 

L. H. Corder, former Portland 
used-car dealer, moved to the new 
site to make way for major high- 
way expansion at the north end of 
the Interstate bridge between Wash- 
ington and Oregon. 

* * 





* 


Maples Buys Dodge Deal 


Oscar Maples, former auto dealer 
in Torrance, Calif., has purchased 


Vermont Ave. 
7 * 7 


New Shop Chief at Price 


C. E. Williams has been appoint- 
ed service manager for Dick Price 
Motor Co., 2100 N. Harwood S&t., 
Dallas. 





the Les White Dodge dealership on , 


| 
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In the Letterbox 








(Continued from Page 4) 


nd the plain fact is that the auto 
ndustry can’t either. 

For self survival the auto in- 
dustry will have to come to small- 
er cars that will make maximum 
use of present highways and of 
such additional highways as the 
public can afford to build. The in- 
dustry must not delude itself into 
thinking that the American pub- 
lic can spend 60 billions for war 
preparations and also stand the 
staggering expense involved in 
grandoise programs for remodel- 
ing cities and building networks 
of superhighways. 

The second problem is automo- 
bile accidents. The industry has 
spent a lot of time, brains and 
money on this. Despite a lot of 
juggling around of estimates of bil- 
lions of gallons, the inescapable fact 
is that there were more accidents 
last year than ever before. The 
Travelers Insurance gives the auto- 
mobile casualty total for 1951 as 
1,962,000 injured, 37,500 dead. 

If any other machine had such a 
record, everyone would look to the 
manufacturer of that machine to 


make it safer to operate. Safety-|— 


wise, today’s car can and must be | 
improved. Today’s car is front-end- | 
heavy. That makes it prone to skid 
in anything but “straight line 
stops.” 

To make it easier to turn the 
overloaded front end, now we 
have power steering, making the 
front end still heavier. Today’s 
car makes drivers substitute 
guesswork for accurate guidance, 
because the seat is so far back 
that they can’t see the road close 
up ahead or at the side. Over- 





loading the front end and partial- 
ly blind-folding the driver are 
two of the features that are 
wrong safetywise and that call | 
for redesigning and restyling in | 
the interest of safety. 
Let’s face the issue. To solve the | 
problems of traffic congestion and | 
auto accidents, the industry must 
start with itself and its own prod- 
uct.—ArTHUR W. STEVENS, president, 
Automobile Safety Assn., Boston. 
* * 7 


Poor Reporting? 

Enclosed please find a clipping 
from your Sept. 15 issue of the 
article entitled “Like a Button 
Hook” (Petroleum Inspection Fees 
Called Outmoded in Tax Economics 
Bulletin.) To me it is a poor ex- 
ample of reporting, in that only 
one component of a long treatise is 
presented. 

Your whole article consists of 
one, brief, unsupported, categorical 
remark. Did the good Dr. Robert S. 
Ford (ex-Michigan State college | 
director of business administration) 
give any reasons for his arbitrary | 
sounding statement? 

My questioning of his premise is} 
based upon the very extensive use 
of kerosene for cooking and heat- 
ing. As an example, probably half 
the homes in Charleston, S. C., use | 
kerosene for heating, and Charles- | 
ton is not a unique example. 

Please, when you accept any arti- 
cle for use in edifying your readers, 
insure there is some substantiation 
for statements claimed to be facts 
A reader should not have to accep* 
any controversial fact on faith in 
the omniscience of his editor or 
author solely. 

Still intensely interested in your 
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INSTALL SAFETY 


OOOR LOCK 


100% EFFECTIVE—Cannot Fail fj) 
The perfect door lock for all Plym- | 
} 
| 
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outh, Dodge, DeSoto and Chrysler 
cars— All General Motors cars and 
Ford and Mercury 

Quickly Installed or Removed. Re- 
places Inside Door Handle Rear 
Doors are Always Locked From In- 
side, but can be opened from out- 
side as usual. No Mechanical 
Changes To Make. Handle can be 


replaced if desired. No Delicate 
Parts to Break and Cause Failure. 
Mounted on Attractive Display Card. 


IMMEDIATE DELIVERY 
If your jobber cannot furnish order 
direct. Write today for free catalog 
of over 200 HOUSER service items. 














publication as I have been for over 
11 years. Noted with pleasure the 
pix of the new Packard diesels for 
the navy, for they are to be used in 
a field in which I am now assigned. 
—Wwm. Grece, Alexandria, Va 


* * * 


Who'll Clean ’Em 

In last week’s issue of your inter- 
esting paper, I note that the manu- 
facturers will be equipping some of 
their cars with wire wheels and in 
so doing claim it will enhance the 
beauty of them. 


What they forgot to mention was 
who is going to clean them. Wasn’t 
this the argument for the switch 
from wire to disc wheels back in 
the late '20s and early ’30s. 

Then, too, I thought that the disc 
wheels were suppose to be safer 
than wire wheels. 

Also, I should like to know which 
car has the fastest pickup from a 
standing start, Ford V-8, Cadillac 
or Hudson.—Harry Marks, 30 Rich- 
ard Drive, Waldwick, N. J. 

Epitor’s Note: To our knowl- 
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Studebaker 





1927 


There's no ceiling price!" 





Ends 25 Years’ Service— 

Mrs. Morton D. Kiehl, Claremont, Callif., 
baker Victorian which has just completed its 25th year of service under a single 
ownership. Mrs. Kiehl reports that the vehicle was purchased a quarter of a century 
ago in Pasadena, Calif., and has been repainted only once. To the many purchase 
offers she receives, Mrs. Kiehl replies: “How do | know how much to ask for the car? 


sits behind the wheel of her 1927 Stude- 





edge, no one has yet determined 


which car has the fastest pickup. 
* * * 


Showroom Decals 
We are interested in using solid 





strip decals across the top of our 


showroom window. Can you give us 
the name of a decal manufacturer? 
—Frep B. ScHuREMAN, Deuel Coun- 
ty Motor Co. (Ford), Chappell, Neb. 


Epiror’s Note: To our knowl- 
edge, Russ Peters & Associates, 





2326 Navarre Rd., Canton, O., is 
the only such maker. 


Minnesota Assn. 
Meeting Today 
For 33rd Time 


MINNEAPOLIS.—Members of the 
Minnesota Automobile Dealers 
Assn. convene here today and to- 
morrow (Sept. 29-30) for their 33rd 
annual convention. 

Speakers will include Dr. Ken- 
neth McFarland, General Motors 
educational consultant; Rep. Wal- 
ter Judd, Minnesota Republican; 
Charles F. Farrington, NADA leg- 
islative counselor, and William 
Gove, sales training manager, 
Minnesota Mining & Mfg. Co. 

Entertainment features, accord- 
ing to MADA General Manager Leo 
B. Faricy, will include a cocktail 
party sponsored by Universal Un- 
derwriters today and a banquet and 
floor show tomorrow, plus many 
open houses. 





Berg Motor Co. 

Berg Motor Co., Inc., auto dealer- 
ship and garage at Larned, Kans., 
has been incorporated at $50,000. 
Orrin Berg is resident agent. 
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You see it happen, time and again 
your models upholstered in Genuine Leather 
. kindle interest . . 


catch the eye.. 
mand the appreciation of 


Naturally .. . for their sense of beauty re- 
sponds to the fashion-right colors and inter- 


more cars 


-how 


- Com- 
your customers. 


esting textures of leather. The “slide” that 


permits easy access (especially to the driver's 
seat) appeals to the sense of comfort. 


Economy is gratified, for Genuine Leather 
actually improves in appearance with nor- 
mal wear and simple care. The enduring 


THE UPHOLSTERY LEATHER GROUP 


point-of-sale display. 


upholstered 


Put it on display... to work for you. 


The above illustration, which is appearing in full color in 
our full-page advertising in The Saturday Evening Post, 
Time, Holiday, The New Yorker, House Beautiful, House 
& Garden, Town & Country and D. A. C. News, is avail- 
able free on an attractive plastic-coated plaque for 


qualities of Genuine Leather are a mark of 
sound value, while its luxurious look and feel 
enhance pride of possession. Genuine 
Leather is a salesman in itself . . 
give a lift to your showing and life to your 
selling of your better cars. 


. ready to 


.. today. 


Tanners’ Council of America + 141 East 44th Street, New York 17, N. Y. 


American Leather Manufacturing Co., Newark, N. J. 


° The Ashtabula Hide & Leather Co., Ashtabula, Ohi 
Garden State Tanning Inc., Pine Grove, Pa. . 


The Lackawanna Leather Co. 


. Blanchord Bro. & Lane, 
Hackettstown ,N. J. ° 


Newark, N. J. ° 


in Genuine Leather 





Eagle-Ottawa Leather Co., Grand Haven, Michigan 


Radel Leather Manufacturing Co. ,Newark, N, J. 
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Auto Personnel 








James L. Smith is the new dis- 
trict manager for Studebaker in 
Omaha. Smith is a native of Wis- 
consin and was graduated from the 
University of Wisconsin with a 
degree in business administration 
in January, 1960. n 


Goodyear Names Walker 


As Assistant Treasurer 


Donald H. Walker has been 
named assistant treasurer at 
Goodyear Tire & Rubber, suc- 
ceeding Harry W. Hillman, re- 
cently named comptroller, it is 
announced by P. E. H. Leroy, 
finance vice-president. 

Walker comes to his new posi- 
tion from Goodyear - Mexico, 
where for the past 19 months he 
has been secretary - treasurer of 





the company’s Mexican subsidi- 
ary. Promotions of Hillman and 
Walker followed the retirement 
of Charles H. Brook, comptroller 
for 31 years, who resigned for 
health reasons. 

* * * 


Ingersoll Research Head 
Appointment of Harold T. Burke 


|as director of research and develop- 





ment at its Chicago works has been 
announced by Ingersoll Products 
division of Borg-Warner Corp. He 
has been chief tool engineer and 
acting chief engineer. 

* + 7 


Rutherford Heads Region 


For United Motors 


Appointment of R. H. Rutherford 
as central regional manager of 





United Motors Service, division of 
General Motors, has been an- 
nounced by W. A. Hagen, general 
sales manager. 

Rutherford has spent 25 years 
with United Motors in the Minne- 
apolis zone, the last 21 as zone 
manager. Previous to that he was a 
salesman. 


* * 


%@ 
Dunn Elected a Director 


Of American Brake 

Kempton Dunn has been elect- 
ed a director of American Brake 
Shoe Co. He is a vice-president 
and treasurer of the company. 

Dunn has been with Brake 
Shoe since 1932. He became treas- 
urer in 1942 and was secretary of 
the company from 1947 to 1949. 

* * + 


White Promotes Three 


In New York Office 
J. C. Wright, stepping up from 
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Chevrolet Ambulance for Pittsburgh Airport— 

| J.B. Sweeney, Allegheny county director of aviation (left), and County Commissioner 
Harry W. Fowler (right) accept delivery of a 1952 Chevrolet ambulance from William 
A. Schenck, sales representative of Pinkerton Motor, Pittsburgh. It will be used by the 


| airport fire department for emergency duty. 





| Bronx and Brooklyn district sales 
| manager, has been appointed man- 
|ager of White Motor Co.’s metro- 
politan national accounts sales di- 
vision, according to P. E. Tobin, 











STRUM ERG 


CARBURETORS 


Is a Prime Factor in Every 


Automobile Sale! 


Engine performance not only influences today’s customers, 


it also builds a reputation which effects future sales. Thus, 


it is doubly important to specify engine components that 


will maintain your standards of quality and service. In car- 


buretors that means Stromberg. 


Exclusive design features, and mechanical simplicity have 


made Stromberg* Carburetors famous for lasting perform- 


ance. Judge on the basis of long-range economy and you 


will agree—Stromberg Carburetors are the logical choice. 


* REG. US. PAT. OFF. 


ECLIPSE MACHINE DIVISION OF 


e Standard Equipment Sales: Elmira, N. Y. 
e Service Sales: South Bend, Ind. 


AVIATION CORPORATION 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 








the New York regional manager 


Tobin also announced two other 
appointments. T. M. Mahoney is 
new manager of the firm’s Brook- 
lyn branch, and W. P. Wertenberg 
is wholesale manager for Queens, 
Nassau and Suffolk counties. 
Wright served as assistant to J. N. 
Bauman, White’s sales vice-presi- 
dent, at the Cleveland home offices 
in 1949 and 1950. 


+ + * 
Hoover Succeeds Raney 


As Ranco President 


Arthur M. Hoover has been elec- 
ted president of Ranco, Inc., Co- 
lumbus, O., manufacturer of auto 
heater and refrig- 
eration controls. 
The board of di- 
rectors named 
Hoover to succeed 
E. C. Raney, who 
has assumed the 
company’s board 
chairmanship. 

Hoover has 
served as a top- 
rank executive of 
Ranco since be- “ 
coming vice-pres- a. a ever 
ident in 1935. He later assumed the 
added duties of general manager 
and director. He has been with the 
company since 1920. 

Ranco directors also elected 
W. R. Opp as vice-president in 
charge of manufacturing. Opp, 
formerly factory manager, has been 
with the firm since 1929. 

* + . 


Ethyl Boosts Naylor 

Promotion of C. Fred Naylor to 
the new position of manager of 
personnel development in Ethyl 
Corp.’s sales department is an- 
nounced by Malcolm P. Murdock, 
general sales manager. Naylor, who 
joined Ethyl in 1931 as a field rep- 
resentative, has been assistant man- 
ager of the company’s western sales 
region at Los Angeles since 1950. 

* , + 


Bellows’ Retirement Ends 
35 Years with Packard 


More than 100 fellow workers. 
dealers and other friends honored 
Wayne R. Bellows in Chicago upon 
his retirement from Packard after 
35 years of service. Bellows, Chi- 
cago zone general retail sales man- 
ager, also handled real estate for 
Packard in that area. He joined 
Packard truck sales division in 
1917. He had been at Chicago in 
executive capacities since 1933. 

* a 7 


Rau Joins Bohn 

Appointment of Edward F. Rau 
as sales representative at Bohn 
Aluminum and Brass Corp., has 
been announced by Terry W. Kuhn, 
vice-president. Rau, previously with 
Manitowoc Equipment Works as 
service manager, will headquarter 
at Minneapolis. 


Semvice Emblems 


Mu, 

“an the mew cats We 
bnng vice d 
sell Back for Sé 

LEADING cor 

dealers know the 
value of Stemac 
Service Emblems; 
know these quality die cast name plates pay 
dividends in service volume, increased good- 
will and free advertising. 
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Write Today for free typical sample and de- 
tails on how Stemac Service Emblems build 
service volume. 


STEMAC CO. 


1281 So. Cherekee © Denver, Cole. 
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Late Models Off .. . 
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Used-Car Prices Dip 
As New Supply Grows 


(Continued from Page 1) 


and the presence of more new cars 
was responsible. George Lawson at 
Dyer said that there were plenty of 
buyers at his sale, but that they 
wanted to buy cheaper. 

Tommy Iannelli at North Plain- 
field, reported that the market was 
“irregular,” with some cars bring- 
ing good prices, and other models 
off. A late report from Albany said 
that the market was “jolted into a 
sharp decline” last week, with low- 
er prices ranging from $150 down- 
ward. Most active cars were ’48s, 
‘49s and ‘50s, Anspach declared. 

Other areas reported no drop in 
prices, however. At Denver, prices 
were said to be “steady to strong.” 
Charlotte, N. C., reported that de- 


SEC Eyed in Row 
At 4-Wheel Drive 


CLINTONVILLE, Wis.—Charges 
of illegal balloting flared up last 
week in a bitter dispute between 
rival groups of stockholders in 
Four Wheel Drive Auto Co. 

An anti-management group, 
headed by a retired Chicago invest- 
ment broker, hinted that it would 
appeal to the Securities and Ex- 
change Commission to review a 
recent vote which gave the present 
management 140,000 shares to the 
opposition’s 120,000. 

FWD President W. A. Olen de- 
clined comment on the controversy. 











EX’ BST FLIMINATING SYSTEMS 








Eliminate the dangerous hazards of car- 


bon monoxide gas in your shop .. . insiall 
an Engwald Exhaust System and protec! 
the health of your employes, plus actuall, 
saving dollars. 

Tests proved efficiency was greatly in- 
creased, while absenteeism was sharpl, 
decreased after Engwald Exhaust Eliminat 
ing System was installed. 


Several systems to choose from: 


Engwald Underfloor disappearing systems 
Engwald Underfloor twin plug-in type system 
Engwald Overhead disappearing system 
Engwald Overhead non-disappearing system 


Write for our new Illustrated catalog. 
The World's Finest Exhaust System. 


ENGWALD CORPORATION 
357 LAFAYETTE AVENUE 
BROOKLYN, NEW YORK 
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9 dealers all over the 
United States recognize the value of dealer 
identification. Their preference for Ben- 
matt license plate frames, service mono- 
grams and other personal identification, 
exceeds by far that of all other manu- 
facturers combined. 


The Benmatt 
Organization Inc. 


3447 East 15th Street 
LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 








mand was still high, and that prices 
were still strong on most listings. 
+ * * 

TRIP down Detroit’s Livernois 
4 Ave. last week pointed up 
more eloquently than words the 
change that is taking place. The 
lots are now pushing ’49 models and 
downward, as opposed to the late 
model stuff they were front-rowing 
a month ago. 

Many of the smaller dealers 
have turned over completely to 
merchandising the older cars, and 
are concentrating on the sale of 
models ranging from $500 to 
$1,000. 

“They’re moving well,” one deal- 
er said, “and we haven’t got a lot 
of money tied up in late model cars. 

Secondly, most of the older cars 
can be bought right, and the profit 
margin is still satisfactory.” 

Bill O’Donnell, one of the middle- 
sized dealers on Livernois, said that 
he had been taking a steady profit 
from the older cars all during Au- 
gust, when volume at the bigger 
lots, featuring late models, was 
down. 

* . * 

| erage business is fairly steady, 

the Detroit used-car dealers 
said, with a good two weeks follow- 
ing Labor Day. At present, some 
dealers said, volume is off some- 
what, but the condition is viewed 
as only temporary. 

At the same time, Livernois deal- 
ers said that the southern buyers, 
who were so predominate a month 
or so ago, have tapered off. A few 
of them still show up looking for 
clean ’48s and ’49s, but dealers said 
that it was hard to get together, 
pricewise, on these models. 

The situation appears to be more 
clouded in other areas of the coun- 
try, according to reports received at 
Automotive News. A report from 
Philadelphia, for instance, said that 
“confusion reigned supreme” there 
on the used-car lots. 

7 + * 


OU GREEN, a used-car dealer 
there, said that ’47s through ’49s 
have dropped sharply in value, un- 
less they are “creampuffs.” He said 
that most of them look pretty 
rough, and customers were shying 
away from them. He added, though, 
that ’51 sport-model cars are still 
bringing good money, and that it 
showed there was still a market 
for used cars in the area. 

For the week ended Sept. 20, used- 
car sales in Cleveland mounted to 
2,111—considerably higher than the 
average of the last two weeks, it 
was reported. This was in keeping 
with an overall interest in car buy- 
ing there—extending even to new 
trucks. 

In Pittsburgh, used-car activity is 
tied closely to the new-car market. 
Customers interested in buying new 
cars are making deals only where 
the most attractive tradein offer is 
given, and used cars are becoming 
“expensive.” The entire auto market 
there is said to be “unhealthy.” 





Shipments Drop 
About 6 Pet. on 
Copper Products 


WASHINGTON. — Second-quarter 
deliveries of copper and copper- 
base alloy controlled materials to- 
taled 1,241,000,000 pounds, metal 
weight, the National Production 
Authority reported last week. This, 
it was pointed out, was a drop of 
5.9 percent, or approximately 78,- 
000,000 pounds. from the first 
quarter. 

Direct military shipments in the 
second quarter, NPA said, repre- 
sented 31.7 percent of all brass mill 
products delivered, 12.9 percent of 
all wire mill products and 5.6 per- 
cent of all foundry and powder mill 
products. 

In the defense supporting and 
civilian sector, the major industrial 
consuming groups for brass mill 
products, it was stated, were gen- 
eral components, motor vehicles 
and electrical equipment. 











Dealer Smallcomb Marks 2 Milestones— 


Glen O. Smalicomb (right), observes his 33rd anniversary as a San Francisco penin- 
sula Chevrolet dealer, by delivering the 22,000th vehicle his firm has sold. Taking 
delivery is L. J. Figari, wholesale florist of San Mateo. Smallcomb recalls that he started 
with four employes. His present three peninsula locations in San Bruno, Burlingame 


and San Mateo have nearly 100 employes. 





Capital Sees Car Makers 
Heading for Peak in ’53 


(Continued from Page 1) 


mental allotments of steel, copper 
and aluminum are expected later 
this year in sufficient quantity to 
support the higher production level, 
it was said. 

In expressing belief that the in- 
dustry could achieve an output of 
1,500,000 cars in the first quarter, 
NPA officials explained it this way: 

First of all, the industry has a 
large enough carryover of materi- 
als from previous quarters to add 
about 50,000 units atop the 1,250,- 
000 cars authorized for the first 
quarter. 

In addition, the industry can le- 
gally borrow under NPA regula- 
tions a 15-day supply of materials 
from second-quarter allotments. 
This borrowing from the second 








Ford Separates 
Tractor Sales 
Setup in Canada 


TORONTO.—Ford of Canada an- 
nounces that a new _ subsidiary, 
Ford Tractor & Equipment Sales 
Co. of Canada, Ltd., will handle 
sales of Ford tractors and farm 
equipment in the dominion begin- 
ning Jan. 1. 

Articles of incorporation have 
been filed, and Wallace M. Murdoch 
will be president in the head office 
at Toronto. 

Rhys M. Sale, president of Ford 
of Canada, said that although 
Ford has been in the tractor busi- 
ness since 1920, tractor merchan- 
dising has been done by the same 
organization that has sold cars and 
trucks. 

The new subsidiary will handle 
the Ford tractor imported from the 
U. S. and the Fordson Major, which 
is built in England; a line of more 
than 100 implements for the two 
tractors, and servicing parts. 

“The rapid spread of mechanized 
farming, with special machines de- 
signed for every agricultural task, 
means that the merchandising of 
tractors and implements these days 
is a job for highly trained special- 
ists,” Sale said. 

“Consequently, we are separating 
this business from our car and 
truck operations and setting up a 
company which will give fulltime 
specialized attention to the needs 
of tractor dealers and of the farm- 
ers of Canada generally. This is an 
important phase of our business as 
the Canadian market now runs to 
about $250,000,000 annually.” 





Vancouver Dealers 


Plan Price Cuts 


VANCOUVER, B. C.—Car prices 
here are expected to drop approxi- 
mately $50 as a result of a cut in 
railway freight rates. 

In order to meet the competition 
of car-hauling units, the railways 
have slashed their rates by 20 per- 
cent. Dealers say that virtually the 
entire reduction will be passed on 
to the consumer when new stocks 
of cars arrive. 





quarter could mean about 200,000 
more cars in the first quarter, thus 
adding up to 1,500,000 units. 

* * * 
UTOMOTIVE NEWS learned 
from NPA what each car manu- 

facturer’s authorized level of pro- 
duction will be in the first quarter, 
based on the level of 1,250,000 units. 
The tabulation follows: 


General Motors .................... 520,250 
Chrysler ; ... 272,000 
i. re .... 266,375 
Studebaker . §2,375 
Nash. ............ 42,750 
Hudson ............ ; 31,500 
Kaiser-Frazer . 25,000 
Packard ......... 23,500 
Willys ....... 15,000 
All others ......... 1,250 


There still is some governmental 
skepticism about the adequacy of 
materials, principally steel, copper 
and aluminum. 

Steel mills today are producing 
at 102 percent of their theoretical 
capacity and expect to catch up 
with the demand by late March. 

* * * 
|: yk copper and aluminum, though 
in freer supply in recent months, 
are showing signs of tightening. 

Power shortages in the Pacific 
northwest have curtailed aluminum 
production to an appreciable de- 
gree, but this loss is not so impor- 
tant as the steadily growing 
demand for the metal. 

NPA’s Steel Industry Advisory 
Committee will meet Oct. 8 in 
Washington, and it was learned 
that a task group would be ap- 
pointed at that time to study the 
advisability of open-ending steel 
restrictions under the Controlled 
Materials Plan. 

Meantime, much depends on re- 
sults of the presidential election, 
the turn in international diplomacy 
and the war in Korea. 











Obituaries 


A. J. Gibson 
OSHKOSH, Wis. — A. J. Gibson, 
president of Gibson Companies, Inc. (‘or 
merly Gibson Automobile Co.), died re 
after a long illness. The Gibson comp 
in addition to operating an auto dealer 


i 


here, owns and operates a garage in }t a 
du Lac, Wis. The original Gibson Aut ) 


bile Co. was formed in 1916 and wa 
corporated as Gibson Companies, Inc n 
1930 
* * * 
Henry R. Boyer 
ST. LOUIS. —Henry R. Boyer, 69 ar 


officer of the Albrecht-Burke Packard « 
ership since 1935, died Sept. 16 in a 
Louis hospital after suffering a heart 
tack in a restaurant. Mr. Boyer wa n 
St. Louis on a business trip, having mo’ ed 
to Toledo in 1945. He was a former tre"s- 
urer of Weber Implement Co., St. Loui 
* * * 


John Urquhart 


TORONTO.—John Urquhart, 50, president 
of Urquhart Motors, Ltd., Dufferin §& 
died Sept. 19 at his home. He founded 


the dealership in 1924. His wife and a 
daughter survive. 
* 


* * 


L. S. Wilcoxen 
FORT WORTH, Tex.—-L. S. Wilcoxer 
67, Fort Worth used-car dealer, died at his 
home following a long illness. 
* * * 


Charles W. Fields 
ROCHESTER, N. Y.—Charles W. Fields 
64, western New York auto dealer for more 
than 30 years, died Sept. 18 at the Mayo 
Clinic, Rochester, Minn., after a long ill- 
ness. He was a brother of the late Joseph 


Fields, one of the original organizers of 
Chrysler Corp. 
* * + 
William E. Pryor 


CAMDEN, Ark.—William E. Pryor, 56 
Camden automobile dealer, died Sept. 16 
in a hospital at Temple, Tex. 

* * a 


O. B. Leverett 

GAINESVILLE, Ga.—oO. B. Leverett, 46 
who was president of Gainesville Ford Co 
and Gainesville Lincoln-Mercury Co., died 
Sept. 15. Mr. Leverett was connected with 
Ford’s sales department 13 years before 
retiring in 1943 as district sales manager 
in Atlanta. “ 6 


* 
Ernest L. Thrasher 
NORTHAMPTON, Mass. — Ernest L 
Thrasher, 73, pioneer automobile dealer. 
died Sept. 15 after a short illness. In 1903 
he became associated with Knox Automo- 
bile Co., of Springfield. He served also as 
branch manager in Philadelphia. He joined 
the Buick sales organization in Philadelphia 
and came to Northampton in 1924 to take 
over the Buick =. 

* . 


Donald M. Walden 
RIDGEWOOD, N. J.—Donald M. Walden. 
59, sales manager of the Packard branch 
here, died Sept. 16 of a heart attack which 
climaxed a long illness. 


Former K-F Plant 


Turns Out Fuses 


PORTLAND, Ore.—The $350,000 
factory built by the Union Pacific 
railroad for Kaiser-Frazer has 
quietly gone back to work after a 
year’s idleness. 

Screw Machine Products Co. is 
consolidating its three operations 
in the 200-by-250-foot structure on 
N. E. Killingsworth and 77th Ave. 
Instead of K-F cars, the plant now 
turns out steel booster fuses and 
other small metal products. 

The company has the largest 
ordnance contract in the Portland 
area. 








Spence Joins Gore 

H. P. Spence has joined Gore 
Motor Co. (DeSoto-Plymouth), Twin 
Falls, Id., as sales manager. Spence 
has been operating a used-car busi- 
ness. He formerly owned the new- 
car dealership which he purchased 
from C. A. Gore a few years ago 
and then resold to Gore about a 
year ago. 








Mathematicians Get Lowdown on Mileage— 


Edward D. Ditto (white shirt, center), Old 


hil thod 





gi ing supervisor, 


figures out a problem on his slide rule on the amount of mileage cavered by a 1952 
Oldsmobile on the test roll in the final assembly plant at Lansing. The interested li:- 
tener is V. A. Brondle, of Chicago, who with members of the American Mathematical 


Society toured the Oldsmobile plant. The 
meeting at Michigan State college. 
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ians were their annucl 










































But Supplier Tieups Go On... 





Coal Settlement Removes Threat 


(Continued from Page 2) 


\dlai Stevenson for. president. His 
biast at T-H was decisive and the 

dorsement marked the first such | 
.ction by an AFL national conven- | 
tion in the organization’s 71 years. 

The AFL national executive com- 
mittee, which used to endorse can- 
didates, gave up the practice in 
i924, when it backed Wisconsin 
Sen. Robert M. LaFollette’s unsuc- 
essful campaign on the Pro- 
gressive ticket. 

The AFL action in New York 
was billed as unanimous—but on 
the standing vote, delegates of 
five AFL unions, representing 
914,500 workers, remained in their 
seats. 

A Stevenson supporter was the 
AFL’s International Association of 
Machinists, which endorsed Stev- 
enson at its own national conven- 
tion, just ended in Kansas City. 
Again, his attack on the Taft- 
Hartley act was a major factor in 
the vote. 

The IAM’s recent drives to or- 
ganize auto mechanics in dealers’ 
shops have met some _ success, 
helping it to an average member- 
ship gain of 10,000 a month for the 
past two years, but it lost to the 
UAW-CIO in a certification vote 
at Detroit Tank Arsenal, where 
employes were represented by the 
AFL until Chrysler took over re- 
cently. With 3,100 eligible voters, 
the tally was 1,459 UAW, 1,104 IAM 
backers. 

* * + 

] EANWHILE, automotive and 

supplier strikes were dragging 
on, while 200 Fisher Body workers 
in Flint launched a_ short-lived 
wildcat strike that idled 2,500 at 
Fisher Body No. 2, and at Chevro- 
let’s assembly plant. 

The Farm Equipment - United 
Electrical Workers’ strike against 
International Harvester, which had 
idled 23,500 workers in eight Illi- 
nois, Indiana and Kentucky plants, 
was still on. In addition, 4,000 
UAW-CIO members were nearing 
the two-month mark in their strike 
against Harvester’s Melrose Park 
(Ill.) plant. A back-to-work move- 
ment, with house-to-house can- 
vassing by more than a thousand 
foremen, brought only 109 more 
workers back to the plants. 

Borg-Warner’s strike, now in 
its fifth week, has spread to an- 
other plant, the Ingersoll Prod- 
ucts division in Chicago. B-W 
has offered Ingersoll workers 
raises ranging from 8 to 15.8 
cents an hour, but union officials 





@ 


[iashinon 


are demanding higher incentive 
wages and plant-wide seniority 
rights. 

Also continuing was the strike at 
Goodyear Aircraft Corp., a Good- 
year Tire and Rubber subsidiary. 
No date had been set for media- 
tion. 

On another front, the National 
Labor Relations Board, which had 





Long Mechanic Strike 


Ends at Elmira Firm 

ELMIRA, N. Y.—A _ 66-day-old 
strike of 11 mechanics employed by 
the Superior Buick, Inc., has ended. 


The strikers are represented by 
the International Assn. of Machin- 
ists, having recently elected that 
union as its bargaining agent. 

The contract is for one year, in- 
cludes a modified union shop, va- 
cations, seniority and grievance 
procedure clauses, 
wage increases ranging from 10 
cents to 20 cents per hour. 


and provides | 


_AUTOMOTIVE NEWS, SEPTEMBER 29, 1952 _ 


| 
} 


considering a CIO United | 


| been 

| Rubber Worker protest against a} 
B. F. Goodrich officer worker elec- | 

ition in Detroit since last May,| 

| finally decided to throw out the 

| URW petition for a new election. 

| The vote had gone against the 


| union, 531-497. The union protested 


what it called “company inter- 
ference.” 
* * * 
N NLRB trial examiner held that 
+ Johnson Pontiac, Inc., Colo- 


rado Springs, is jointly responsible 
for compliance with an NLRB 
order issued to Johnson’s predeces- 
sor, Birdsall-Stockdale Motor Co., 
to bargain collectively with IAM 
Lodge No. 750. 


The UAW’s International Exec- 
utive board turned administra- 
tion of the huge Ford Local 600 
back to local officers, with the 
admonition that “it will be neces- 
sary, at the coming UAW-CIO 








| international convention, to re- 
view the whole matter of just 


i) 
a ~ 
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New Buick Dealership Opens in Miami— 


Haygood Buick, Inc., which opened recently in Miami, Fla,, is determined not to be 


“just another small dealership," 


according to Sales Manager Phil Delany. ‘We have 


an alert sales staff and are confident that we will have one of the top Buick deals 
in Florida before many years,’ Delany said. Guy Haygood is president of the organi- 


zation. 





how a free and democratic union, 
such as the UAW-CIO, can deal 
with the few Communists in our 
ranks who, while attempting to 
take advantage of the democratic 
privileges that they have as mem- 
bers, would use such privileges to 
weaken and destroy both our 
union and the free institutions of 
our country.” 

The board, which took over ad- 





ministration of the local last spring 
after the House Un-American Ac- 
tivities committee branded it as 
Communist-dominated, said: 

“The members of the Interna- 
tional Executive Board are resolved 
to make no compromise with the 
Communists, either as an organized 
subversive force or as individuals 
within our ranks.” 

-~-Ep Howarp 
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BILITY of 


VIcKERS PUMPS 


... an important factor 


in the 


popularity of 


Power Steering for 
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Ask about 
our new 
reduced prices 





Find out about the NEW 


ARO REGAL 


Lowest priced 3-ply top on mar- 
ket; made of genuine Haartz 
sport topping material: Tan, . 
Black on Tan, Black on Black. OOnICE © 
(Plus Tax) 





Write or wire for money making deal 
ARO TOP SALES CO. 
1089 Commonwealth Ave. Boston, Mass. 


World’s Largest and Oldest Makers 
- of Replacement Convertible Tops . 





dependable power. 
Vickers, with 25 

hydraulic pumps of 

power steering heavy 


large quantities to 


Vickers Pump with integral volume 
control and relief valves. 





passenger cars 


P... steering has caught the fancy of the auto- 
mobile buying public. 
rapidly than anyone had believed possible. This could 
not have happened had not the power steering mech- 
anism proven thoroughly reliable. And the first re- 
quirement of reliability is a pump that provides 


Demand is growing more 


years experience in building 
all kinds, including those for 
vehicles, had the answer. Now 


Vickers is supplying balanced vane type pumps in 


several major passenger car 


manufacturers for power steering. 
These pumps, illustrated above, are hydraulically 





Vickers Pump with integral volume control 
and relief valves and oil reservoir. 






balanced to eliminate pressure-induced bearing loads, 
and are pressure compensated to maintain optimum 


running clearances. They can 


be depended upon to 


deliver ample hydraulic power over a very wide range 
of operating speeds, temperatures and pressures. 

An interesting article, “25 Years of Hydraulic Power 
Steering” is available to you for the asking. Write 
us, attention Department 1532. 


MICKERS Incorporated 





Division of the 
1532 Oakman Bivd., 


Sperry 


Detroit 32, Mich. 


Corporation 


ENGINEERS AND BUILDERS OF OIL HYDRAULIC EQUIPMENT SINCE 1921 
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Used-Car Auction Prices 
Market Trend 


The overall average price of used cars at wholosale gained $2 last 
week, and now stands at $1,214, according to Automotive News’ index. 
This represents the first time in three weeks that the used car market 
showed any strength, as it lost a total of $15 in the previous two weeks. 

A gain of $9 in the price of ’50s set the pace, followed by a $6 hike 
on ’51s and ’47s, and a $2 increase in ’48s. 

The biggest drop during the period was $8 in the price of ’52s. Other 
losses were $3 in '46s, and $1 on ’49s. 

Activity at the blocks held even last week, with 71 percent of the 
offerings sold. At nine representative auctions, 1,142 units were sold 
from 1,603 offerings, as compared with 1,121 sold the week earlier out 
of 1,571 offerings. The 71 percent is the best average recorded in the 
last 10 weeks. 

Prices marked with an * indicate a unit equipped with 
an automatic transmission or overdrive. 


CHARLOTTE, N. C. 


(B. M. Stafford, Inc. Sale every Wed- 














$1,410, $1,350, $1,290, §1,- 
'49 SL Deluxe 4-dr., $1,125; 
$1,135, $1,125, $1,100, 


Deluxe 2-dr., 
275, $1,250. 
SL Deluxe 2-dr., 





nesday. Prices are for sale of Sept. 17.) $1,050. '48 FM 2-dr., $825. 47 FM 4-dr. 
(Demand still high. Prices held strong $795; SM 2-dr., $775. °46 SM 2-dr., 
en most listings. Sold 125 units out of $635. 
182 offerings.) CHRYSLER—’'50 NY 4-dr., $1,450*; Wind- 
BUIOK—’52 Special 2-dr., $2,200*. '51 RM sor 4-dr., $1,525*; club coupe, $1,520*. 
4-dr., $2,090*, $2,075°. "60 Super Riviera — Pe 9 4-dr., $1,925*. ‘51 
-dr., ° *; Su 2-dr., $1,350*; Spe- Jeluxe 4-dr., 575* 
oa tar 81.810" $i, 205. “ Reser &- DODGE—'49 Coronet 4-dr., $1,125*, $1,- 
dr., $1,115*; Super 2-dr., $1,325". 105* 
DILLAC—'52 (62) Coup ,ae Ville, $4,- | FORD—’52 Victoria, $2,350*; Custom (8) 
700*. '46 (62) 4-dr., $910 2-dr., $2,145*. '51 Victoria, $1,925, $1,- 
OCHEVRBOLET—’52 Bel-Air, "$2,325°; 8L 900, $1,825; conv. $1,525; 4-dr., $1,660 
Deluxe 2-dr., $1,900. ‘51 SL Deluxe 4- $1,520; 2-dr., $1, 695, $1,665, $1, 650, Si,- 
dr., $1,590, $1,560; SL Special 2-dr., 620; Deluxe (3) 2-dr., $1, 575, $1,500. ’50 
$1,500. '50 SL Deluxe 4-dr., $1,325; SL Custom (8) 2-dr., $1,450, $1,400, $1,275. 







Available 
> coast to 
coast 
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ELECTRIC WINDSHIELD WIPERS 





ORIGINAL EQUIPMENT ON 1951 
AND 1952 PLYMOUTHS 
AND STUDEBAKERS 







AUTOMOTIVE SERVICE DIVISION 
OWOSSO, MICHIGAN 


ALWAYS SERVICE REDMOND EQUIPMENT WITH GENUINE REDMOND PARTS 





designed for your 


Customers’ Specific Needs! 


HERMAN REFRIGERATED 
RETAIL MILK DELIVERY BODIES 


; Drive-On-The-Road Refrigeration 
. SELF REFRIGERATED. 


'O COLDAIR 


LN iolUt MoM sleclelia Mi lull laclitic Mola 10m 


Available as ao package 


No engineering to do with the customer 
Plug-In Refrigeration for 


e NIGHTLOADER: OVERNIGHT LOADING. 


Maintains a continuous product temperature of 40° 24 hours a day. Especially 
designed for dairies who want to LOAD TODAY FOR TOMORROW. Available 


28 G package. No engineering to do with the customer. WRITE, WIRE, OR 
( 


401 @), | ae) ae aan i FRanklin 5 : 
HERMAN BODY COMPANY scouts 10, mo. 








| FORD—’52 Custom (8) sedan, $1,960*, $2,- 
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$1,265; Deluxe (8) 4-dr., $1,115; Deluxe 


(8) 2-dr., $1,120, $1,110; Deluxe (6) 2- 
r., $1,070, $975. '49 conv., $1,050; Cus- 
tom (8) 4-dr., §925; 2-dr., $1,100, §1,- 
050, $1,025, $1,000. °48 BD (8) 4-dr., 
$825, $800; club coupe, §775. ‘47 SD (8) 
club coupe, $755, $635; 4-dr., $755. °46 
SD (8) 2-dr., $655, $625 

LINCOLN—’49 2-dr., $1,165, $1,000 

MERCURY—’'47 club coupe, $635 

NASH—'49 Ambassador 4-dr., $800 

OLDSMOBILE—’52 (98) 4-dr., $3,150°. '51 
Super (88) 2-dr., $2,250*. '50 (88) 4-dr., 
$1,530*. '49 (88) club coupe, $1,400*. 

PLYMOUTH—’52 Belvedere, $2,065. ‘51 
Concord 2-dr., $1,325. '50 8D 4-dr., $1,- 
100. 

PONTIAC—’52 Chieftain (8) 4-dr., $2,600°. 
"61 SL (8) 4-dr., $1,940; 2-dr., $2,075°. 
"50 Chieftain (8) 4-dr., $1,600*. ‘49 
eonv., $1,320*; Chieftain (8) 4-dr., $1,- 
310*. ‘48 SL (8) 2-dr., $950* 

ALBANY, N. Y. 


(Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of Sept. 15.) 

(Oar market jolted to a sharp decline 
teday, with lower prices ranging from 
$150 om newer cars to $50 on others. 
Most active sales were in ’48s, 49s and 
’60s. Sold 99 units out of 134 offerings.) 
BUICK—’52 RM sedan, $2,935*. '51 Super 


conv., $2,200*. '50 Super sedan, $1,425°; 
Super Riviera sedan, $1,670* 49 RM 
sedan, $1,200*%. '48 RM sedan, $875, 
$915*. '47 RM sedan, $460. ‘41 Special 
sedan, $190. 

CADILLAC—'49 (62) cenv., §2,200*. °47 


(62) sedan, $1,975 

CHEV ROLET—’'52 aL Deluxe sedan, §2.- 
083*, $1,900, $1,850; conv., $2,240*; 
Bel-Air sedan, $2,200; SL Special sedan, 
$1,730. ‘51 %-ton pickup, $1,025; SL 
Deluxe sedan, $1,550; SL Special sedan 
$1,630*. '50 SL Special sedan, $970. °49 
SL Deluxe sedan, $1,025, $900. "48 FM 
sedan, $850; FL aerosedan, $910; sedan 
delivery, $450. 


CHRYSLER—’50 Royal sedan, $1,311*. ‘49 
7-pass. sedan, $700. '47 Windsor sedan, 
$760*. ‘46 Windsor sedan, $750*. 


DeSOTO—'50 Custom sedan, "48 
Custom sedan, $925°*. 

DODGE—'51 Coronet sedan, $1.650; Diplo- 
mat sedan, $1,875*. 50 Wayfarer sedan. 
$1,115*. '47 7-pass. sedan, $450. 


$1,140°. 


conv., $2,350*. °'51 Custom (8) 

$1,700*; Deluxe (8) sedan, $1,- 

. "50 Deluxe (8) sedan, $950; Custom 
(8) stationwagon, $990*. ’49 Custom (8) 
sedan, $790, $925*, $810. °48 Deluxe (6) 
sedan, $620; SD (8) sedan, $725. ‘47 
SD (6) sedan, $610. 

HUDSON—’49 Commodore sedan, $930. 
Deluxe (8) sedan, $550. 

KAISER—’51 Henry J sedan, $860, $880. 
*49 sedan, $825*. 

LINCOLN—’48 sedan, $340. 


"48 


MERCURY—’52 sedan, $2,420*; Monterey, 
$2,290*. °51 sedan, $1,830*. '50 sedan, 
$1.310*, $1.330. '49 sedan, $975. 


NASH—'51 Statesman sedan, $1,350; Ram- 
bler conv., $1,155. 

OLDSMOBILE—’52 Super (88) conv., §2,- 
900*. °50 (88) sedan, $1,585*. $1,550*. 
+A — sedan, $500*. '46 (76) sedan, 
$40 

PACKARD— 1 sedan, $1,850*. ‘50 sedan, 
$1,170. $1.11 

PLYMOUTH _’52 Cambridge sedan, $1,700; 
Savoy, $2,210. '51 Cambridge sedan, $1,- 
200; Belvedere, $1,595. '50 SD sedan, 
$1,130; Deluxe sedam, $1,150. °49 SD 
sedan, $900. 

PONTIAC—’52 Chieftain (8) sedan, $2,- 
160°. '51 SL (8) sedan, $2,000*%; Chief- 
tain (8) sedan, $1,860. ‘50 Chieftain (8) 
conv., $1,480; SL (8) conv., $1,490; se- 
dan, $1,35@. °49 Chieftain (8) sedan, $1,- 
150; SL (8) sedan, $1,185. "47 SL (8) 
conv., $625. 

STUDEBAKER—’'52 Landcruiser (8), $2.- 
160°. '51 Commander (8) sedan, $1,325*. 
*47 Champion sedan, $470. 

YS—'48 stationwagon, $710*. 


OAKLAND, CALIF. 


(A. L. Pollock Auto Dealers Wholesale 


Auction. Sale every Wednesday. Prices are 

for sale ef Sept. 17.) 

BUICK—’52 RM conv., $2,980*. °51 Super 
4-dr., $2,395*. '50 RM 4-dr., $1,770*; 
conv., $1,625*; Super Riviera 4-dr., $1,- 
875*. °49 RM 2-dr., $1,250*; 4-dr., $1,- 
320*. '48 Special conv., $985, $970; RM 
2-dr., $1,220. '47 Super 2-dr., $775, $825. 

CADILLAC—’52 (62) 4-dr., $4,500*. ‘51 
(62) 4-dr., $3,460*, $3,545*. °50 (62) 
4-dr., $3.155*; conv., $3,625*; (61) 
4-dr., $2,850. '47 (62) 4-dr., $1,195; (61) 
4-dr., $1,075. 

CHEVROLET—’47 conv., $735; SM sedan, 
$645. °46 SM 4-dr., $455. "41 SM club 
coupe, $350. 

CHRYSLER—’52 NY 4-dr., $3,225°. ‘51 
NY conv., $2,895*. ‘50 Windsor 4-dr., 
$1,675*. 


DeSOTO—’50 Custom club coupe, $1,725. 
DODGE—’52 Meadowbrook 4-dr., $1,990*; 
Coronet 4-dr., $2,205*. '51 Meadowbrook 


4-dr., $1,690*. 
FORD—'52 Custom (8) 2-dr., $2,110*; 
Custom (8) club 


conv., $2,400%. ’51 
coupe, $1,710*; 2-dr., $1,685*; station 
wagon, $1,900*; Victoria, $1,980*. °'50 
Custom (8) conv., $1,645; Custom (6) 
2-dr., $1,215; 4-dr., $1,260; %-ton pick- 
. °49 Custom (8) club coupe, 
4-dr., $1,080; 2-dr., $1,050, $1.,- 
station wagon, $1,220; Custom (6) 
$960, $1,020. '48 SD (8) conv., 
%-ton panel, $710. ‘47 SD (8) 
, $700; 4-dr., $645. ‘46 Deluxe (6) 
$535. 
FRAZER—’ 47 4-dr., $500. 
KAISER—’'51 Henry J 2-dr., $840, $945. 
HUDSON—’51 Commodore (8) 4-dr., $1,- 
605; Hornet 4-dr., $1,950. '49 Super (6) 
4-dr., $1,050. '47 Super (6) 4-dr., $510. 


$410. 

LINCOLN—’52 Cosmopolitan 4-dr., $3,450*. | 
"51 4-dr., $2,250*. '49 conv., $1,210; 4- 
dar., $1,035. °48 4-dr., $700; conv., $820. 
'47 4-dr. $475. 

MERCURY—’50 club coupe, 
485; 4-dr., $1,645*, $1,400. 
$1,175, $1,125. °48 club coupe, $850. 
conv., $780. 

NASH—’50 Rambler conv., $880. 
2-dr. 105. 

OLDSMOBILE—’52 Super (88) conv. 
325*. '51 (98) Holiday, $2,500*. 
4-dr.. $1,600*. '49 (98) conv., 
$1,450*. 

PACKARD—’51 4-dr., $2,125*. 
$775. '41 conv., $160. 

PLYMOUTH—’51 Cambridge club coupe, | 





$1,505*, $1,- 
°49 4-dr., | 
47 | 
"49 (600) 
$3,- 
50 (88) 
$1,345*, 


'48 4-dr., | 


$1,400. '50 Deluxe 4-dr., $1,250. '49 SD 
4-dr., $1,035, $1,010; conv., $1,165; club 
coupe, $1,060. ‘48 SD 4-dr., $915. ‘47 
station wagon, $775. '46 SD 4-dr., $535, 
$630. '40 2-dr., $135. 

PONTIAOC—’52 Chieftain (8) 2-dr. $1,- 
925*. '51 (8) Catalina, $2,275*. ‘50 SL 
(8) conv., $1,865. ‘49 Chieftain ® 4- 
dr., $1,200*; (8) 2-dr., $1,265". ‘48 
conv., $705. '47 SL (8) 2-dr., $810. 


STUDEBAKER—'50 Champien 2-dr., §1,- 


185, $1,175, $1,305; Commander (8) club 
coupe, $1,255; conv., $1,310; %-ton pick- 
up, $350. °*49 Champion elub coupe, $850 
"47 conv., §860 

MISCELLANEOUS—'52 MG Midget, $1,- 
740. '49 Hillman Minx 4-dr., $515; Aus- 
tin 4-dr., $610. "48 GMC %-ton pickup, 
$825 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Sept. 17.) 
(Market is irregular. Some cars bring- 
ing premium prices and others are off. 
Sold 93 units out of 136 offerings.) 
BUICK—’'51 Super sedan, $1,950*. '50 Super 
sedan, $1,600*. ‘49 Super sedan, $1,255. 
$1,225. '48 RM sedan, $975, $820 
CADILLAC—’49 (62) conv., $2,300*; se- 
dan, $2,075°. '48 (62) sedan, $1,510*. ‘40 
sedan, $250 
CHEVROLET —'52 Bel-Air, $2,335*; SL De- 
luxe sedan, $2,225*. '51 SL Deluxe sedan, 
$1,520. ‘50 conv., $1,300, $1,- 
SL Deluxe sedan, $1,285, $1,270; 
FL Special sedan, $1,195, $1,175. '49 SL 
Deluxe, $1,100; SL Special sedan, $970 
‘47 FM sedan, $800; SM sedan, $680. 
CHRYSLER—’49 Windsor sedan, $1,335*. 
"48 Windsor sedan, §900*. ‘47 NY sedan, 


$1,935*; se- 
$1,460*. 


$1,800*. 
Coronet 
$1,190, 


—'51 Custom conv., 
dan, $1,720*. 50 Custom sedan, 
‘48 Custom sedan, $970. 

DODGE—’'51 Meadowbrook sedan, 
"50 Meadowbrook sedan, $1,290*; 
sedan, $1,370. '49 Coronet sedan, 
$1,225. '48 Custom sedan, $850. 

FORD—'52 Victoria, $2,350*. ‘51 Deluxe 
(8) sedan, $1,390, $1,360, $1,355. ‘50 
Custom (8) sedan, $1,290; Deluxe (8) 
sedan, $1,170, $1,100. °49 Custom (8) 
sedan, $1,060, $960; Deluxe (8) sedan, 
$920. ‘48 SD (8) sedan, $710. '47 SD 
(8) sedan, $635, $580. 

HUDSON—’49 Commodore (8) sedan, $910. 

KAISER—’'49 sedan, $700. '47 sedan, $350. 

LINCOLN—’49 sedan, $980. 

MERCURY—’'49 conv., $1,110*. 

NASH—’51 Statesman sedan, $1,180. '50 
Statesman sedan, $1,075. '49 (600) sedan, 
$700. '47 Ambassador sedan, $600. '46 
(699) sedan, $550. 





OLDSMOBILE—’51 (88) sedan, $1,900: 
‘BO (98) sedan, §1,626°, $1,610*, ‘<9 
(88) conv., $1,310%. °48 (76) sed 
$870°, $8165. '47 (76) sedan, $730*. 

PA me ABD—'50 (200) sedan, $1,265°, ¢ 


PLYMOUTH—’S1 Cambridge sedan, $1 } 
$1,375. '50 SD sedan, $1,350, $1,270. 48 
Deluxe sedan, $725. '47 SD stationwa¢ 
$690; Deluxe sedan, $635. °46 Delixe 
sedan, $560. 

PONTIAC—'52 Catalina, $2,725*; 
(8) sedan, $2,495*. '51 Chieftain (8) -« 
dan, $1,975*. °50 Chieftain (8) se 
$1,525*. '49 Chieftain (8) sedan, 
370*. '47 SL (8) conv., $600; (8) sed 
p Haag $745, $700. ‘46 SL (6) sedog 


Chieft iin 


STUDEBAKER—'49 Champion sedan, $7 

WILLYS—’'47 Jeep stationwagon, $520 

MISCELLANEOUS—’50 Hillman Minx 
dan, $780. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every Tues 
day. Prices are for sale of Sept. 16.) 

(Dealers report they have very few 
used cars in stock. Sold 49 units ov: 
of 85 offerings.) 


BUICK — ‘49 Special 2-dr., $1,230 i2 
4-dr., $105. 
CADILLAC—’50 (62) 4-dr., $2,610*. 


CHEVROLET—’52 SL Deluxe 4-dr., §2 
000; 2-dr., $1,840. ‘51 SL Deluxe 2-dr 
$1,355, $1,030; conv., $1,490. ‘50 SL De 
luxe 4-dr., $1,210; 2-dr., $1,335; FL De- 
luxe 4-dr., $1,285. ’48 FL 2-dr., §830 
FM conv., $495. '46 FL 2-dr., $705. 

DeSOTO—’48 Custom 4-dr., $9¢ 

FORD—’52 station wagon, $2, 200° ; Custom 
(8) 4-dr., $2,150*. °51 Custom (8) 2-dr 

; Deluxe (8) 2-dr., $1,450; Deluxe 

, $1,400, $1,250. ‘50 Custom (8) 

“$i '305*, $1,280; Deluxe (8) 4-dr 
$815. °49 Custom (8) 2-dr., $900, $1 
080; 4-dr., $950. ‘48 SD (8) 2-dr., $560 
‘46 Deluxe (6) 2-dr., $415. 

NASH—’49 (600) 2-dr., $825. 

OLDSMOBILE—’50 (85) 2-dr., 
(98) 4-dr., $1,100 

PLYMOUTH — ’51 Gentes club coupe 

(Continued on Page 37. Col. -1) 


$1,660*. ‘49 





GREY 


IRON CASTINGS 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED 


‘im CORPAMY 
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100 Park Ave., 





Put the Skids 
under Overtime Costs! 


Gain more production time in your 
factory by utilizing American Airlines 
Airfreight! We'll show you how it 
actually saves money as well as time. 


For further information, wire us collect~ 
RK American Airlines, Cargo Sales Division, 
New York 17, N. Y. 
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Used-Car Auction Prices 





(Continued from Page 36) 


‘50 SD 4-dr., $1,260. °49 station Custom (8) rf dr., $1,260. 
$920. ‘48 SD club coupe, $755. (6) 2-dr., $910 


PONTIAC—’51 Chieftain (8) 4-dr., $1,740*. | KAISER—’51 Henry J (6) 2-dr., 
$1 UDEBAKER—’5i Commander (8) 2-dr., Deluxe 4-dr., 


. $780 
48 Champion conv., $885, $850. LINCOLN—'51 4- dr., $2,000". 


$80 
MANHEIM, PA. ERCUR 


*S1 4-dr., $1,850* 


(Manheim Auto Sales and Auction Co. | 780%. '50 2-dr., $1,430°. 
Sale every Friday. Prices are for sale of | NASH—'52 Rambler conv., ,620. 

.) Rambler conv., $1,170. '49 Ambassador 
(Market good. Sold 1323 units out of 2-dr., $915. 
168 efferings.) OLDSMOBILE—’52 (98) conv., i . 
J —'52 RM Riviera 4-dr., $2,950*, Super (88) 4-dr., $2,750*. '49 (88) conv., 
Super Riviera 4-dr., $2,720*, $1,270*. '48 (98) 4-dr., =" 


Special Riviera 4-dr., $2,300*. 2-dr., $675; (78) 4-dr., $47 


‘bi Super Riviera 4-dr., §2,200°. ’50 | PACKARD—'51 (300) 4-dr., 
RM Riviera 2-dr., $1,820°. ‘49 Super|_ (200) 4-dr., $1,160°. 

‘i PLYMOUTH—'52 Cranbrook 4-dr., 
ILLAO—’52 (62) 4-dr., $4,425*. ‘51 club coupe, $1,885. ‘51 Belvedere, $1,- 
$3,390°, $3, 33 30°. '50 (62) 740. ’50 conv., $1,230. '49 SD 4-dr., 


.» $2,860°, o , (62) 4-dr., §$2,275°. 150. 
"46 (62) 4-dr., $905 PONTIAC—’52 Chieftain (8) 
EVROLET—'52 Bel- Air, $2,295*; sL| 500%. '51 SL (8) 4-dr., $1,875. 


Deluxe 2-dr., $1,995°. '51 SL Deluxe} $800. ‘47 SL (8) oo. $850. 


$1,525. ‘50 Bel-Air, $1,600; SL tain (8) 2-dr., §800 


Deluxe 4-dr., $1,390. ‘49 FL 4-dr., $1,- STUDEBAKER — 52 Starliner, 
110; panel, $875. "48 FM 4-dr., $945. Landcruiser (8), $1,960*; Commander (3) 


CHRYSLER—'52 Windsor 4-dr., §2,665*, | conv., $1,920*. °51 Champion 4-dr., 
$910. 


. ‘60 Windsor elub coupe, $1,640*; 320. '50 Champion 4-dr. 


eonv., $1,485*. °49 NY 4-dr., $1,315*. WILLYS—’51 stationwagon, 
DeSOTO—’52 Fire Dome (8) 4-dr., $2,- Jeepster, $360. '48 1-ton stake, $510. 
, $2,540*. °50 Custom 4-dr., $1,540°*. 


‘48 Custom 4-dr., $1,000°. 
DODGE—'52 Coronet ‘4- dr., $2,140*%; %- DYER, IND. 
ton pickup, $1,330. °49 Wayfarer road- (Dyer Auto Auction. Sale every Friday. 
ster, $850. ‘47 Custom 4-dr., $830. Prices are for sale of Sept. 19. 
FORD—'52 Custom (8) 4-dr. » $2,300° (Plenty of buyers, but wanting to buy 


conv., $2,200*. '51 Custom (8) 2-dr., $1, -| @ little cheaper. Sold 121 units 
conv., $1,600; 2-dr., $1. 575. ° 50 | 207 offerings.) 





MERCURY—’ 52 Monterey, ? or 

















Mr. CLypE Guy 
Guy Chevrolet Company 
Artesia, New Mexico 


How to Use 
Mutual Network Radio 
for Local Automobile Sales 


Sponsor a program with a ready-made, loyal audi- 
ence, and a nationwide reputation. That’s a method 
no one can quarrel with—but the drawback is 
usually excessive cost. The effective way to stay 
within a budget: the Fulton Lewis, Jr. Co-op pro- 
gram at low local time cost, with the prestige and 
impact of the largest national network. 


Among the 752 local sponsors of the program (on 
364 Mutual stations) is the Guy Chevrolet Com- 
pany, Artesia, New Mexico. Says Mr. Clyde Guy, 
in a letter to KSVP. “We are well pleased with our 
Fulton Lewis, Jr. program . . . Three thousand 
people attended an open house introducing the new 
Chevrolet. Considering the size of Artesia, we are 
happy with the turn out. KSVP and Fulton Lewis, 
Jr. had a big part in carrying news to our entire 
trade territory. This fine commentator does an 
excellent job of advertising for us.” 


If you want a ready-made audience of solid citi- 
zens who are logical prospects for automobiles, in- 
vestigate this program. There are 64 automotive 
sales and service organizations currently co-spon- 
soring the broadcasts. Check your local Mutual 
outlet—or the Co-operative Program Department, 
Mutual Broadcasting System, 1440 Broadway, 
NYC 18 (or Tribune Tower, Chicago 11). 











BUICK—’51 RM sedan, $2,095; Super se- 
dan, $2,165. ‘50 RM sedan, $1,640. ‘49 
Super sedan, $980, $1,075; RM sedan, 
$1,205. °'47 Super sedan, $745. °'41 se- 


CADILLAC—’51 (62) sedan, $3,345*. ’50 
(61) sedan, $2,595*. °'49 (62) sedan, 
$2,150*, 

CHEVROLET—’'52 SL Deluxe sedan, $1,- 
880. '51 Bel-Air, $1,800, $1,760, $1,780. 
49 FL Deluxe sedan, $895. ‘48 station 
wagon, $600. °'47 SM conv., $715. '46 
FM sedan, $585. ‘42 FM sedan, $230. 
’41 SM sedan, $325. 

CHRYSLER — ’'51 Windsor Newport, §$2,- 
195*. °50 Windsor sedan, $1,650*. ‘49 
Windsor club coupe, $1,125*. °48 Wind- 
sor sedan, $730 

DeSOTO—’50 Custom (8) sedan, $1,385*. 

DODGE—’52 Meadowbrook sedan, $1,825*. 
’51 Meadowbrook sedan, $1,420*. 

FORD—'52 Custom (8) sedan, $2,010; Vic- 
toria, $2,400*. ’51 Custom (6) sedan, 
$1,420. '50 Deluxe (6) sedan, $905. ‘49 
Custom (8) sedan, $810; conv., $850. '48 
SD (6) sedan, $610, $625. °47 SD club 
coupe, $745. 

FRAZER—'47 Manhattan sedan, $345. 

HUDSON—’52 Hornet sedan, $2,440*. ‘47 
Super (6) sedan, $320. 

KAISER—’51 Custom sedan, $1,405, $1,330. 
’49 sedan, $765. ‘48 sedan, $378. 

MERCURY—’50 club coupe, $1,330, $1,300. 
’49 club coupe, $1,180. ‘48 club coupe, 
$830. '47 sedan, $745. °46 club coupe, 

70. 


$5 

NASH—’51 Ambassador sedan, $1,495. ‘50 
Ambassador sedan, $980, $1,055. ‘49 
(600) sedan, $850. ‘48 Ambassador se- 
dan, $630. 

OLDSMOBILE — '52 (98) sedan, $3,000; 
Holiday, $3,320*. ‘51 (98) Holiday, §$2,- 
440*. '50 (98) sedan, $1,675*. °49 (98) 
sedan, $1,250*, $1,420*; (88) club coupe, 
$1,220*, $1,130. ‘48 (98) sedan, $885*, 
$825°. 

PLYMOUTH—’51 Cranbrook sedan, $1,440, 
$1,340. °'48 SD (taxi), $335. °'47 Deluxe 
sedan, $545; club coupe, $660. ‘46 SD 
sedan, $490. 

PONTIAC—’52 Chieftain (8) sedan, §$2,- 
310*. °50 SL (8) sedan, $1,500. '48 SL 
(8) sedan, $910. °'47 Chieftain (8) club 
coupe, $665. 

STUDEBAKER—’'50 Land Cruiser (8), $1,- 
275. °47 Commander club coupe, $775; 
Champion sedan, $545. 

/ILLYS — ’48 Jeepster, $335. ‘47 Jeep 
pickup, $365. 


DENVER 


(Denver Auto Auction. Sale every Tues- 
day and Thursday, Prices are for sale of 


| Sept. 16.) 


(Prices ranged from steady to strong. 
Demand was good. Sold 318 units out of 
421 offerings.) 

BUICK—’52 Super Riviera, $2,715*, $2,- 
735*, $2,795*, $2,800*, $2,805*. ’51 Super 
sedan, $1,705, $2,085*, $2,210*, $2,250*. 
50 RM sedan, $1,515*, $1,525, $1,635*, 
$1,710*, $1,745*. °'49 Super sedan, $1,- 
205*, $1,230, $1,320. ‘48 Super sedan, 
osu $700, $740, $755. 

DILLAC—’52 (62) sedan, $4,200*, $4,- 
ary "51 (62) sedan, $3,230*, $3,255", 
$3,270*, $3,315*, $3,510%, $3,560*. ‘50 


$ 

100*, $2, 135*, $2,190*, $2,200*. nas (62) 
sedan, $1, 680°, $1,695*. '47 (61) sedan, 
$1, 135°, $1,175*, $1,240*. 

CHEVROLET—’'52 Bel-Air, $2,285, $2,355*, 
$2,510*; SL Deluxe sedan, $1, 795, $2,- 
015°, $2, 050; %-ton pickup, $1, 590, $1,- 
605; %-ton pickup, $1,375, $1,470. ’51 
conv., $1,675, $1,690*, $1, 710, $1,740. ’50 
conv., $1,325, $1,330, $1,405, $1,450, $1,- 
510. 49 %-ton pickup, $770. ’48 a2ero- 
sedan, $800, $815, $825, $890. ’47 FM 
sedan, $655. °46 aerosedan, $625. 

CHRYSLER—’52 NY sedan, $3,150*; Sara- 
toga sedan, $2,715*, $2,820*, $2.850*, $2,- 
910%, $2,915*, $2,920*. °51 NY _ sedan, 
$2,265*; Windsor sedan, $1,955", $1,965*, 
$1,980*, °50 Windsor sedan, $1,535*, $1,- 
550*, $1,645*, $1,650*. °49 Windsor se- 
dan, $1,275*, $1,285*, $1,320*, $1,370*, 
$1,400*. '48 Windsor sedan, $835*. 

DeSOTO—’52 Sportsman, $2,525*. °51 Cus- 
tom sedan, $1,745*. °'48 Custom sedan, 
$920*, $935*. 

DODGE—’52 Diplomat, $2,065*; Meadow- 
brook sedan, $1,690*. ‘50 Coronet sedan, 
$1,205*, $1.285, $1,360, $1,380*; %-ton 
pickup, $895. °49 Meadowbrook sedan, 
$1,185*, $1,280°. 


| FORD—’52 Country Squire, $2,785*; Vic- 


toria, $2,490, $2,510*, $2,525*, $2, 535°, 
$2,540*, $2,555*; conv., $2, 385*, $2,395, 
$2,400*, $2, 455°: Custom (8) sedan, $1,- 
950*, $2,035, $2,100*, $2,135*, $2, 165°; 
Mainline (8) sedan, $1,910, $i, 920, $1,- 
935. ’51 Victoria, $1, 790*, $1, 840*' $1,- 
890, $1,900*, $2,055*; Custom (8) sedan, 
$1,430, $1,645*. '50 Custom (8) sedan, 
$1,255, $1,340*, $1,405°. 


FRAZER—’51 sedan, $1, 165°. ’49 sedan, 


$495*, $510*, $580*. 
KAISER—’51 sedan, $1, 


| LINCOLN—’51 — si 965°, $2,000*. '49 


sedan, 2 at $1,1 

MERCURY — '52 aun: $2,575*, $2,590°*, 
$2,615*, $2,945*. °51 sedan, $1,895*, $1,- 
910*, $1,925°*, $1,935*, $1,940*, $2,100*. 
"50 sedan, $1,385, $1,475. °47 sedan, 


| $625. 
NASH—’51 Rambler Country Club, $1,400*; 


pow mong a. $1,285. ‘50 Statesman 
sedan, $1,0. 


| OLDSMOBILE. — ’'52 (98) Holiday coupe, 


$3,430*, $3,440*, $3,585*; sedan, $3,005*, 
$3,170*; Super (88) sedan, $2,610*, $2,- 
725*, $2,765*, $2,810*, $2,940*. '51 Super 
(88) sedan, $2,140*, $2,180*. ‘50 (88) 
sedan, $1,590*, $1, 640*. °49 (88) sedan, 
$1,280*, $1,300*, °'48 (78) sedan, $710*, 
$730°*. 

es age (400) sedan, $2,205*. ’50 
sedan, $85. 


| PLYMOUTH. 52 Belvedere, $2,290, $2,- 


350*; Cambridge sedan, $1,690. '51 Cran- 
brook sedan, $1,405, $1,450, $1,455. ‘'49 
Deluxe sedan, $1,005. '48 SD sedan, $775. 

PONTIAC—’52 Catalina, $2,650*, $2,660*, 
$2,760*, $2,795*, $2,800*, $2,855*; Chief- 
tain (8) sedan, $2,390*, ” $2, 430, $2,500*, 
$2,510*, $2,525*. ’°51 Chieftain (8) sedan, 
$1,865*. ‘50 SL (8) sedan, $1,445*, $1,- 
450*. °49 Chieftain (8) conv., $1, "275°. 
’48 Chieftain (8) sedan, $1,005*. 

STUDEBAKER—'51 Commander (8) sedan, 
ey 525*, $1,565*; Champion sedan, §$1,- 
320 

WILLYs—’ 52 station wagon, $2,045; pick- 
up, $1,755; Jeep, $1,525. ‘51 station 
wagon, $1, 350. '49 Jeep, oy ‘48 Jeep, 
$515, $560, $710, $770, $800. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 

Friday. Prices are for sale of Sept. 12.) 
(Sold 137 units out of 222 offerings.) 

BUICK—’52 Special 4-dr., $2,800*, §2,- 
600; Super 2-dr., $2,760*. ‘51 Super 2-dr., 
$2,225*; 4-dr.. §2,160*, $1,990*; RM 
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Average Used-Car Prices 


(Compiled by Automotive News) 








Sept., 1952 Aug. July 

Model to Date 1952 1952 

$1,214 $1,220 $1,209 1952........ $2,351 $2,385 $2,377 
1951. 1,716 1,697 1,662 


1949.. 1,085 1,084 1,060 
1948.. 800 802 808 
1947. 645 647 661 
1946 548 538 550 


Sept. July Overall 


1950 1,352 1,383 1,342 








Average... $1,214 $1,220 $1,209 








(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 





CHRYSLER—’52 NY 4-dr., $2,800*. 
DeSOTO—’52 Sportsman, $2, 300*. ’51 conv., ™ . = 0 
$1,950*; Custom 4-dr., $1,600°. Firm Acquires Building 
DODGE— 51 Coronet club coupe, '$1,400°. 
FORD—'52 Victoria, $2,400*; Custom (8)| Johnson-Small Motor Co., Pratt, 
Satine tar Ste, Fanchwagon, ’ 5 Set Kans., has taken over the building 
$1,730*; Custom (8) 4-dr, $1,575: De. formerly occupied by the Rural 
luxe ® 2ar., $1,510. "50 Custom (8) ger Administration 
-dr., $1,300; r., $1,120. '49 Custom/the 400 block on S. Main St. The 
(8) 2-dr., $950. "47 SD (8) 2-dr., $735. 
MERCURY—'52 Monterey, $2,655", $2,- building will be converted into a 
425*. ’51 conv., $1,675*. ’50 4-dr., $1,-| body, fender and paint department. 


4-dr., $1,990*, $1,995*. '50 Super Riviera, 370. '49 4-dr., $1,000. 

Sera RM, $1,410*. ‘49 Super conv., | NASH—’49 (600) 4-dr., $750. 
’ . OLDSMOBILE—’'52 (98) 4-dr. . s 

CADILLAC—'52 (62) 4-dr., $4,275*. '51] conv., $2,800°. ‘51 (88) 4-dr., $2,100" 
(62) conv., $3,685*; (61) elub coupe, $2,000*; (98) 4-dr., $2,450°. ; 
$3,425%, '49 (62) _ Soup de Ville, $2,380°, | pacKARD—'48 conv., $700. 


$2,050*; 4-dr., $1,800* 
’ PLYMOUTH—’S2 Concord 2-dr., $1,800. 
CHEVROLET— ‘52, %4-ton — Pg ws Cambridge 4-dr., $1,380, $1,325, $1,300. 
, eluxe $1,-] 50 suburban, $1,370. '48 SD 4-dr., §860. 


580; club coupe, $1, ’ 

$1,630, $1400" Sinie 'L Special 2-dr.. PONTIAC—'52 Chieftain 4-dr., $2,775°. 
2-dr., $1,340, $1,275, $1,220; Special 4- Catalina, $2,250. '48 conv., $875. '47 8L 
dr., "$800, $775." '48 FL 2-dr., $1,170, | _,‘8) 4-dr., $750, $700. 

$1,050; conv., $1,000. '48 aerosedan, | STUDEBAKER—'52 se (8) 4-dr 
$860. 


$2,250; Champion 4-dr., $1,7 
WILLYS—'52 %-ten pickup, $1. 650. 

















ANNOUNCING 


SIX NEW MANUALS 


featuring 
AUTOMOTIVE SALESMANSHIP 
By W. K. BRAASCH 


Dean of Automotive Sales Trainers 
A LIFETIME OF EXPERIENCE 
AT A FRACTION OF ITS REAL VALUE. 
BETTER BUY THESE SIX MANUALS TODAY! 





W. K. BRAASCH 


FOR THE FIRST TIME, WE ARE OFFERING A COMPLETE AND DETAILED COURSE 
IN AUTOMOTIVE SALES TRAINING. OUR SIX NEW MANUALS CONTAIN ALL 
OF THE FIELD-TESTED SALES PRINCIPLES WHICH WE HAVE USED SUCCESS- 
FULLY IN TRAINING OVER 50,000 AUTOMOBILE SALESMEN. 

No. 1—The Eight Aut tive S Fundamentals. PRICE 

No. 2—The Automotive Selling Process. 


No, 3—Eighty Ways to Find New Prospects. $1 50 E ACH 
se 


No. 4—Personality—the Key to Leadership. 





No. 5—The Technique of Used Car Salesmanship. Postpaid 
No. 6—Developing and Testing Your Sales Talk. 
Be sure to specify which Manuals are wanted, or buy ali SIX for................ $7.50 


W. K. BRAASCH, 332 s. MICHIGAN AVENUE CHICAGO 4, ILLINOIS 














IF YOU USE RADIO 
To 
Advertise Your Service Department 


You Will Want to Hear 


THE NEW COMFORT RADIO 
SPOT ANNOUNCEMENTS RECORD 


23 DIFFERENT ANNOUNCEMENTS 


Find out for yourself. Listen to this record in your own radio 
station. Send no money, just mail the coupon below for a new 
and different approach to your service sales problem. 


COMFORT SPECIALTY COMPANY 
200 South Seventh Street 
St. Louis 2, Missouri 


Please send the New Radio Spot Announcement Record. Charge our account 
$24.95. We will keep the record for one (1) week and try it out at no charge. 
We reserve the right to return the record to you and you will cancel the charge. 
(The charge will be cancelled if the record is returned within 30 days.) 


Name of Company_ = 
Address___ - ae an eer 

_ State 
Ordered By __ oe wn 


Specify Radio Station if you want exclusive rights to this record in your city 


Ship: AIR MAIL [) REGULAR PARCEL POST [) 
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Defense Volume Rising 


Auto Industry’s Aircraft Production Running 
Five Times Greater than 1950 Level 


By Ed Janicki 
Staff Writer 

§ psadlgercaees officials who are cry- 

ing about the “sad” shape of the 
U. S. Air Force and are painting 
a black picture of “lagging” air- 
craft production should take a 
closer look at the job auto manu- 
facturers are doing. 

While the peak of expenditures 
to manufacturers for aircraft and 
related procurement is not ex- 
pected until the middle of 1953, 
auto makers are turning out 
wares for the Air Force faster, 
probably, than defense officials 
can keep track of them. Output 
of aircraft is up five times over 
the rate of two years ago. 

As new orders for the develop- 
ment and manufacture of the most 
powerful jet engines ever known 

are placed in the hands of auto 
makers, deliveries of engines called 
for in previous contracts are being 
made almost every week. 

This month alone several auto 
makers made their first engine de- 
liveries to the Air Force. 


UICK last week delivered its 
first J-65 Sapphire jet engine 
off its pilot assembly line, it was 
announced in Washington by Lt. 
Gen. Orval Cook, deputy chief of 
staff of the Air Force. Studebaker 
also announced the first shipment 
of turbo-jet engines for the B-47 
Stratojet bomber several days ago. 
The new engine produced by 
Buick will power the F-34F 
Thunderjet fighter and the B-57 
bomber, the American version of 
the British Canberra, which re- 
cently flew across the Atlantic 
and back in the same day. 
Chevrolet’s first aviation engine 


Detroit Jobbers 
Expect 10,000 at 
Parts Jamboree 


DETROIT.—The Automotive Job- 
bers of Greater Detroit expect to 
play host to at least 10,000 parts 

os buyers Thursday 
(Oct. 2) at a “jam- 
boree” to be held 
at the Michigan 
state fairgrounds. 
Forty-seven job- 
bers are sponsor- 
ing the affair, a 
feature of which 
will be a presen- 
tation of the na- 
tional “Care Will 
Save Your Car” 
program. 

C. C. Tapscott, vice-president of 
McQuay-Norris Mfg., is scheduled 
to speak. There will also be enter- 
tainment and refreshments, and the 
giving away of 15 $100 U.S. savings 
bonds. 

At a meeting to map plans for 
promoting the affair, Walter Klein- 
schmit told jobbers and jobbers’ 
employes that they will be expected 
to distribute tickets for the gather- 
ing to their customers. 

“When you give a ticket to a 
customer,” advised Kleinschmit, 
“fill in his name on the ticket your- 
self. This will assure us of not 
winding up with a crowd of con- 
sumers.” 








©. ©. Tapscott 


|}came off the lines several weeks | 


wanda, N. Y. The model is a Wright 
R-3350-26W, developing 2,700 horse- | 
the supercharged R-3350-85, devel- | 
oping 3,500 horsepower, is due next | 
month, the company said. 

Buick has been delayed in get- 
ting Sapphires into production, but 
the principal cause for the slow- 
down has been the Sapphire output 
at the Ridgewood (N. J.) plant of 
Wright Aeronautical division of 
Curtiss-Wright Aeronautical Corp., 
Gen. Cook said. 

Buick is producing the J-65 
under a license agreement with 
Wright, and Wright has assumed 
the design responsibility. 

Wright’s New Jersey plant was 
scheduled to go into production on 
the Sapphire ahead of Buick, ac- 
cording to Roswell L. Gilpatric, 
undersecretary of the Air Force. 
The contractors were off “about a 
year” in estimating how long it 
would take Wright to get into 
Sapphire production. 

Major trouble in production of 
the J-65 engine has been the after- 
burner feature. 

- * > 

UICK was awarded the contract 

to produce the engine in Febru- 
ary, 1951, and since that time has 
built, at its own expense, two large 
plants, covering nearly 2,000,000 
square feet of floor space, to house 
production facilities for the J-65, 
according to Ivan L. Wiles, general 
manager. 

“While the engine that will be 
delivered this week is a pilot model 
for testing purposes only, we expect 
to meet the scheduled delivery date 
for our first production unit,” Wiles 
said. 

The J-65 is rated one of the most 
powerful and efficient jet engines 
in production. It has a 7,200-pound 
thrust and develops 13,000 horse- 
power at high speed. Its thrust is 
greater than that of the F-86 Sabre, 
which holds the world’s speed rec- 
ord. 

Studebaker’s new turbojet en- 
gine, called the J-47-ST-25, is be- 
ing made by the company under 
a license with General Electric 
Corp. The engine weighs 2,650 
pounds. 

Commenting on the first engine 
delivery, H. S. Vance, president of 
Studebaker, said: “Our three en- 
gine plants are now in operation 
and we expect to increase ship- 
ments to the Air Force within the 
next few weeks, and we can boost 
the output if the need arises.” 

The company’s plants are located 
in South Bend, Chicago and New 
Brunswick, N. J. 

Vance said that government 
funds for this program have not 
been used. “Seventeen percent of 
these funds already have been re- 
turned and more may go back 
later,” he declared. 

* * * 
i BANWHILE, reports that Rus- 
sia is feverishly stepping up its 
production of atomic weapons and 
its hunt for uranium have sparked 
new efforts in this country, with 
an automotive firm given a big job 

in the vital program. 

Construction of a $1,219,000,000 
uranium production plant by 

a = * 








Buick's New Jet Power Plant— 


Ivan L. Wiles (left), general manager of Buick, congratulates Edward T. Ragsdale, 
general manufacturing manager, on the completion of Buick's first jet engine last 
week. The jet power plant, a Wright J-65 Sapphire, was delivered to the Air Force 
for testing just 19 months and 10 days after Buick received a contract to produce 
the engine in quantity. The J-65, described as one of the most powerful and efficient 
jet engines in production, has a 7,200-pound thrust and develops 13,000 horsepower 


at high speed. 





ago at the firm’s plant in Tona-| ¢ 


power. A second and larger engine, | ' 
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Studebaker Turbojet Engine for Air Force— 


Shipment of the first Studebaker-built turbojet engine to the U. S. Air Force is the 
occasion for special ceremonies in the company's aviation plant in South Bend. Among 


those on hand was Harold S. Vance (left), 


Studebaker board chairman and president. 


Next to him, controlling the hoist which lowered the 2,650-pound engine into a metal 
container, is P. O. Peterson, executive vice-president. Others shown in front of engine 
are Lt. Col. John G. Keller, Air Force representative, and George Westphal, plant 


superintendent. 
. £6 


Goodyear Tire & Rubber Co. for 
the Atomic Energy Commission is 
designed to go a long way to 
keep America far in the fore- 
front in atomic weapons. 

The plant, to be located in Pike 
county, O., between Portsmouth and 
Chillicothe, will be the largest AEC 
plant of its kind in the world. Its 
purpose: The delicate job of pro- 
ducing the U-235 isotope of uranium 
by the gaseous diffusion process. 

It is estimated that it will take 
four years to complete the plant. 
A. J. Gracia, scientist and man- 
ager of Goodyear’s development and 
research departments, will head the 
new unit. 

* 2 _ 


HILE motor-vehicle manufac- 

ture at Willys-Overland is still 
of major interest to the company, 
it is now planning an aircraft-parts 
program, it was revealed last week 
by President Ward M. Canaday. 

The program is designed to es- 
tablish Willys as a major supplier 
to the aircraft industry, Canaday 
said. He said several of the firm’s 
division’s now are “heavily en- 
gaged” in turning out aircraft 
parts, including landing gears, jet 
engine components and electronic 
equipment. 

“The new undertaking is de- 
signed to keep the company’s use- 
fulness to the country in balance 
with its expanding military re- 
quirements and to make constantly 
available to company engineers the 
application of advanced principles 
of aircraft design,” Canaday as- 
serted. 

* * * 

HE following war _ contracts 

have been awarded to auto 
firms within the past week: 

In Detroit, Fruehauf Trailer 
Co. said it will produce about 
46,900 trailers for the U. S. under 
@ recently awarded $37,500,000 
contract. 

The elevator division of West- 
inghouse Electric Corp. in Jersey 
City announced it will build the 
deck-edge plane elevators on the 
world’s mightiest aircraft carrier, 
the USS Forrestal. 

Produced by the company under 
a $3,500,000 contract, the elevators 
will be capable of moving planes 
between the hangar deck and the 
flight deck faster than elevators on 
any previous carrier. 


Mueller to Chart 


Mo. Convention 


ST. LOUIS, Mo.—Jimmy Mueller, 
St. Louis Oldsmobile dealer, has 
succeeded Lansing Thoms, of St. 
Louis, as chairman of the 1953 
convention committee of the Mis- 
souri Auto Dealers Assn. 


Thoms was forced to withdraw 
because of pressing committee 
work for the St. Louis dealers’ 
association. 

Working with Mueller will be six 
other St. Louis dealers: A. H. 
Roeper, Roeper-Danz, Inc.; Dave 
Riesmeyer, Riesmeyer Motor Co.; 
J. Rush James jr., James Chevro- 
let Co.; Walter Pfaff, South Side 
Motors; Lawrence Goldbeck, Gold- 
beck Motors, Inmc., and Cliff Placke, 
Placke Chevrolet. 





Kelvinator Adds 
Washing-Machine 


. J . o 
‘Firm in Illinois 
| PEORIA, Ill.—A controlling in. 
terest in Altorfer Bros. Co., wish- 
ing-machine and laundry-equipment 
manufacturer, has been purchased 
by Nash-Kelvinator. 

G. W. Mason, Nash - Kelvinator 
president, said his company pluns 
to operate Altorfer Bros. as a sub- 
sidiary under its present manage- 
ment. He said Altorfer will con- 
tinue production of its ABC line, 
plus a new make of Kelvinator 
laundry equipment, including an 
automatic drier. 

Nash - Kelvinator revealed that 
the terms were an “outright pur- 
chase” at an undisclosed figure, 
with no transfer of stock. 

Altorfer’s present output of auto- 
matic and conventional washers 
and ironers will enlarge Nash- 
Kelvinator’s product line of refrig- 
erators, ranges, home freezers and 





water heaters. 





cies and abuse in their use by 
owners of these tags who are not 
authorized franchise car dealers. 

“It is also the belief of the asso- 
ciation that these tags are in some 
instances obtained through misin- 
formation and misrepresentation.” 

The state usage tax imposed on 
company-owned demonstrators 
was also opposed as discrimina- 
tory and double taxation. 

Lloyd told the dealers that while 
the auto industry is a tremendous 
one, “our highways today are de- 
signed for cars of the ’20s and ’30s 
—not for the 52,000,000 motor ve- 
hicles registered in this country 
today.” 

Doyle warned that after controls 
are lifted, it will no longer be a 
question of producing enough, but 
of selling what we produce. 

“Goods,” he said, “will flow 
through this country in deeper 
and wider streams than ever be- 

fore in history. 

“It will be the job of sales to 
keep those goods moving and to 
clear the way for more production. 
Unless salesmen rise to this chal- 
lenge, America could become a 
nation of stockpilers and ware- 
house builders.” 

Doyle asserted that auto deal- 
ers who are looking forward to 
an indefinite continuation of a 
controlled market aren’t facing 
the facts. 

“Unless they begin now to pre- 
pare for the return of competitive 
selling, they are in for a very rude 
awakening,” Doyle warned. 

However, he asserted that com- 
petition is not something to be 
feared, but a normal phase of the 
auto business for which good man- 
agement can adequately provide. 

In concern over profits and sales, 
dealers should not forget, Doyle 
reminded, that the sharpest control 


S.C. Parley Told Free Era 
Is Near; Title Act Urged 


(Continued from Page 3) 


comes from Main St., not Wash- 
ington. 

“Without public confidence and 
good will,’ Doyle said, “dealers 
will find it a lot harder to main- 
tain sales and profits.” 

Leading a list of prominent 
speakers, Dan A. Kimball, secre- 
tary of the Navy, told the group 
that the Navy is building a force 
that could strike with deadly im- 
pact at any point in the world. 

Author Robert C. Ruark dis- 
cussed “the strange habits of the 
natives of North America.” 

An entertainment program 
termed by Executive Secretary 
Ella W. Ford and Entertainment 
Chairman J. C. Cochran, Chester, 
as “the most elaborate we have 
ever undertaken,” kept the visiting 
dealers and their guests in a whirl 
of activity throughout the three 
days. 

Miss Gladys Miller, Greenville, 
S. C., Miss Plymouth, was 
crowned queen of the convention 
at the banquet Monday. 

Topflight stars of the entertain- 

ment world included Television 
Comedy Star Georgie Gobel, Singer 
Beverly Wolff, Dean Hudson and 
his orchestra, Hannon and Ryan, 
Tenor John Richards McCrae and 
his singing partner, Mrs. Martha 
Martin, and Organist Dana Pelkie, 
June Edwards and a singing 
master of ceremonies, Paul Carl- 
ton. 

A takeoff on the Republican and 
Democratic National conventions 
at breakfast Monday was one of 
the most popular features of the 
meeting with the dealers. It fea- 
tured dealer participation and car- 
toons and settings painted by Ben 
W. Wayland, are director of The 
Surf Club in Miami Beach and the 
Metropolitan Opera. 





The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 





Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 





The shop has all modern equipment and 





Shoup Motors Opens in Muskegon— 

Occupying an area of 8,844 square feet, 
showroom, Shoup Motors (Packard) recently opened in Muskegon, Mich. Adjacent to 
the building is a parking area and a used-car lot taking up 13,100 square feet. 





of which 960 square feet is devoted to the 


10 working stalls. George H. Shoup jr. is 


manager and Robert Strasser is service manager. 
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Rail-Truck Unity Urged 


Roads Bite Own Hands in Agitation 
Against Haulers, Says Watner 


MILWAUKEE. — The railroads 
ire biting their own hands by pro- 
noting unreasonable truck restric- 
tions, in the view of a railroad 
president who also heads his own 
trucking company. 

In a speech last week before the 
Milwaukee Transportation Club, 
Abraham Watner, of Baltimore, 
who is president of the Wisconsin 
Central Railway and also of Amer- 
ican Transfer Co. at Baltimore, de- 
cried the railroads’ competitive tac- 
tics in the legislative field because, 





Two Face Hearing 
In $2,000,000 


Finance Fraud 


DETROIT. — Fred V. Holzbaugh, 
50, used-car dealer named by fed- 
eral authorities in a $2,000,000 auto 
financing swindle, last week admit- 
ted that at one time he had 400 to 
500 auto payment coupon books in 
his possession. 

Holzbaugh, who operates Fred 
Holzbaugh Sales, Inc., 43774 Gra- 
tiot, in nearby Mt, Clemens, and 
Joseph J. Madison, dismissed 
manager of the National Discount 
Corp. office in Pontiac, were 
awaiting criminal action in fed- 
eral court as postal authorities 
continued to press their investi- 
gation into the complex swindle. 

Madison was freed on a $2,500 
personal bond by Federal Judge 
Thomas P. Thornton in Detroit 
pending a preliminary hearing Oct. 
6 on a charge of using the mails to 
defraud. 

Holzbaugh, charged with manip- 
ulating the bulk of the swindle 
through Madison, was free on a 
$5,000 cash bond to appear for a 
hearing at the same time. 

Meanwhile, federal suits charging 
two others with a part in the gi- 
gantic swindle were lodged against 
Robert Althouse, a former Lincoln- 
Mercury dealer in Mt. Clemens, and 
John N. Lewis, of Birmingham, 
Mich., a bookkeeper once employed 
by Althouse. 

The only comment from Holz- 
baugh was that he used the money 
“to buy cars for the customers who 
come to me and want big cars.” 

Barnhart said Holzbaugh picked 
out persons at random in De- 
troit’s Grand Circus Park and 
paid them small fees, sometimes 
as low as 50 cents, for their sig- 
natures. 

Faked papers were then sent 
through the Pontiac office of the 
discount firm, where they were al- 
legedly cleared by Madison, it was 
charged. The papers bore false 
model numbers and invoice sheets, 
Barnhart said. 

Money advanced to the Pontiac 
office of the firm by its South Bend 
office on the basis of the falsified 
papers was then partly devoted to 
making further down payments on 
car deals, and Holzbaugh and Mad- 
ison would pocket the money, it 
was charged. 

Holzbaugh, federal authorities 
said, ordered new cars through a 
fictitious company, called Oscar 
Berg Mfg. Co., and rented space at 
Capac, Mich. He “borrowed” enough 
to finance a phantom fleet of 16 
automobiles for the firm, they said. 

Madison claimed that he didn’t 
handle Holzbaugh’s business any 
different from any other auto 
dealer, and said the credit status 
of auto buyers approved by deal- 
ers is never checked. 


“He certainly fooled me,” Madi- 
son said. “I figured he was a vol- 
ume dealer.” Madison was not re- 
quired to enter a plea at the ar- 
raignment. 

Holzbaugh, a former’ general 
manager of the 20th Century Lin- 
coln-Mercury dealership in Mt. 
Clemens, is a brother of Earl Holz- 
baugh, head of Holzbaugh Motor 
Sales in Detroit, one of the largest 
Ford dealers in the country. Nei- 
ther Earl Holzbaugh, nor his dealer- 
ship, are in any way connected 
with the investigation, it was point- 
ed out by posta] authorities, 





he said, there is vital need for 
transportation unity. 

He stressed that all forms of 
transportation should “get to- 
gether, each in his proper place, 
to get on with the job of hauling 
American goods.” 


“As a railroader,” he continued, 
“I need trucks to haul goods to 
and from my terminals. I found 
out that you can’t cut up American 
transportation into little pieces ... 
without hurting the whole system.” 


“I found out that transportation 
in the U.S.A. is indivisible.” 

Watner pleaded for “one desk” 
marked “United States Transporta- 
tion.” Since civilization today rests 
on the cooperation of all its mem- 
bers, “this cooperation is particu- 
larly true in the field of transpor- 
tation,” Watner asserted. 

Restrictions which he saw as 
currently hampering American 
transportation are “unreasonable 
ICC regulations” on railroads and 
“unreasonable state limits” on 
truck weights and lengths. 

Watner also saw that “the vehi- 
cles that use the highways improve 
faster than the highways them- 
selves.” 

“Make the highways as good as 
the trucks and cars that ride 
them,” he urged. “We should build 
more roads and better roads. We 
must build roads to fit the traffic.” 





Trustees Selected 
By Toledo Assn. 


TOLEDO.—The Toledo Automo- 
bile Dealers Assn. has named seven 
trustees from a slate of 15 nomi- 
nees, according to D. Nelson Ban- 
ham, president. 

They are John O. Davis, vice- 
president of Bob Eddy Buick Co.; 
Edgar T. Keller, president of Keller 
Nash Co.; Arch W. O’Rourke, pres- 
ident of O’Rourke Motor Sales Co.; 
James E. Ward, vice-president of 
Carl F. Weissenberger Co.; Donald 
B. Wearley, manager of Wearley 
Motor Co.; Donald B. Whitfield, of 
Miller-Whitfield Pontiac Co., and 
Banham, president of Banham 
Oldsmobile, Inc. 





Alson Motors 
Alson Motors, Inc., of Grafton, O., 
has been incorporated with $1,000 
capital by Almert M. Spero, Ben G. 
Ruby and Ben H. Zwick. 





Safety Car— 


The Sheriff's Assn. of Pennsylvania will 
use the new Chevrolet being delivered by 
Horlacher & Sherwood, Tunkhannock, Pa., 
to promote safety on the state's highways. 
Manned by sheriffs, it will travel through- 
out the state demonstrating good and 
bad driving practices. From left are Sam- 
vel Glass, president of the association; 
James Wynd jr., Wyoming county secre- 
tary-treasurer, and Arthur G. Burgoyne, 
deputy state secretary of revenue and a 
member of the governor's highway safety 
advisory committee. ° 











Pa. Dealers Attend State Police Parley in Harrisburg— 


The Pennsylvania Automotive Assn. represented the industry at the annual conference of state police inspection-station super- 
visors held recently in Harrisburg. Fifty-three state police supervisors, state officials and PAA officials attending the conference 
were photographed on the steps of the main Capitol building. Among them in the front row, starting fourth from right and going 
right: Robert Schreffler, assistant director of the bureau of motor vehicles; T. Elmer Transeau, chief of the highway safety bureau; 
Earl Hoffman, chief of the inspection unit, and Edwin Parkinson, assistant manager of PAA. Claude S. Klugh, PAA general man- 
ager, said, “This conference showed once again the fine spirit of cooperation existing among the state police, department of rev- 
enue and the industry in maintaining high standards of inspection." PAA sponsors about 200 inspection meetings throughout the 


state. 





Show Draws Capacity Crowd .. . 





PATA Marks 50th Birthday 


(Continued from Page 3) 


tion and many stories and photo- 
graphs concerning dealer activities 
and contributions to the business 
life of the Philadelphia area. Other 
special sections were published by 
the Philadelphia Inquirer and Phil- 
adelphia Daily News. 

The following day marked the 
official opening of the show in 
the 103rd Engineers Armory, in 
the center of Philadelphia’s busi- 
ness district. The opening was 
covered by Philadelphia newspa- 
pers and television stations. 

The show itself attracted capac- 
ity crowds from the opening day. 
Public reaction to the “customized 
models” was excellent, as was the 
reaction to the Chrysler K-310, 
Buick Skylark, Packard Pan Amer- 
ican, a Cunningham sports car and 
the Rolls-Royce Silver Wraith. The 
week’s attendance was totaled at 
more than 82,000. 

The dealers spared no effort to 
make each of their cars as attrac- 
tive as possible. Special paint and 
interior and exterior trim made it 
difficult for the public to decide 


Hufstader Slated 
To Address Ala. 
Dealers’ Parley 


MONTGOMERY, Ala.—William F. 
Hufstader, vice-president in charge 
of distribution for General Motors, 
will head the list of speakers at 
the Alabama Automobile Dealers 
Assn. convention, to be held at 
Biloxi, Miss., Oct. 26-28. 

At the annual banquet, Hufstader 
also will present certificates to Ala- 
bama dealers supplying automobiles 
to high schools for driver training. 

J. Lance Rumble, general man- 
ager of the retail truck branch of 
General Motors of Canada, Ltd., 
will address a general luncheon of 
dealers and their wives on “Back 
Talk from the Rumble Seat.” Ed- 
ward McFaul, of Chicago, former 
professor at DePaul and Northwest- 
ern Universities, will be speaker at 
the annual banquet. 

Speaking on the opening program 
after Hufstader will be Fred Smith, 
vice-president in charge of indus- 
trial relations for William Powell 
Co., Cincinnati, and Joseph F. Leo- 
pold, management and public rela- 
tions consultant of Dallas. 

Charles J. Farrington, assistant 
to the president of NADA, will 
speak at a general business session 
Oct. 28. Other speakers will be I. C. 
Penndarvis, who operates Dodge- 
Plymouth dealerships in Tampa, 
Fla., and Mobile, Ala., and Don 
Maring, Ford dealer in Birming- 
ham. Both Farrington and Penn- 
darvis will discuss current trends in 
the automobile business. 

Harry Hooper, of Selma, is gen- 
eral convention chairman. Commit- 
tee chairmen are S. E. Mary, of 
Troy, nominations; Rex Sikes, of 
Luverne, registration and housing; 
R. S. Hicks, of Decatur, resolutions; 
R. K. McMillan, of Brewton, recep- 
tion of speakers and special guests; 
John H. Anders jr., of Tuscaloosa, 
entertainment, and Mrs. W. M. Tur- 
ner, general program for women, 











which model was most attractive. 

In connection with the show, it 
was recalled that PATA was the 
sponsor of one of the first auto- 
motive shows ever held shortly 
after the turn of the century. 

On Tuesday, the association con- 
tinued the program by turning over 
to the Philadelphia Board of Edu- 
cation 16 new automobiles for use 
in the driver-training programs of 
the city’s senior high schools. 

Awards were presented to the 
association by the Philadelphia 
Chamber of Commerce and the 
Automobile Old Timers of Amer- 
ica for its contributions to the 
industry and to the business life 
of the area. J. Harry LaBrum, 
chamber president, and J. E. 
Henry, AOT president, made the 
awards to E. J. Ronan, PATA 
president. 

The association, in turn, present- 
ed distinguished service awards to 
Paul G. Hoffman, president of the 
Ford Foundation; Edward G. Budd 
jr., president of Budd Co.; W. F. 
Hufstader, vice-president of Gen- 
eral Motors and president of the 
Inter-Industry Highway Safety 
Committee, and Louis S. Clarke, 
founder of Autocar Co. 

Hoffman, principal speaker at the 
dinner, told the dealers and their 
guests that the free countries of 
the world have nothing to fear from 
Communism as long as they stick 
together. “I think I know Com- 
munism,” Hoffman said. “I have 
been in a hand-to-hand fight with 
the Kremlin for two and a half 
years.” 

Hoffman said that if this coun- 
try followed two policies, Com- 
munism could be easily defeated. 
“First,” he said, “we must build 
up our military strength from 
which we can negotiate. And, 
secondly, if the free nations of 
the world stick together, we can 
defeat the Kremlin and make it 
agree to a co-existance in the 
world. And if we can have that 
co-existence for 20 years, our 





purpose will have been” accom- 
plished.” 

In accepting the award, Hoffman 
said: “Andrei Gromyko, Pravda, 
Westbrook Pegler and George So- 
kolsky have given their lowdown 
on Hoffman—that’s the reason why 
I appreciate this so much.” 

Hoffman complimented the auto- 
mobile industry on its accomplish- 

ments. “The last 50 years, despite 
two world wars, have shown more 
promise than any other similar 
period in history,” he said. 

“I think we came a long way, 
and I think the automobile indus- 
try has helped to contribute to that 
progress. The greatest thing we 
have shown the world is to coop- 
erate and complete.” 

Neva Jane Langley, the “Miss 
America 1953,” was introduced at 
the banquet after appearing at the 
show in the afternoon. 

One hundred and nineteen new- 
car dealers received highway 
safety awards at the automotive 
industries dinner in recognition 
of their lending cars to Phila- 
delphia high schools for behind- 
the-wheel instruction. 

Thomas B. Martindale was gen- 
eral chairman of the golden jubi- 
lee committee, with William T. 
Plachter serving as chairman of the 
automotive industries show and J. 
Eustace Wolfington as chairman of 
the industries banquet. 


°52 NASCAR Yearbook 
Offered to Race Fans 


GREENSBORO, N. C.—Southern 
Press Service here has announced 
the publication of the 1952 NASCAR 
Yearbook. 

The yearbook, composed of 168 
pages, covers the complete records 
of all events sanctioned in 1951 by 
the National Assn. of Stock Car 
Auto Racing, plus facts and figures 
of some of the major events for 
the first half of the ’52 season. The 
book contains more than 475 pic- 
tures of drivers, race scenes, track 
owners, Officials and others. 











Packard Is Prize in N. Y. Mercy Drive— 


Promotion at the retail level brought plenty of visibility for the Packard Mayfair 
during New York City’s Heart Fund drive. The Mayfair was purchased from Packard's 
New York retail store as a prize in the raffle to stimulate Heart Fund donations. Pack- 
ard men got busy and placed Mayfairs on display in the Hotels Statler, New Yorker 
and Astor, where they were inspected by thousands and at the same time helped put 
over the fund drive. Winrer of the car, Lt. Joseph Friedman, Patrick Air Force Base, 
Fia., was unable to take delivery at New York because of official duties. Shown receiv- 
ing the car on his son's behalf is Jack Friedman (center). With him is C. W. Frothing- 
ham (left), Packard New York zone general manager, and Dr. C. A. Poindexter, head 


of the Heart Fund campaign. 
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Opened in 


FORT WAYNE, Ind.—Interna- 
tional Harvester dedicated its new 
$8,000,000 motor-truck engineering 
building and laboratories here last 
week on the theme of designing 
trucks better suited to the nation’s 
changing highway conditions. 

Observing that “we have been 
losing ground for a decade in our 
highway system,” John L. McCaf- 
frey, president of Harvester, point- 
ed out that “with some 18 million 
more vehicles than we had in 1950, 
we have only about 300,000 more 
miles of surfaced highways and 
streets.” 

“We actually built fewer miles 
of highways in 1950 than in 1940,” 
he said. 

McCaffrey declared that the prob- 
lem of car and truck driver alike is 
“to find a way to build more and 
better roads to take care of the 
50 million automotive vehicles 
which we operate.” 

He spoke at a luncheon for about 
300 Fort Wayne civic leaders, en- 
gineering school representatives 
and newspapermen. 

Built for Harvester’s motor-truck 
division, the new installation is ad- 
jacent to the Fort Wayne works, 
one of four motor-truck plants in 
Harvester’s motor-truck division. 

By the new facility, Harvester 
has doubled the number of en- 
gineers and technicians working 
on motor-truck problems, tripled 
the floor space available for the 
work and quadrupled the test ap- 
paratus. 

The engine-testing laboratory is 


Dealer Curry Gets 


18-Month Term 


For Tax Evasion 


HARTFORD, Conn. — Philip J. 
Curry, 52, Dodge-Plymouth dealer 
in nearby New Britain, has been 
fined $1,000 in Federal Court here 
and sentenced to 18 months for 
willful evasion of income taxes. He 
had pleaded guilty. 

Judge J. Joseph Smith also or- 
dered Curry to pay prosecution 
costs and levied a $2,000 fine against 
Curry Motors, Inc. Curry and the 
firm, of which he is president, were 
charged with evading 1946 and 1947 
income taxes. 


Ford Fete Draws 
3,000 at Toledo 


TOLEDO.—More than 3,000 To- 
ledoans whose business is automo- 
tive service and fleet operation 
were guests of Toledo’s four Ford 
dealers at a 
party. 

The guests included independent 
garage owners, filling station op- 
erators, body shop and frame and 
axle repair shop proprietors, and 
fleet owners and operators. Ford 
parts were displayed, with special 
emphasis on parts made in the 
Toledo area. 

Highlight of the evening was the 
awarding of 44 prizes, which in- 
cluded a new Ford sedan won by 
George Cole, mechanic at Universal 
Cartage Co. 








I-H Opens Test Lab 


$8 Million Engineering Building 


“Get Acquainted” | g 








Ft. Wayne 


composed of 30 test cells, 24 of 
which are equipped with 30 dyna- 
mometers. Twelve dynamometers 
are devoted to endurance testing, 
while 18 are used in engine develop- 
ment and testing. 

A feature of the engine labora- 
tory is a cold room where trucks 
can be exposed in temperatures as 
low as 70 degrees below zero. Mili- 
tary vehicles built by Harvester 
sometimes have to be tested at this 
extreme. 

A 300-horsepower electric-chassis 
dynamometer, to be set up in the 
axle and transmission laboratory, 
is believed by Harvester to be 
unique in the motor-truck indus- 
try. This big testing machine will 
be able to take on a whole truck, 
including its cargo weight, with 
one, two or three driving axles. This 
will permit the testing of six-wheel- 
ers or all-wheel-drive trucks. 

Four major sections compose 
the physical and electrical labo- 
ratories, which will test and de- 
velop all truck components ex- 
cept engines, axles and transmis- 
sions. 

A components laboratory will test 
mechanical gear such as clutches, 
steering gears, connecting rods and 
radiator cores and electrical gear 
such as starting motors, generators, 
coils; switches and lights. 

The electronics lab will calibrate 
all instruments, design and pro- 
duce specific engineering depart- 
ment equipment and develop tests. 

The stress lab, using new stress- 
analysis techniques, will locate 
points of greatest stress or strain 
in components. 

The nonmetals lab will test and 
examine nonoperational parts such 
as glass and rubber to see if they 
meet specifications. 

In this series of laboratories, 
parts are subjected to every kind 
of violence and abrasion—twist- 
ing, bouncing, vibrating and 
shock—until they wear out. 

Mechanical robots perform many 
of the tests, which do such things 
as rolling windows up and down, 
operating on-and-off switches, rub- 
bing upholstery, opening and shut- 
ting truck doors and operating 
windshield wipers. 

Beside the indoor testing, on the 
nearby Fort Wayne proving ground, 
trucks will be given accelerated 
tests on a twist course, a Belgian 
block course, an endurance course 
and finally a mud-and-water bath. 

The building proper is in three- 
winged E shape and single story. 
Ground floor space totals 232,000 
square feet. Sufficient working 
room for the 633 personnel now em- 
ployed was a main concern in the 
designing, and spaciousness has 
been provided every functional 
roup 

The building is lighted by 4,000 
fluorescent and 724 incandescent 
fixtures. Windowlights of special 
glass filter out part of the sun’s 
heat. The building is air-condi- 
tioned throughout, except in shop 
and test areas, which have forced- 
air ventilation. 

The administrative heads of the 
new operation are W. D. Reese, 
manager of engineering for the 
motor-truck division, and P. T. 
Brantingham, assistant manager of 
engineering. 

* 


* 








I-H's New Labs at Fort Wayne, Ind.— 


Here is a view of International Harvester's new engineering building and laborato- 


ries on the outskirts of Fort Wayne, Ind. 





The huge structure h the pany’s 


motor-truck design, experimental work and research. From here are directed truck- 
testing operations at International's proving grounds at Fort Wayne and Phoenix, Ariz. 








Sales Records Win Trip— 


Grand prize winners in a recent sales contest for Chevrolet dealer employes in the 
Oklahoma City zone were awarded a week's stay at a dude ranch near Colorado 
Springs, Colo. Above the party (including wives) takes off from Oklahoma City after 


a breakfast in their honor. 


Reading from the lower left upward: John Chisholm, 


Wynnewood; Mr. and Mrs. Howard Mclivain, Hennessey; Mr. and Mrs. B. L. Hunter, 
Lawton; Mr. and Mrs. John Saladin, Wewoka; Mr. and Mrs. Louis Bonds, Tulia, Tex.; 
Mr. and Mrs. Joe Douthitt, Duncan; Mr. and Mrs. Melferd Kulp, Bixby. All towns excep! 


Tulia are in Oklahoma. 





Escalator Formula Called 
Blow to Competition 


(Continued from Page 2) 


in a recent issue of the Reader’s 
Digest, King said: 

“Whether he realizes it or not, 
Mr. Wilson’s concept of a business 
world in which all concerns keep 
wage rates moving in proportion 
to the cost-of-living index after 
adding a 2% percent ‘progress shar- 
ing’ advance annually, takes it for 
granted that free competition is 
dead and buried, and that in the 
future wage rates are to have the 
uniformity of pattern sought by 
Hitler, Mussolini and Stalin. 

“He (Wilson) may be right, 
but we should recognize the fact 
that this is the opposite of the 
atomistic unorganized system of 
free enterprise which made our 
nation great.” 

King’s criticism of Wilson’s 
views was considered significant in 
industry circles because bulletins 
published by the Committee for 
Constitutional Government are oft- 


en authored by such outstanding |, 


business executives as Clarence 
Randall, head of Inland Steel, and 
others of similar stature. 

+ * * 


Bi A free economy,” declared 
King, “serious depressions are 
almost certain to occur unless wage 
rates are highly flexible; and such 
flexibility is the antithesis of wages 
rigidity imposed by government, by 
labor monopolies, or by formulas 





Goodyear Appoints 
Eight Officials for 
Ohio Atomic Plant 


AKRON. — Goodyear President 
Edwin J. Thomas has appointed 
eight veteran officials to key man- 
agement assignments with Good- 
year Atomic Corp., which will op- 
erate the vast new federal atomic- 
energy installation in southern 
Ohio. 

The experience that the eight 
Goodyear men bring to the opera- 
tion of the $1,200,000,000 facility 
represents more than 200 years’ ac- 
cumulated service, more than half 
of which has been in chemical and 
engineering fields. 

Albert J. Gracia, vice-president 
and assistant manager of Good- 
year research and development, 
will be manager of operations. 
James A. Merrill, assistant man- 
ager of research, will head the fa- 
cility’s laboratory division. 

D. H. Francis, at present man- 
ager of the firm’s government- 
owner synthetic-rubber plant at 
Houston, will superintend develop- 
ment engineering. George H. Reyn- 
olds, now in charge of production 


.|}at the company’s subsidiary Path- 


finder Chemical Corp., Niagara 
Falls, N. Y., will manage production 
at the installation. W. A. Brown, 
now in charge of maintenance- 
analysis studies, will be in charge 
of staff engineering and mainte- 
nance. 

Hugh C. Hilliard, manager of in- 
dustrial relations, will fill that ca- 
pacity at the installation. H. H. 
Kenny, works auditor of Goodyear 
Synthetic Rubber Corp., will hold 
the key finance position. I. S. 
Gharky, purchasing agent for 
Goodyear’s operations in Australia, 
will be in charge of purchasing and 
materials. 





arrived at by collective bargain- 
ing.” 

King said that Wilson “overlooks” 
the fact that most industries are 
far from uniform in their behavior, 
and he noted that recent demand 
for airplanes has been very strong 
but that demand for woolens has 
been very weak. 

“In this situation,” he asked, 
“is it desirable to raise wages in 
the two industries by the same 
percentage? 

“Mr. Wilson may well point out 
that, if the woolen industry lowers 
wage rates or fails to raise them 
at a time when wage rates in gen- 
eral are rising, workers will leave 
the woolen industry.” 

King contended that, had GM’s 
wage policies been in effect 
throughout the nation during the 
1930s, the depression would have 
been more serious than it was. 

+. * 7 


ND,” he asked, “can we be sure 
that we will never see a repe- 
tition of the 1929-30 collapse?” 

King cited price cutting as the 
best way to keep up sales volume, 
production and employment during 
periods of slack demand for goods. 

Under Wilson’s formula, he 
said, there could be no price cut- 
ting, and the only thing employ- 
ers could do would be to reduce 
their working forces by large per- 
centages. 

King declared that unionization 
and collective bargaining have 
brought no gains to the rank and 
file of labor. He said that “labor 
monopoly” officials comprise the 
only segment of labor which bene- 
fits from complex bargaining ma- 
chinery. 

“Their stock in trade,” he charged, 
“is labor strife. Does it sound prob- 
able that they would cease making 
extravagant demands and stirring 
up trouble merely because employ- 
ers generally adopted a formula 
guaranteeing to the average worker 
that he would, year after year, get 
his normal share of the nation’s 
value product?” 

—Bernie THOMAS 


WSB Splits Up 
Wage Reviews 


. 
Among Regions 

WASHINGTON.—The Wage Sta 
bilization Board, in a move to de- 
centralize handling of wage adjust- 
ments, has ordered that all bu 
certain special wage correspondenc 
be addressed to its 14 regiona| 
offices, 

The new procedure covers all re 
quests for compensation adjust 
ments, for rulings and interpreta- 
tions, for general information, and 
for forms and other printed matter 
the board said. 

Only exceptions will be requests 
concerning “fringe” benefits and 
Government -owned plants, WSE 
said. 

Fringe plans—health and welfare 
pension and deferred-compensation 
plans such as profit-sharing pro- 
grams—will still be handled directly 
through the Washington office, as 
will all requests concerning plants 
owned by the Government, whether 
operated by the Government or pri- 
vate industry. 

The addresses of WSB regional 
offices follow: 

Region 1—Room 808, 52 Chauncey 
St., Boston; Region 2—346 Broad- 
way, New York; Region 3—Com- 
mercial Trust Bldg., 16 S. Broad 
St., Philadelphia; Region 4—21 E. 
Broad St., Richmond, Va.; Region 
5—Belle Isle Bldg., 20 Houston St. 
N.E., Atlanta; Region 6-A — 205 
Great Lakes Life Ins. Bldg., 830 
Vincent St., Cleveland; Region 6-B 
—316 E. Jefferson, Detroit. 

Region 7—Room 1140 Builders 
Bldg., 228 N. LaSalle St., Chicago; 
Region 8—Metropolitan Life Bldg., 
Minneapolis; Region 9—Grand Ave. 
Bank Bidg., 18th St. and Grand 
Ave., Kansas City; Region 10—315 
Wilson Bidg., Dallas; Region 1i— 
New Customshouse Bldg., 19th and 
Stout Sts., Denver; Region 12— 
Room 1222-24-26, Flood Bldg., San 
Francisco; Region 13—Room 615-17, 
905 2nd Ave. Blidg., Seattle. 


Conn. Dealers 
Pick Committee 
For Oct. Parley 


HARTFORD, Conn.—George W. 
Smith, of Bridgeport, has been 
named committee chairman for the 
31st annual convention of the Con- 
necticut Automotive Trades Assn. 
to be held Oct. 21 in the Hotel 
Bond. 

He will be assisted by Wayne M. 
Singer, of Hartford; Robert Schal- 
ler, of Manchester; Joseph S. San- 
tin, of New London, and Harold E. 
Trumble, of New Britain. 

The nominating committee, ap- 
pointed by President Henry A. 
Schaller, consists of Robert E. Par- 
sons, of Farmington, chairman; 
Albert T. Brothers, of Bridgeport; 
Charles R. Sortor, of New London; 
Maurice S. Leonard, of Williaman- 
tic, and George J. Flint, of An- 
sonia. 

Speakers at the convention will 
include Robert S. Armacost, vice- 
president of NADA; M. Robert Deo, 
managing director of NADA, and 
Charles F. Kelley, state motor- 
vehicle commissioner. 

Presentation of highway safety 
awards to dealers who have loaned 








ears for high school driver-educa- 
tion courses will be made. 











Two Dealers Share K-F Trophy— 


Two dealers shared the Walter DeMartini sales accomplishment trophy in a Chicac2 


area Kaiser-Frazer contest, which ended 


all even between them. They were Dcn 


Morrice (left), of Morrice-Heyse Motors, Forest Park; and George Koupal (right), 2f 
Koupal Motor Sales, Chicago. Joining them in a victory smile was C. P. Noonan, K-F 


midwest divisional general sales manager. 
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— Coming Events= 





Dealer Conventions 
Sept. 29-30—Minnesota Automobile Deal- 
ers Assn., Nicollet hotel, Minneapolis. 
Oct. 5-7—Texas Automotive Dealers Assn., 
El Paso. 
Oct. 9-11—Pennsylvania Automotive Assn., 
Chalfonte-Haddon Hall, Atlantic City, 


Oct. 12-14—Arizona Automobile Dealers 
Assn., Pioneer hotel, Tucson. 

Oct. 12-14—Mississippi Automobile Dealers 
Assn., Buena Vista hotel, Biloxi, Miss. 
Oct. 16-18—National Used Car Dealers 

Assn., Hotel Hollenden, Cleveland. 
19-2iI—Florida Automobile Dealers 
Assn., Sans Souci hotel, Miami Beach, 


Oct. 26-28—Automobile Dealers of Ala- 
bama, Buena Vista hotel, Biloxi, Miss. 
Oct. 26-28—Tennessee Automotive Assn., 


Noll hotel, Nashville. 

Oct. 27-29— Automotive Trade Assn. of 
Virginia, John Marshall hotel, Richmond 

Nov. 16-17—Texas Used-Car Dealers Assn., 
Buccaneer hotel, Galveston. 

Nov. 19-20—Oklahoma Automobile Deal- 
ers Assn., Skirvin hotel, Oklahoma City. 

Dec. 1-2—Idaho Automobile Dealers Assn., 
oise. 

Dec. 3—Oregon Automobile Dealers Assn., 
Columbia Athletic Club, Portland. 

Dec. 4—Utah Automobile Dealers Assn., 
Newhouse hotel, Salt Lake City. 

Dec. 8-10—Ohio Automobile Dealers Assn., 
Statler hotel, Cleveland. : 
Feb. 14-18, 1953— National Automobile 

Dealers Assn., San Francisco. 

Feb. 28-March 7, 1953 — Johnstown Auto- 
mobile Dealers Assn., Cambria County 
War Memorial, Johnstown, Pa. i 

March 9-10, 1953-— Canadian Automotive 
Wholesalers & Mfgrs. Assn., King Ed- 
ward hotel, Toronto. . 


Dealer Auto Shows 

Jan. 24-31, 1953—Grand Rapids Automo- 
bile Show, Civic Auditorium, Grand 
Rapids, Mich. 

Jan. 31-Feb. 7, 1953 — 50th anniversary 
show, Buffalo Automobile Dealers Assn., 
Masten Armory, Buffalo. 

Feb. 7-13, !953 — Milwaukee County Auto 
Dealers' Assn., Auditorium Bldg., Mil- 
waukee. 





March 14-22, 1953 — Chicago Automobile 
show, International Amphitheater, Chi- 
cago. 

* * * 
Aftermarket Shows 

March 26-29, 1953—Southwest Automotive 
show, Automobile bldg., Fair Park, 
Dallas. 

* ” * 
General 


Oct. 10-18—International Auto Show, Oak- 
land Exposition bldg., Oakland, Calif. 
Oct. 20-24—National Safety Council, na- 
tional exposition, Conrad Hilton hotel, 

Chicago. 

Oct. 22-Nov. I—International Motor Ex- 
hibition, Earls Court, London, England. 

Nov. 6-7— American Finance Conference 
convention, Palmer House, Chicago. 

Nov. 10-13—American Petroleum Institute 
annual meeting, Conrad Hilton hotel 
and Palmer House, Chicago. 

Dec. 10-13—Automotive Service Industries 
show, Municipal Auditorium, Atlantic 
City, N. J. 

Jan. 30- Feb. 8, 1953—Los Angeles Inter- 
national Automobile Show, Pan Pacific 
auditorium, Los Angeles. 

Feb. 2-5, 1953— Automotive Accessory 
Manufacturers of America Exposition, 
Grand Central Palace, New York City. 

Feb. 26- March I, 1953 — Pacific Automo- 
tive Show, Civic auditorium, San Fran- 
cisco. 

* * * 


Engineering 

Oct. 22-24—Society of Automotive Engi- 
neers, national transportation meeting, 
Hotel William Penn, Pittsburgh. 

Nov. 3-4— Society of Automotive Engi- 
neers, Chase hotel, St. Louis, 

Nov. 6-7— Society of Automotive Engi- 
neers, Mayo hotel, Tulsa, Okla. 

Nov. 30- Dec. 5— Society of Automotive 
Engineers, Statler hotel, New York City. 


Trucks 
Oct. 6-l0—American Trucking Assn., con- 
vention and roadeo, Waldorf Astoria, 
New York City. 








‘Oil Cartel’ Charges Hit 


Craig Decries ‘Unjust’ Government Accusations; 
Petroleum Assn. Elects Scott 


ATLANTIC CITY.— The federal 
government’s recent charges that 
some of the larger oil companies 
are members of an international 
conspiracy to dominate world oil 
trade was sharply criticized here by 
Earle M. Craig, outgoing president 
of the National Petroleum Assn. 

Commenting on the govern- 
ment’s increased regulation in the 
last decade, Craig, who addressed 
the opening session of the asso- 
ciation’s golden-anniversary meet- 
ing, declared: 

“That is apparently part of a 
shrewd propaganda technique that 
is being made for the benefit of 
small business. However, we of the 
smaller companies of the industry 
are not cheered by this government 
act because we recognize that an 
unjust attack on one company or a 





Court Fines Pa. Dealer 


$2,000 as Tax Dodger 

ERIE, Pa.—Ben J. Mauro, auto 
dealer at Ambridge, Pa., was fined 
$2,000 and received a two-year sus- 
pended sentence in Federal Court 
here last week after having admit- 
ted holding out more than $67,000 
in income taxes. 

Mauro, who originally entered a 
plea of no defense, changed his plea 
to guilty after the court heard a 
portion of the Government’s case 
charging that, in all, Mauro con- 
cealed $117,000 in income through 
World War II. 

Mauro now faces an action in 
which the Government will at- 
tempt to recover the money he ad- 
mitted failing to enter on his re- 
turns during the period. 





group of companies does not help 
us, but gives us cause for fear of a 
similar attack upon us. 

“These companies are charged 
with having gone out with their 
own money to find oil in previous- 
ly unproductive areas of the world, 
of developing this production and 
of winning and keeping for the 
U.S. a preeminent place in the 
petroleum world trade. 

“It is difficult to see how this 
accomplishment interfered with 
small business. Certainly no small 
company has the resources neces- 
sary to undertake the development 
of oil fields in the middle east. 

“However, small companies 
have up to now been able to ex- 
port lubricating oils with consid- 
erable success and without fear 
of any cartel. The greatest diffi- 
culties of lubricating oil exporters 
in the postwar years have been 
due to the dollar shortage of 

European nations. 

“But now the situation has be- 
come much more aggravated be- 
cause lubricating-oil refineries have 
been built in Europe with money 
furnished by our government. It is 
that government action — rather 
than competition from other com- 
panies, or any so-called oil cartel— 
which gives cause for real alarm.” 

Craig also criticized the govern- 
ment for attempting to “force the 
oil industry to bargain with its em- 
ployes in a wage dispute on an in- 
dustrywide basis,” and for its price- 
control program. He said the latter 
action “seriously imperils the in- 
dustry’s ability to serve the needs 
of our country.” 

Arthur W. Scott, president of 








Schain's National Champs— 


Andy Schain (right), Cincinnati Studebaker dealer, poses with his National Amateur 
Baseball Federation junior champions, a team which won city, state and national 
honors recently with a record of 25 victories and only two losses. Schain, a veteran of 
31 years in the auto business, is active in promoting amateur sports, having sponsored 
several city championship winners in the last 12 years. The above group is the first 
of his teams to win national honors, and several of the boys have attracted the 


Gttention of big-league scouts. 





Wolf’s Head Oil Refining Co., Inc., 
Oil City, Pa., succeeded Craig as 
president of the association. 

Fred G. Bannerot jr., president 
of Elk Refining Co., Charleston, 
W. V., was elected first vice-pres- 
ident, and Paul R. Beck, presi- 
dent of Pennsylvania Refining 
Co., Butler, Pa., was elected sec- 
ond vice-president. 

E. M. Lyons, of Philadelphia; G. 
B. Hunter, of Oil City, Pa., and 
Margaret Miller, of Washington, 
were reelected recording secretary, 
treasurer and assistant treasurer, 
respectively. 

John S. Bugas, industrial rela- 
tions director of Ford, told the 
group that there are five outstand- 
ing qualities which characterize the 
American people, “and so long as 
they are recognized, strengthened 
and perpetuated, the United States 
will never have to worry about its 
future.” 

The things that have made 
America strong and free, he said, 
are: The driving force of a great 
dream; deep distrust of power in 
any form; conviction that practical- 
ly nothing is impossible when men 
are free; highly competitive in- 
stinct, and readiness for change. 

While fuel supplies for jet planes 
are adequate at the present time, 
small refiners can_ contribute 
much to the nation’s defense ef- 
fort, and help themselves at the 
same time, by turning more to 
the production of jet fuels, a 
group of experts told the group. 

The small refiners were told that 
they can handle the manufacture of 
jet fuels without difficulty because 
it does not require the extensive 
and expensive equipment needed to 
blend and process high-octane avia- 
tion gasoline. 

Fred W. Capri, traffic vice-presi- 
dent for the Pennsylvania Railroad, 
Philadelphia, urged the oil men to 
support the railroads in their cam- 
paign to have the national trans- 
portation policy overhauled by the 
next session of Congress. 

He said: “The railroad industry 
and the petroleum industry are 
both striving for the economic free- 
doms which we need in order to 
serve our customers well. The dif- 
ference is that in most cases you 
(the oil men) are trying to pre- 
serve some of your freedoms and 
we are trying to regain some of 
ours.” 


3 Vice-Presidents 
Are Elected at 
Chrysler Corp. 


DETROIT.—L. L. Colbert, presi- 
dent of Chrysler, last week an- 
nounced the election of three vice- 
presidents of the corporation. They 
are Carl J. Snyder, Robert W. Con- 
der and James Cope. 

Snyder is operating manager of 
Chrysler, Conder is director of in- 
dustrial relations, and Cope has 
been assistant to the president and 
executive in charge of public rela- 
tions. 

Snyder has been associated with 
Chrysler Corp. and its predecessor, 
the Maxwell Co., for more than 30 
years and has served in a wide va- 
riety of executive capacities, from 
master mechanic to operating man- 
ager. He was named to the latter 
post in April, 1951. 

Conder started with the company 
in 1936 as a member of the staff of 
its resident attorney and was made 
director of labor relations in 1939. 
He became directcer of industrial re- 
lations in February, 1951. 

Cope joined Chrysler eight years 
ago as assistant to the president. In 
February, 1951, he was assigned 
supervision of the company’s public 
relations activities and has also 
been concerned with many aspects 
of government relations. 








3 Educators Join 
Ford School Fund 


DEARBORN.—Three educational 
leaders have been appointed to the 
nine-man board which administers 
the 70 scholarships awarded each 
year to sons and daughters of Ford 
employes by the Ford Motor Co. 
Fund. 

They are Dr. Harlan Hatcher, 
University of Michigan president; 
Rev. Theodore M. Hesburgh, C.S.C., 
Notre Dame University president, 
and Fred C. Cole, dean of the col- 
lege of arts and sciences at Tulane 
University. 


Irvin Kahan, of Kahan Sales & Service, 


gallon. 
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Economy Run for ‘Sunday Drivers'— 





SRE LER 





Burbank, Calif., furnished free tuneups to 


Lockheed Aircraft Corp. employes who entered Kaiser-Frazer cars in the annual Lock- 
heed employes’ “Sunday Drivers’ economy run. The 1952 event, patterned after the 
Mobilgas economy classic, drew more than 40 entries on the 60-mile roundtrip to 
Bakersville. A ‘51 Kaiser won the standard-transmission class with 23.95 miles per 





WASHINGTON. — Gasoline after 
the next decade will be a composi- 
tion of oil shale and coal and tar 
sands, the 1,500 delegates to the 
golden anniversary meeting of the 
American Automobile Assn. were 
told last week. 

The prophet of motor fuel of the 
future—when demand begins to put 
pressure on crude-oil resources— 
was Joseph K. Roberts, research 
head of Standard Oil of Indiana, 
who spoke in a panel discussion on 
the future of motoring. He said the 
transition will be gradual over 10 
or 15 years. 

Another speculative view on 
gasoline was that of Charles F. 
Kettering, research consultant of 
General Motors, who said tomor- 
row’s motor fuel may come from 
the nation’s farms instead of oil 
wells. 

“Someday we're going to have to 
learn how to grow our motor fuel,” 
Kettering said. But he also gave 
assurance that “as long as the sun 
shines, we don’t have to worry 
about running out of fuel.” 

After his speech, Kettering was 
presented with an AAA Golden 
Jubilee plaque honoring him for 
his contributions toward better 
motoring. 

Highway construction and 
maintenance is lagging about 
100,000 miles behind the basic 
schedule for the year, William A. 
Stinchcomb, chairman of the as- 
sociation’s highway committee, 
reported. 

The delay will continue for at 
least two years, Stinchcomb said, 
and he attributed it in major part 
to the strike-induced shortage of 
steel. He estimated the shortage 
will continue into mid-1954. 

Harvey S. Firestone, chairman of 
Firestone, urged an all-out effort 
to modernize the country’s highway 
system in the next eight years. 

“Otherwise that system will be 
approaching bankruptcy,” he 
prophesied. 

The report released by Stinch- 
comb’s committee estimated that 
$50 billion is required to bring the 
nation’s highways up to stand- 
ards consonant with their present 
volume of use. 


The inadequacy of present sys- 


D.C. Dealers Lend 
9 Cars to Schools 


WASHINGTON.—Capital automo- 
bile dealers last week presented 
nine new dual-control driver-train- 
ing cars to the District of Columbia 
board of education. This will make 
it possible, for the first time, to 
supplement classroom driving train- 
ing with road experience. 

Keys to the new cars’ were 
turned over to Dr. Hobart Corning, 
superintendent of schools, by W. I. 
Cleveland, of the American Auto- 
mobile Assn. 

Representatives of dealers who 
loaned the cars were at the presen- 
tation ceremony. They included E. 
M. Kupersmidt, president of Coast- 
In Pontiac; L. C. Prichard, sales 
manager of Arcade Pontiac Co.; 
Richard C. McKee, vice-president 
of McKee Auto Service, Inc.; E. L. 
Stohlman, president of Stohlman 
Chevrolet, Inc., and Mandell Ouris- 
man, vice-president of Ourisman 








Chevrolet. 


Auto Trends of the Future 
Highlight AAA Parley 


tems and expenses was focused in 
a speech by Russell E. Singer, 
executive vice-president of AAA, 
who predicted that there will be 
100 million vehicles on the roads 
in 1969. 


Though makers could build 
smaller cars, better driving appa- 
ratus is making the larger cars 
more manageable, James C. Zeder, 
Chrysler engineering head, de- 
clared. 


Power steering, better engines, 
automatic transmissions and power 
braking were cited as changes that 
are making big cars easier to pilot. 

Zeder said air conditioning of 
autos is practical, but dismissed 
atomic energy as a power source 
for automobiles. 

In the panel discussion on the 
future of motoring, John L. Collyer, 
head of B. F. Goodrich, said the 
U. S. now has enough rubber and 
refining capacity to get through the 
next five years without importing 
a pound. Collyer said he didn’t 
think there would be another situa- 
tion of being caught short in case 
of war. 





Christian Auto Group 


Aids UJA Drive 


TOLEDO.—More than $20,000 was 
donated to the United Jewish Ap- 
peal at the end of the first week 
in September through the efforts 
of the Christian Automotive divi- 
sion of UJA, according to Walter 
J. Sullivan, chairman. 


Donations ranging from $10 to 
$5,000 were received during the 
first week of the official CAD cam- 
paign, Sullivan said. Probably the 
largest group of solicitors to the 
CAD drive was composed of mem- 
bers of the Automotive Booster 
clubs throughout the nation, he 
added. 








Ford's Baby— 


The average housewife might 
trouble figuring out a way to fit this 
king-size spool into her sewing basket, 
but Ford finds it very useful as a turbine 
wheel in the powerhouse of its Rouge 
plant at Dearborn, Mich. When some re- 
pairs were needed, this 58-ton stainless- 
steel giant was mounted on a mill built 
especially to use as a lathe to accommo- 
date its huge size. Here a workman spray- 
welds metal to the bearing shaft while the 
turbine, measuring 24 feet in diameter 
and 24 feet in length, turns slowly on ‘its 


have 





custom-made lathe. 
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Car, Truck Output Estimates 
io 
By Automotive News 
PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 
Week Week Jan. 1 dan. 1 
Ended Same Ended Sept., to to 
Sept. 27, Week, Sept. 20, 1952, Sept. 29 Sept. 27, 
1952 1951 1952 to Date 1951* 1952 
CHRYSLER .. 15,780 10,3861 21,643 79,580 984,311 649,041 
Chrysler 1,412 2,070 164 4,320 130,773 81,907 
DeSoto 926 2,082 2,665 9,046 94,710 68,150 
Dodge , 2,998 1,944 7,076 21,160 258,119 173,474 
Plymouth . 10,444 4,265 11,738 45,054 500,709 325,510 
SE, “Hiveritiiseviondectaexeovexnviet 26,209 16,726 25,479 92,157 929,668 659,400 
SE Ataceeticsestteccinteyece .. 21,309 12,410 20,638 74,236 719,368 509,003 
Lincoln ......... 1,078 350 1,030 3,783 22,111 24,637 
Mercury ..... cseaoaneas 8,822 3,966 3,811 14,138 188,189 125,760 
GENERAL MOTORS.... 49,419 43,225 48,193 179,805 1,800,558 1,287,508 
Seer 8,420 8,429 8,862 31,137 323,161 233,905 
Cadillac... 2,374 2,053 2,376 8,904 81,842 72,910 
Chevrolet .................. 25,528 20,918 23,471 91,072 892,916 617,272 
Oldsmobile 5,903 5,220 6,176 21,871 228,034 164,561 
ee 7,194 6,605 7,308 26,821 274,605 198,860 
KAISER-FRAZER  ....... 1,626 1,137 1,727 6,083 85,741 50,363 
Us Sev sidivcstdaissieelivorsves coviaitaeent > seckatebardh.” | shsaieautals icictied: orsetiaan ne 
ET o: dvencdust sens cevnsdosntvecss 1,626 1,137 1,727 6,083 85,741 50,363 
RTL, caissterneinseucc nets, sip -seteinny 4,084 1,593 
ee 1,612 24 1,618 6,111 81,059 60,342 
NASH ......... 4,553 3,747 4,387 15,699 126,909 100,004 
PACKARD ................0... 1,423 486 1,411 5,082 60,133 43,565 
STUDEBAKER. ............ 3.370 2,758 3,376 12,674 178,383 109,433 
WILLYS-OVERLAND? 1,439 551 1,375 4,999 21,358 38,835 
Total Cars, U. S......... 105,431 79,074 109,209 402,190 4,272,204 3,000,084 
tincludes station wagons. *KRevised. 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week dan. 1 Jan. 1 
Ended Same Ended Sept., to to 
Sept. 27, Week, Sept. 20, 1952, Sept. 29, Sept. 27, 
1952 1951 1952 to Date 1951* 1952 
CHEVROLET ................ 8,839 8,038 8,691 31,484 348,857 220,881 
II, Viclscaissicsextvesiesss <dveeWiratas Et, dudbtausiel \ plateaus 558 208 
DIAMOND T .................. 158 172 155 598 6,040 5,934 
EER Gacasvcabecesevicssasoressiace 60 89 60 228 3,478 2,253 
ME sSidcodénisdestensssésooeaie 4,189 2,202 4,050 14,525 128,038 116,629 
FEDERAL. ...................... 45 61 46 118 1,987 1,235 
MEE Gsisterbvsscttsecescessecnarves 5,602 5,840 5,485 16,989 259,312 152,060 
es Pi diassciencaeis davai 3,244 2,800 3,299 11,797 98,848 81,601 
INTERNATIONAL 2,466 3,129 2,487 8,502 126,578 96,358 
EE. asesathvcsieovesviscteorvixerte 191 213 184 700 11,541 7,529 
BNE 5s Sash sndidd das kd ostntsusyixies 342 287 330 1,149 10,507 12,870 
STUDEBAKER. .............. 1,290 1,288 1,291 4,305 38,154 41,894 
0 ers 228 313 229 863 12,144 9,142 
WILLYS-OVERLAND = 2,721 2,587 2,754 9,843 71,321 76,024 
MISCELLANEOUS 312 303 307 1,145 12,284 11,053 
Total Trucks, U. S..... 29,687 27,360 29,368 102,746 1,130,147 835,671 
Total Cars, Trucks, 
_ See 135,118 106,434 138,577 504,936 5,402,351 3,835,755 
Total Cars, Trucks, 
OO aaa 6,637 9,340 35,989 319,764 294,119 
Grand Total 


Cars and Trucks, 


U. S. and Canada......144,114 113,071 147,917 540,925 5,722,115 4,129,874 





*Revised, Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, ete 
N.B.: All U.S. totals 


include cars and trucks for military orders, 





Dealer’s Ride-Sharing Idea 
Helps Erie in Bus Strike 


ERIE, Pa.—When a strike of bus 
drivers halted operation of the 
city’s public transportation system, 
Leonard C. Sauer, president and 
co-owner of Harris-Sauer (Ford), 
drew on his experience with war- 
time “Share the Ride” projects to 
capitalize on the situation. At the 
same time, he performed a worth- 
while public service. 


At his own expense he had 
10,000 man-size stickers printed, 





Share Pays Dividends— 


leonard C. Saver stands beside a car 


bearing one of his “Share the Ride” 


stickers. 





each bearing the invitation: “Go- 
ing My Way? Share the Ride. As 
Far as I Go.” The reverse side 
carried the message: “Let’s Work 
Together. Let’s Keep Erie Mov- 


' ing. Courtesy of Harris-Sauer.” 


The stickers were distributed to 
gasoline stations throughout the 
city and, from there, were made 
available to motorists who wished 
to give rides to stranded bus pa- 
trons. Stickers were scotch-taped 
to each side of the motorist’s car. 


A fleet of 20 cars operated by 
Harris-Sauer salesmen and other 
personnel also bore stickers and 
performed yoeman service during 
the bus strike. 


“Scores of people telephoned us 
to say the ‘Share the Ride’ stickers 
were a wonderful idea and to thank 
us for making them available,” 
Sauer said. “Our own personnel 
offered a terrific number of rides.” 

Sauer’s first “Share the Ride” 

project came during World War 
II when he was working with the 
Michigan state highway depart- 
ment. The scarcity of gasoline 
made some sort of economy move 
essential, and Sauer used the city 
of Pontiac as a “guinea pig” in 
developing the plan. 

The program later was instituted 
in other Michigan cities, after 
which it was adopted nationally. 


|| Sauer himself was a guest star on | bod 


the “We the People” radio program 
for the leading role he played in 


# |\aunching “Share the Ride” trans- 


portation. 

When the Erie bus drivers’ strike 
came, he was well prepared to turn 
his experience into a public service 
as well as a business asset. 


Fetterolf Keglers Defend Title— 


Keglers, representing Fetterolf Chevrolet Co., 


dealer; Francis Donahue; Marvin Fetterolf, 
Marsden Edmunds, and Samuel Yost, sales manager. 






Pa., will defend the 


Shamokin, 
championship they won in the 1951-52 season in a 22-team league. They are (left to 
right): Norman Fetterolf, service manager; Charles Bradigan; William G. Fetterolf, 


parts manager and captain of the team; 





10,000 units ahead in the race to 
see which company winds up as 
1952’s second biggest car producer. 

With Dodge and Plymouth get- 

ting ready for changeovers, 
chances are Ford will widen its 
production lead over the next few 
weeks. Whether Chrysler will be 
able to catch up before the year 
ends depends on how successful it 
is in hiring help to man contem- 
plated second shifts, 

Meanwhile, Ford is sparing no ef- 
fort to press its advantage. Daily 
output rates are at the highest 
level since early 1951, and Ford is 
scheduling as much Saturday as- 
sembly as possible into November. 

Aside from prestige, most indus- 
try observers are of the opinion 
that there is no point in the Ford- 
Chrysler production race, insofar 
as the competitive position of ei- 
ther company might be affected 
under production controls. 

€ 


te feeling is growing in the 
industry that there probably 
will be no production controls next 
year, and that the government will 
get around to admitting the use- 
lessness of them between election 
time and the end of 1952. 

Some car and truck makers, when 
they are summoned to Washington 





3,000,000th *52 Car Built 


Production Holding Near Record Rate; 
Oct. Output May Hit 622,000 Units 


(Continued from Page 1) 


in October for another industry 
advisory meeting, plan to tell gov- 
ernment people bluntly that con- 
trols should be lifted before the 
Administration looks too silly. 

One truck maker will report 
that steel was so plentiful in 
September that his company end- 
ed the month having built up to 
the limit of its quota, despite the 
steel strike. 

Most manufacturers report steel 
coming into better supply with each 
passing week. The best evidence 
that steel is becoming more plenti- 
ful, they say, is the increasing num- 


Auto Stocks 





Sept. Sept. 1952 

24 17 High Ww 
Chrysler 85 81% 82% 68% 
Crosley 1% 1% 3% 1% 
GM 60% 59 615% 50 
Hudson 16 16% 16% 12% 
K-F 4% 4 7 3% 
Nash 20% 20% #$j%21% 17% 
Packard 4% 4% 5% 4% 
Stude. 37% 36% 39% 31% 
Willys 9% 9% 10% 85% 
Average 26.76 24.84 


Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 








ber of steel company salesmen whx« 
are coming around. 
* * 7 

| HA wed Washington people admi* 

that copper and aluminum ars 
in such improved supply, that short 
ages of those metals should prove 
no barrier to auto makers after thi: 
year. 

Despite a currently high pro- 
duction pace and optimism for 
future production, the auto indus- 
try last week refrained from at- 
taching any significance to the 
building of this year’s 3,000,000th 
car. 

The reaching of that milestone 
still found this year’s car output 
running 1,272,000 units behind that 
of 1951, and over in the truck col- 
umn there was another deficit of 
265,000 units. 

But all things considered, 1952 
will be a high production year. The 
year should end up showing at least 
4,200,000 cars and 1,125,000 trucks. 

If it does, 1952 will go down as 
a better production year than the 
industry ever had in prewar days. 





Tereshenko Wins 


Promotion at Ford 


DEARBORN, Mich.—James Tere- 
shenko, a veteran of 23 years with 
Ford, has been appointed manager 
of the national - 
business manage- 
ment department 
of the Ford divi- 
sion’s general 
sales office. 

J. D. Ball, man- 
ager of product 
sales and service, 
said that Tere- 
shenko is being 
transferred from 
his position as re- 
gional business J. Tereshenko 
management manager of the south- 
eastern region, with headquarters 
in Chester, Pa. 

In his new post, Tereshenko suc- 
ceeds J. B. Glass, who recently was 
named assistant regional manager 
of the central region. 

Starting in 1929 in the accounting 
department of the Chester assem- 
bly plant, Tereshenko has worked 
continuously for Ford in the 
Chester headquarters. Since 1940, 
he has held various positions in the 
sales department. He was named 
regional business management 
manager in July, 1946. 





CLASSIFIED 


California. Low Rates: 


at regular rates, but if signed ‘Box No........, 


WANT AD DEPARTMENT 


received. Display Ads: $9.80 per inch, per insertion. 
WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 





in care of Automotive News, 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 
EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash in advance. 
Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


Position 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
Detroit 26, Mich.’’ add One Dol- 


lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 


MICH. 





ee ee 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested ‘to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 


TT TT 
HELP WANTED 





SALES MANAGER—Dodge-Plymouth deal- 
er Chicago. Capable of taking complete 
charge of sales department, handling of 
new and used cars and trucks. Must 
have ability to organize and train sales 
force. Unlimited opportunity for right 
man. Full support of management. Give 
qualifications in detail. All correspond- 
ence kept confidential. Box 1899, c/o 
Automotive News, Detroit 26. 





SALESMEN 


New Car Dealer Following 
Must know parts buyers by first name to 
represent one of the larger distributors of 
y hardware and parts, expanding into new 
territories. Sure-fire sales program. Salary, 
$100 and commission and car expense and 
bonus. Salesman with following must earn 
$10,000 a year or better. Territories now 
open: Middle West-N. Y. State-N. Caro- 
lina - Virginia - Texas. 

NATIONAL AUTOMOTIVE 
PARTS, INC. 
310 W. Cumberland St. Philadelphia, Pa. 








HELP WANTED 








SALES EXECUTIVES 
SALES ENGINEERS 


With a proven record at manufactur- 
ing level and who are familiar with 
the automotive and railroad original 
equipment buyers—we have openings. 


From—$7,000 to 
V.P. Level at $25,000 


Please furnish complete resume. 
replies are strictly confidential. 


Contact 
DAVE HENZE or R. A. COOK 
EMPLOYMENT COUNSEL 


Suite 500 7 West Madison 
Chicago 2, Ill. Financial 6-2107 


All 

















MIAMI 


New Oldsmobile dealer offers wonderful prof- 
it sharing opportunity to outstanding men 
who can fill key positions in sales, service, 
parts and used cars. Send qualifications, ref- 
erences and personal history by letter with 
photograph to 

Box 1910, c/o Automotive News, Detroit 26 








BUSINESS OPPORTUNITIES 
ONE OF THE “BIG THREE” auto agen- 
cies, located Connecticut, grossing 1951— 
00,000. Shows good profit; modern 
show room; good building; used car lot 
and gas station on same ground, pumping 
20,000 gallons monthly. Located on Main 





St. fronting 390’x150’. Guaranteed $20,- 
000 new parts inventory; fully equipped 
garage which shows good profit; ten year 
lease. Asking complete $80,000. Rendlo: 
Sales Co., 1775 Broadway, N. Y. C. 
Plaza 7-5345. 





POSITION WANTED 

To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 











GENERAL MANAGER-SALES MANAGER 
desires connection with dealership where 
services are needed for the proper organ- 
ization and operation of all departments 
Previous experience in all departments 
of large ‘‘Big Three’’ dealership. Factory 
approval. Best of references from past 
associates. Would invest if necessary. 
College graduate, married, middle age. 
Box 1900, c/o Automotive News, De- 
troit 26. 





SERVICE REPRESENTATIVE, single, age 
33, desires permanent position with car 
or truck manufacturer in service or serv- 
ice sales department—domestic or export 
Past experience as mechanic, service 
manager, factory sales representative, 
factory service representative, new car 
and truck dealer. Will locate and travel 
any area. Available October ist. Box 
1902, c/o Automotive News, Detroit 26. 


TRUCK SALES MANAGER—Twelve years 
truck operator, six years as truck sales 
manager. Can handle shop with sales. 
Best of references. Prefer midwest terri- 
tory where I know the truckers. Box 
1901, c/o Automotive News, Detroit 26 








AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 
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POSITION WANTED 


DEALERSHIP WANTED 


CARS FOR SALE 


PARTS FOR SALE 





GENERAL MANAGER or sales manager. 
Prefer connection with dealership han- 


diing one of ‘‘Big Three.’’ Will consider 
others. Experienced in all phases of auto- 
mobile business. Twelve years with large 
national finance company. Four years 
successful manager own independent 
dealership. Two years retail salesman 
and sales manager. Age 41, married, col- 
lege trained, veteran, sobriety assured. 
Can invest. Excellent health. Best of 
references. Box 1904, c/o Automotive 
News, Detroit 26. 





GENERAL MANAGER - ACCOUNTANT 
Experienced in all phases of auto deal- 
ership. Medium and large GMC contract. 
New and used car merehandising and 
building service. Trained and experienced 
in GMC, business management and ac- 
counting. Age. 45, single, sober, best 
references. Desire manager contract of 
salary plus bonus. Box 1887, c/o Auto- 
motive News, Detroit 26. 





SERVICE MANAGER. I will produce net 
profit, volume, customer and personnel 
satisfaction in your service, parts, an 


operation that will prove a classic. Twen- 
ty-eight, experienced, college, married, 
sober, finest references. Salary you think 
mutually fair, plus percentage gross and 
on increased volume. Please write full 
setup first letter. Box 1903, ¢/o Auto- 
motive News, Detroit 26. 


AUTOMOTIVE EXECUTIVE. Business— 
general management experience. Organ- 
ize new or handle established dealership. 
Results will justify confidence. Box 1911, 
c/o Automotive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


DEALERSHIP. Independent | _line. One of 
the most a ible and ti agen- 
cies in Detroit with twe used cer lots. 
Real good profitable business year round. 
Good lease with option fer renewal for 
three more years. Full price complete— 
$25,000, includes all service and bump 
shop equipment and parts, faetory and 
finance annual discount. Owner is {ll and 
wishes to retire. Box 1881, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP, handling Ford, in small 
city in northeastern Wisconsin. Complete 
service shop and body shop, adjoining 
used car lot. When cars were available 
this dealership averaged over 100 new 
cars per year. Sale subject to factory 
approval. Write Box 1908, c/o Auto- 
motive News. Detroit 26. 


FOR SALE. Automobile agency, one of 
the ‘‘Big Three,’’ in California's central 
San Joaquin Valley. In a cemmunity of 
40,000 population trade area. Excellent 
building, used car lot, complete service, 
showroom and office facilities. $40,000. 
Selling to dissolve partnership. All re- 
plies will be kept confidential. Write 



































Box 1869, c/o Automotive News, MDe- 
troit 26. 
STABLISHED CAR-TRUCK and farm 


equipment dealership for sale. South cen- 
tral Illinois. Fixtures, shop equipment 
and inventory. Brick building-steel truss 
roof, sell or rent. Excellent agricultural 
and industrial territory. Box 1913, c/o 
Automotive News, Detroit 26. 


FRUCKS FOR SALE 











WANTED AUTO AGENCIES 


We have qualified buyers for all size auto 
agencies throughout the United States. All re- 
plies held in strictest confidence, 


DAVID JARET CO. 
Established Over 29 Years 


150 Montague St. Brooklyn 2, N. Y. 
ULster 2-5600 





WANTED. Ford, Lincoln-Mercury, Chevro- 
let, Olds, 120 car dealership. Preferably 
in Virginia-Maryland area near District 
of Columbia. Will consider other areas 
with agencies this size. Not a broker but 
will consider broker leads. Box 1896, c/o 
Automotive News, Detroit 26 

WANTED—150 car minimum GM dual or 
Chevrolet. Now GM dealer in good stand- 
ing. Approval assured. Must be in cen- 
tral or northern Michigan, Wisconsin, 
Minnesota, New York or New England. 
$50,000 available. Box 1875, c/o Automo- 
tive News, Detroit 26. 








WANT 100/150 GM dual with Cadillac in 
North Carolina, Florida or Virginia. Ex- 
perienced. Approval assured. Absolutely 
confidential. Box 1912, c/o Automotive 
News, Detroit 26. 

TEXAS CHEVROLET OR MERCURY deal- 
ership wanted. Can handle up to 150 unit 
deal. Factory approved and waiting. Ab- 
solutely confidential. Wire or write Wil- 
liams, Box 1938, Abilene, Texas. 

WANTED--60 to 125 car Ford dealership 
in Indiana, Illinois or Kentucky. Finan- 
cially responsible. Factory approval as- 
sured. Box 1907, c/o Automotive News, 
Detroit 26. 

FORD—OHIO ONLY. Unlimited cash, fac- 
tory approval assured. I am not a bro- 
ker. Write Box 1906, c/o Automotive 
News, Detroit 26. 

FORD DEALERSHIP DESIRED. Prefer 
Ohio, Indiana or Illinois. Wiil purchase 
51% or all. Your replies will be apnre- 
ciated and will remain confidential. Box 
1905, c/o Automotive News, Detroit 26. 

DEALER SERVICES 




















INVENTORY SERVICE 

Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help: 
confidential and unbiased, Certified reports. 
Also special buy-sell service. Experienced 
organization—in business since 1939. ee 
booklet on Parts Department operation sent 
on request. Call or write for service details 


e y Servi 
10040 Freeland Detroit 27, Mich. 





ice Co. 
WE 3-6449 








INVENTORY SERVICE 
Parts Accessories 
arge and Small Dealerships 
emeatied taken, price extended tne sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 





OW HANDLING STUDEBAKER in coun- 
ty seat. 12,000 population, agricultural 
and industrial, in south Alabama. Good 
location, low overhead, no real estate in- 
valved. Will invoice stock and equipment. 


ants and by the government. 


a vane Cco., INC. 
18 Chicago, IIlinois 
, 5-8300 





Reason for selling—other bust inter- 





ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1950 and 1951 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 
ROBINSON AUTO RENTAL, INC. 
Please note change of address 
229 S. HANSON ST., PHILADELP:i1A 39 PA, 
|. E. Spatig, Used Car Manaaer 


Phone: Granite 2-3013 


Chevrolets, 








—AUTO— 
AUCTION 


—AT— 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 





—AT— 





DANVILLE, PENNA. 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 


Auctioneers 








Oldsmobile 
Parts 


DELIVERY SERVICE 
° 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two 
Big Locations 


GAGE & DRUMMY INC. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-5600 


24 HOUR 











FORD 
WHOLESALE 


PARTS 
“WORLD'S LARGEST DEALERS" 
“WORLD'S LOWEST PRICES" 
Transportation Paid on COD Shipments 
Same Day Service 


HULL-DOBBS, INC. 


Fort Wayne, Ind. Ph. E-5341 











BUYING or SELLING 
Your Greatest Dollar Value's at 
CARL E. MARKER'S 
FORT WAYNE 
AUTO AUCTION 
Indiana's Oldest Auction 
One of America's Best 
Sale Every Tuesday — 11:30 A. M. 
Open All Night Monday 


Phone E-1254 Phone E-5209 
324 West Main Street Fort Wayne, Indiana 





BUICK 
WHOLESALE 
PARTS 
ONE OF THE EAST'S 
LARGEST INVENTORIES 

Same Day Service on Mail Orders or 
Phone Calis — All Shipments C.O.D 
Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership” 
NEW YORK 19, NEW YORK 





| 
| NEW 1950 DIAMOND T TRUCKS 
| Eleven NEW 1950 Diamond T model No. 520, 
with oversize 1-98 four-speed transmission, 
| No. 16500 rear axle, capacity 14,000 pounds, 
2-speed rear axle, oversize 12'' clutch, 900x20 
| tires, dual rear, oversize 320 cubic inch engine 
| and ‘deluxe cab. 
Price $2,550 each — Call or Wire 
SYLACAUGA MOTOR CAR COMPANY 
Sylacauga, Alabama Phone 2-326! 








TRUCKS WANTED 
WANTED—Late model Ford wrecker 1% 


or 2 ton. Call or write Dothan Lincoln- 
Mercury Co., Dothan, Ala. W. R. Waters. 


BUSES FOR SALE 


NEW SCHOOL BUSES—Dodge, Reo, GMC, 
International Harvester, Ford, Chevrolet, 
| Studebaker, White. Immediate tm | 
in sizes 48, 54, 60 and 66 passeng 
Late model used buses. 1950 GMC, 1948 
Chevrolet, 1947 Ford, Pony Cruiser (25- 
passenger), Yellow Cruiser (29-passen- 
National Bus Sales Co., Inc., 101 
-, Philadelphia 4, Pa. BAring 














BUSES FOR SALE. 48 passenger school 
bus body mounted on new Chevrolet 199’’ 
W.B. chassis—$3,150. Also 36 passenger 
school bus body mounted on new Chevro- 
let 161” W.B. chassis, $2,795. Call or 
write Bailey Chevrolet Co., Cabot, Ark. 


SHOP EQUIPMENT FOR SALE 


SERVI-CARS, HARLEY-DAVIDSON. Used 
—rebuilt. More business, less cost, 
advertising with this one man pick-up 
and delivery system. Harley-Davidson 
parts and accessories. Free bulletin. 
Knuth’s (Factory Dealer), 1753 Muskego, 
Milwaukee, Wis, 


ANTIQUE CARS FOR SALE 


FOR SALE. 1914 Ford touring. Perfect 
physical and mechanical condition. Wil- 
liam Reading, 408 8, 10th St., St. Clair, 
Mich. 

















MISCELLANEOUS 

ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce §&t., 
Lynchburg, Virginia. 

FOR PRESTIGE, use embossed business 
cards. 1,000 prepaid—$3,85. Write now 
for free samples. Business Cards. Box 
8066, Albuquerque, N. 


ELIT SE EEE EE IEE. LEE 
Call... Write... Wire 


Automatic BraKing 


WITH BRAKE cong og 
GUIDE 


ONLY .. °51* sais 


Meets 1.C.C. Strength Requirements 
e s e 


COMPLETE with 

















ests. Box 1892, c/o Automotive News, | INVENTORY SERVICE. Parts and acces- We Guarantee All Checks $ 45 
Detroit 26 sories. Top type personnel, organized Dealers Only Guide Cables and 61 

= a procedures, up-to-date records. Model, — - - BRAKE HOOK-UP .......... 
ime Deodorant Paummaie "Close to| Year breakdown for * Ford, Chevrolet, SRUCES FOR SALE Meets ALL 1.C.C. Requirements! 








L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 


1947 FORD heavy duty Holmes wrecker. 
Fully equipped. Custom built. Two speed 
axle, towing cradle, ground anchors, tow 
bars, 400 foot cable, dual control, snatch 
blocks, extension jacks, new motor, new 
paint, like new. $2,250. Also 1946 Harley- 
Servi Bike with tow bar. Excellent, $300. 
Will consider trading or best offer. Lang- 
Dickson Motors, Sauk City, Wisc. 


1950 FORD F-7 with W45 Holmes wrecker. 


Denver, Colo. Will not last long. Owner 
has other interests. Must be able to get 
factory approval. Box 1909, c/o Automo- 
tive News, Detroit 26. 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 


QUICK-TOW, Bumper- 
to-Bumper Tow Bar ..... 


$19.50 
RI- on Pi 
Terie rose $42.50 


(Folding "V" Type) 





CARS FOR SALE 


ATTENTION DEALERS!! 














HEN BUYING or SELLING 














ALL MAKES TOWING 


SPECIALIZING IN THE SALE OF INDIANAPOLIS, INDIANA 1951 Ford F-7 tractor 2 speed air brakes. 
AUTOMOBILE DEALERSHIP EX-TAXIS Art Grandi, Auctioneer 1950 International L195 tractors. 1945 EQUIPMENT 
Consult a Specialist CORNER CAPITAL’ AND MORRIS STs. White 6x4 ten yard dump Cummins Die- | ff FOR AUTOMOBILES AND TRUCKS 
Excellent Bodies - Good Motors - Heaters 8541 — Belmo sel. 1943 Diamond T 6x6 with Holmes 


5! 
LEO J. KLEM IN me rey + OF INDIANAPOLIS wrecker and winch. We buy and sell all —SPECIAL— 


Upholstery Like New makes and models new and used trucks 

















1 Curtis Bldg. Detroit 2, Mich. and trailers. Write or call Bill Fishel, |§ Protecte Covers (Taller Made) .... $6.95 
BUY NOW AT LOW PRICES Vandeventer Auto Sales, 717 S. Vande- Carrying Bags ................ $1.00 & $3.50 
ALERSHIP FOR SALE. 85 car contfact 1949 - 1950 CARS WANTED 08” St. Louis, Mo. Phone Franklin | § SAFETY CHAINS, set of 2, only .... $2.50 
Cane aimunity ‘of southern Minnescts, | Plymouths — Fords — Chevrolets | ATTENTION DEALERS and u-drive it.|FOR SALE. 5 Penn dump bodies. Fits % WE STOCK ALL TYPE PARTS 
75 miles from Minneapolis and St. Paul. Dealer established 35 years wishes to buy ton trucks. Dealers cost. Phone collect or FOR IMMEDIATE DELIVERY 
used cars. Box 1872, c/o Automotive write. Park Motor Sales, Inc., Newark 
Box 412 Rochester, Minn. THE R. A. AGENCY News, Detroit 26. Ohio. All Prices Include 8% Fed. Excise Tex 





ALERSHIPS within 100 miles of N. Y. 
C. Handling Ford, 100 cars; Pontiac, 
100 cars; Chevrolet, 120 cars; Chrysler- 
Plymouth, 200 cars. M. Korn, 148 Market 
8t.. Paterson, N. J 


DEALERSHIP WANTED 


S4TH & LINDBERGH BOULEVARD 3 * 


an Wien, i EXCESS SHOP EQUIPMENT? | TOW BAR SALES CO. 


Morris Freedman, Mgr. 
SARATOGA 7-2300 SHERWOOD 7-1700 Why not sel/ that extra equipment now Exclusive Factory Distributors 
standing idle in your shop? 





NEW FORDS WANTED 


We will pay $100-$150 over dealer's invoice 
for new 1952 Fords. 























"We guarantee that these cars will not be! an odeettemanes in this section is the | @ AN 3-8888 Nite MO 4-4485 

GM or FORD AUTO AUCTION resold above OPS ceiling prices." answe' ° Se. cl ton St., Chi 168 é 

200 OR MORE UNITS TIM ANSPACH KENTLAND AUTO SALES, INC. ‘AUTOMOTIVE NEWS o. Clinton St., Chicago 6, Ill. 
nership deal wanted — Buy in on retiring Midway", Stop 20 Kentland, Indiana Phone 450 








Albany-Schenectady Road 
ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Nember of N.U.C.D.A. and N.A.A.P.A, 


4 HELP WANTED GENUINE 


UNUSUAL OPPORTUNITY reer Faure 


FOR AUTOMOBILE SALES EXECUTIVE 
On Sales Manager's Staff of Hudson Motor Car Co. 


Here is an attractive opening for highest-type sales executive. 
Recent experience as automobile zone manager, assistant zone 
manager, business management manager, or merchandising 
manager is preferable. Retail selling experience likewise desir- 
able. 


The man who qualifies will receive attractive compensation and 








ttner. Take active management. Am present 

mer of small dealership and want to ex- 
id. Have $200,000 cash and factory ap- 
al assured. 


1831, c/o Automotive News, 





PARTS FOR SALE 





Detroit 26 

















New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [ j or Two Years $14 [[] 
for which check is attached [_] or send bill [_] 











ee eee 


We always have the part you need — our 


Ford parts inventory is one of the largest 





in the east. 


Delivery Within Metropolitan Area. AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


INC, 
N. Y. 


KING FORD MOTORS, 


935 Bruckner Blvd. Bronx, 
Telephone Klipatrick 2-4400 
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Same Day Shipment to Further Points 
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OND CNR Sa sai ga tnG ate es Ro bbe ds eens wad beleee Zone No 

6 responsible position on the Sales Manager's Staff. Please do Cit Sento 
not answer unless you meet the specific experience qualifications. ei ceaihiiiy Gititamaii. Mais si ee alta A cline Ni te SMa he 
Apply in writing to C. A. J. Hadley, Sales Manager, Hudson — we “ee si TRADE CONNECTION: 

otor Car Company, Detroit 14, giving complete outline of ex- | ee cane eon aneie Car Dealer 1 Truck Deoler () Manufacturer (] 
perience, age and marital status. Enclose snapshot if possible. | Jobber (1) insurance () Financial () Supplier 1 

© interview can be given in advance of this information, and GREBE OLDS 

our reply will be held in strictest confidence. Se Ss eee tae of Car.......05+.0-. lala tet ted Soh 

Flanders 0800 St. Louis 9, Mo. 9-29-52 
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FULL-FLOW RING SETS 


FOR REPLACEMENT SERVICE 


MD-50 
STEEL OIL RING 


Now Better Than Ever! 


NEW: Chrome-faced 
rails for double mileage! 


NEW: Granosealed rail 
sides for greater flexibility! 


The only ring with the 
FULL-FLOW SPRING! 


Repeatedly proved best for 
OIL CONTROL 




















EVEN IN 


J ‘Bis Meme = sADlY TAPERED 











AND 


Note Mechanical = 5 | OUT-OF-ROUND BORES 


* Interruption> ‘ . y @ CAN'T BLOCK ANY PISTON 
: aaes a0 \ Va § ae OIL HOLES! 
. i @ CAN'T BLOCK ANY RING 
SLOTS! 


@ TWICE THE USUAL BEARING 
AREA for easier starting 
and longer life! 


romeX RING SETS are beveled, 
ished to thread-line contact for 
d blow-by control. 


A PREMIUM PISTON-RING SET FOR HUDSON CARS 


HUDSON Scaled Power PISTON RING SETS 


Are engineered for better fit and longer wear 


All rings in K 
tapered, or fin 
quick seating an 





